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Because of ‘the FUEL You’re Helping to SAVE! 


By your sales and promotion of fuel-saving building materials on the home front, you Dealers are 
doing far more than increasing your own business. You're helping the whole War effort—in a 
place where it needs help vitally. 


The home insulation, storm windows, weatherstripping, caulking, and siding—all the fuel-saving 
materials you’re recommending and selling—are helping to fill Uncle Sam’s wartime “fuel bin” 

. helping to build the roaring planes and battering tanks that bring us closer to Victory every 
day! 


And you're doing even more. You're fighting FIRE—arch enemy on our production front—by 
recommending fireproof and fire-resistant roofing and siding. 


CAREY is cooperating in this great conserva- resistant, exceptionally economical. 

tion program with CAREY Dealers who know 

that high quality, dependable CAREY Products Tremendous demand for these fuel-savings, fire- 
are right now doing their job 100% ... CAREY resisting CAREY Products has geared our pro- 
Rock Wool Insulation that saves up to one-third duction to an all-time “high.” Our aim is to 
of winter fuel; CAREYSTONE Asbestos Cement supply all your requirements. But if at times, 
Shingles and Siding, long-wearing and abso- due to pressing war needs, we fall short of our 
lutely fireproof; CAREY Asphalt Roofing, fire- goal—please remember we're always trying! 
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George Fred Keck, architect. 





DAYLIGHT ENGINEERING IN THE PW HOME 


Daylight Engineering will be an important new 
feature in the postwar home. Through the proper 
use of larger window areas, decorative glass parti- 
tions in walls between rooms, and proper location of 
polished plate glass mirrors, an entirely new and de- 
sirable atmosphere can be created within the home. 
Gone will be the darkened corners, hallways, stair- 
ways and closets. Even the smallest rooms can be 
given a feeling of spaciousness never before enjoyed. 


Every home, large or small, can enjoy the many 


benefits of modern Daylight Engineering, in the 
postwar period, as a result of a revolutionary 
development soon to be announced. Protect your 
investment in the homes you are planning to build 
or finance by making sure they incarporate this 
mark of the modern home. 

Libbey:Owens-Ford quality glass for windows, 
and Blue Ridge glass for partitions, are available for 
every Daylight Engineering need. Libbey-Owens: 
Ford Glass Co., 1714 Nicholas Bldg., Toledo 3, 0. 
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» in the building industry. 


For nearly 20 years SISALKRAFT proved 
its unmatched weather-tight properties 


Now its outstanding ability to repel ice, 
snow, sleet, salt water, dirt and wind 
enables SISALKRAFT to protect war sup- 
plies from damage by severe weather. 
In any month of war service, SISAL- 
KRAFT is successfully taking more pun- 


Cures and Pro 
tects Concrete 





ishment than it would normally get dur- To Line Poultry Houses, 
KE os, Lover 
ing a lifetime in the sidewalls of a home. Ji / ge Mov Stacks 


The toughness, tear resistance and scuff- 
proof qualities of SISALKRAFT make it . = 
the ideal packaging for hastily handled ? LG glonap ody Atos 


terior Openings 
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war goods. 













Those very qualities that make SISAL- 
KRAFT so valuable in protecting war ma- 
terials are the very same qualities 
so necessary in its peacetime uses in 
building construction, concrete cur- 
ing, general protection and its many 
agricultural uses. Include SISAL- 
KRAFT in your postwar planning. 
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“Mlilacbunne of SISALKRAFT, FIBREEN, SISAL-X, 
SISALTAPE AND COPPER- ARMORED SISALKRAFT 
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Hardwoods That Satisfy 


The South, long famous for the quality and variety of its Hard- 
woods, has a just-right Hardwood for every purpose. . 
wartime conditions make it difficult to maintain production, the ASH *COTTONy 
leading producers and distributors on this page will supply you a 

so far as possible with all available sizes and grades. 


J. M. Jones Lbr. Co.......... Natchez, Miss. 


Mirs. All Seuthern Hardwoods and C ey 
Planing Mille and Dry Kilns. ocungl Seock. 12 Million Feet. 
Also Yellow Pine Boards. 





Woods Lumber Co.......... Memphis, Tenn. 
Band Mills at 
Memphis, Tenn.—Clarendon, Ark.—Greenville. Miss. 
asan-Dipped Hardwoods 
“From Woods to Consumer” 


Chicago Mill and Lbr. Co.......Chicago, Ill. 


lll W. Washington St. Since 188] 
Band-Sawn Delta Hardwoods and A | ea 
Operating Four Modern Band 








E. Sondheimer Co.......... Sondheimer, La. 


Manufacturers Southern Hardwoods and Louisiana Cypress. 
lack Barrel Cooperage. 
Serving the Trade Since 1872. 





Chapman & Dewey Lbr. Co... Memphis, Tenn. 


Manufacturers for 54 Years of Famous St. Francis Basin 
Southern Hardwoed Lumber aad Oak Flooring. 
Mills at Marked Tree, Ark. 





Woodard Walker Bowen, Inc. . Shreveport, La. 


Southern Pine ©® Hardwoods @ Cypress 





Anderson-Tully Company ...Memphis, Tenn. 


For 54 Yrs. Mirs. Southern Hardwoods—Gum, Plywood. 
Semi-Finished Hardwood Dimension. Oak Firg.. rt Leal 
Yellow Pine. 5 Modern Band Mills. 





Reynolds & Manley Lbr. Co.. .Savannah, Ga. 


Mirs. Seuthern Hardwoods, Pine, Coast T Red 
Can +e & trade-mark. ane Sa odern Dry 
5 R. R. connect’ns. Prompt water shipm’ts, foreign. 





J. E. Stone Lbr. Co.....Nacogdoches, Texas 


Southern Hardwoods—Band-Sawn—Li an-Dipped—Can Kiln- 
Dry—Short Leaf Yellow Pine—Planing Facilities. 





Georgia Hardwood Lbr. Co...Augusta, Ga. 


Southern Hardwoods, Cypress, Yellow Pine. Annual Cepacity 
over 200,000,000 feet. Band Mills in N. Caroling, S. Carolina, 


Georgia, Mississippi. 
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Lightsey Brothers....Miley, South Carolina 


ufact of Southern Hardwoods, Cypress and North 
a =. Modern Kilns & Planin ill Facilities. End- 
Matched Pine, Oak, Maple & Gum Flooring. 





Bailey Lumber Company, Ltd...Laurel, Miss. 
Successors to Eastman-Gardiner Hardwood Co. 


Manufacturers of Southern Hardwoods and Yellow Pine. 
27 years of satisfactory service to the trade. 





Miller & Co., Inc..Selma, Ala.. Jackson, Tenn. 


Operating 5 Bandmills, producin ractically every species 

deutheen’ Mandweodes aes Yellow’ Pine. Normal stecks avail- 

able 30.000,000°. Own ~~ =. surfacers, resaws. Modern 
throughout. 





Angelina Hardwood Company. Lufkin, Texas 
Mills at Ewing. Tex. 'y At oy 


La. 
Louisiana Red Cypress and S rdwoods. 





Augusta Hardwood Co........ Augusta, Ga. 
Mirs. High-Grade Band-Sawn { Planing Mills 
Pine . . Hardwood . . Cypress Dry Kilns 
Air-Dried Roofers . . Timbers 





Pine Plume Lbr. Co. 333,. Montgomery, Ala. 


Mirs. Southern Hardwoods, air- or kiln-dried. Soot in 
Kiln-Dried Peplar; also Mixed Cars, with Yellow Pine. 
Serving the Lumber Trade since 1899. 





Louisiana Central Lbr. Co.......Clarks, La. 


Band-Sawn Forked Leaf White Oak, Cherry B Red Oak. 
Red and Sap Gum, Popiar. Cypress, Oak Flooring. 
Mixed or Car Lots. 





Wax Lumber Co........... Woodville, Miss. 

Manufacturers Band-Sawn Hardwoods and Southern Pine. 

Specializing in Cherry Bark Red Oak, Magnolia and Poplar. 
Annual Cut, 20 million feet. 





McGraw-Curran Lbr. Co... Yazoo City, Miss. 


Band-Sawn Southern Hardwoods. Specializing in Deep Swamp 
Cypress. Cherry Bark Red Oak. Delta Red Gum and Tupelo 
and the famous Yazoo Beech. 





BUY 
UNITED STATES 
WAR BONDS & STAMPS 
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7 KIMSUL not only wishes you a prosper- 
1. ous new year but takes the first step to 
help you make it a prosperous year. 
Yes, in 44 KIMSUL Insulation is spon- 
soring a bigger advertising and promo- 
tional campaign than ever before. More 
in magazines .. . more messages . . . more 
space. A program designed to bring 
_ KIMSUL Dealers more profits. 


a. KIMSUL is Tailor-Made 


With over 25 million American homes 
lacking insulation there are hundreds 





= J 








s. of prospects for attic insulation in your 
~ territory. And there isn’t a better insu- 
a. ' lation than KIMSUL to meet the need. 
- Because it is free from dust and splin- 
Ss. 

2 





for a Prosperous New 








—___ Here’s more than a WISH | 









. KIMSUL* backs that wish with its 
greatest-ever advertising program 


ters... because it is extremely light in 
weight . . . because it comes com- 
pressed and compact, KIMSUL is easier 
to install. 


Easier to Sell, Too 


Compressed to 1 /Sthits installed length, 
one roll of KIMSUL occupies only about 
1/5th the storage space needed by un- 
compressed insulation. KIMSUL requires 
only 1/S5th the handling and can be 
sold across the counter. 

Why not avail yourself of these 
KIMSUL sales advantages by stocking up 
and by tying-in with the big advertis- 
ing campaign? Get started now for a 
prosperous year in ’44, 


*KIMSUL (trade-mark) means 
Kimberly-Clark Insulation. 


Year 








68 MILLON MESSAGES 


Look at this imposing group of leading 
national magazines! They cover your 
territory as they cover the country. And 
the KIMSUL ads, selling the home owner 
on the idea of insulating his attic him- 
self, send customers to the KIMSUL 
dealer for an over-the-counter purchase. 
Make sure you get your share of these 
easy sales by featuring KIMSUL. 





MORE SALES WINNERS 
FOR 1944 


New 2-color consumer booklet, colorful 
envelope enclosures and window dis- 
plays are available for Dealers. Kimberly- 
Clark also offers Dealers mats of super- 
selling retail ads, for local advertising. 
Mail coupon today for these selling helps. 








KIMBERLY-CLARK CORPORATION 


AL-144 


BERMAN 











Building Insulation Division, Neenah, Wisconsin 








Please have a representative call and give me more information about 
nationally-famous KIMSUL and KIMSUL Selling Helps. 
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PAUL BUNYAN and his big blue ox typify the lumbermen’sspirit, doing | 


the present job for all they are worth they view the future with confidence and courage. 


ES ; 
MEMBER WESTERN PINE ASSOCIATION  Dderota Free Woodworth MEMBER WOOD FOR VENETIANS ASSOCIATIOA j 




















“PRODUCERS OF WHITE PINE FOR THREE GENERATIONS” 


THE RED RIVER LUMBER COMPANY 


_ MILL, FACTORIES, GENERAL SALES SALES OFFICES 
3B6ON. Micnican Ave. 807 Hennepin Ave. 2709 Grano CentRrAL TERMINAL - 
Bree. CALIFORNIA CHICAGO MINNEAPOLIS NEW YORK CITY 


eee eee: YARDS Financiat Center Burg. Monaonock Broa. ‘Western Pacific Bios. 
incapoits LosAncees Reno.  §§ OAKLAND - SAN FRANCISCO LOS ANGELES 
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HERE'S A WAY TO HELP MEET 
THE MANPOWER SHORTAGE 





GET THE UTMOST 
FROM YOUR MACHINES 


Canada’s mills are still faced with greater production demands than 
they can handle. This, coupled with the increasingly acute man-power 
shortage, makes it imperative that every labor-saving machine be main- 
tained in top-notch condition to carry on with maximum efficiency. Take 
Carriers and Lift Trucks for example. Check them thoroughly and reg- 
ularly. Make minor adjustments and repairs now to forestall costly 
breakdowns and delays—breakdowns which might occur right when 
these machines are needed most. Remember, without proper care even 
the finest equipment can’t perform at peak efficiency. . . . Complete 
stocks of genuine Ross parts, as well as modern repair facilities, are 
available to enable owners of Ross Carriers and Lift Trucks to maintain 
these fast, labor-saving machines in A-1 shape. 


If you are faced with a handling problem let our engineers suggest a 
solution. 





Series 70 i Model 16 HT 
Carrier . : sa Lift Truck 





NE \B DS eS 
COMPANY 





Factory: Benton Harbor, Michigan U. S. A. 
Seattle, Portland, San Francisco, New York City, Hoboken, N. J. Vancouver, B. C. 
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FDR's Speeches 


OST PEOPLE, no matter what 
else they think of the President, 
agree that he’s a skilled per- 


former on the radio. Not everybody, 
listening to his easy command of 
speech, knows it’s hard work for him. 
At Hyde Park, Mrs. Kerr took ad- 
vantage of a casual conversation to 
urge him to go on the air more often; 
to tell the public the things they need 
to know and should know. He smiled 
and indicated that of course he could 
do this, at the expense of not doing 
much else. He works harder and 
worries more over these broadcasts 
then over any of his other duties, ex- 
cept the immediate management of 
the war. Of course he has help; the 
best available. But the final form is 
his work; just as the final responsi- 
bility for what he says is wholly his. 
That involves a full measure of labor 
and worry; helps explain why he 
doesn’t go on the air more often. 


Our Boys 


Battle, sat in our living room and 
talked about gifts from the home 
folks to soldiers at the front. 

“It’s not one of the big problems of 
the war,” he said, “but it is important 
to the morale of the men. With the 
best will in the world, parents fre- 
quently miss the target. The boys 
don’t quite know how to handle it; of 
course they love to be remembered 
by their families and don’t want to 
hurt their feelings. 

“If a soldier asks for a special gift, 
that’s all to the good. You can’t go 
wrong on it. But it’s the things the 
family think up for themselves that 
sometimes miss. The men are well 
equipped; and it has to be special 
equipment. If they can get mail, they 
can get Army food; and that food is 
good. They can get candy bars and ci- 
garettes at the P-X; fresh and at low 
prices. In fact they get free cigarettes 
most of the time. If they have to 
buy cigarettes, they don’t have to pay 


10 
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the tax. They have sufficient money. 

“One of the men in my command 
talked to me one day. ‘I know Mom’s 
having a tough time to get along,’ he 
said. ‘Money’s pretty scarce, even 
with the allotment I make. So it kind 
of hurts me when I know she’s sacri- 
ficing to send me things. Of course 
it’s fine to be remembered. But she 
probably paid twenty cents a pack for 
this carton of cigarettes, and I can 
buy the same kind for a nickel when 
I have to buy them at all. I wouldn’t 
hurt her feelings for the world. I 
don’t know what to do.’” 

So I asked the Colonel what the 
boys do want. 

“That’s easy,” he said. “They want 
letters; letters and pictures of home 
and the home folks. That’s something 
the boys can’t buy and that the Army 
can’t furnish. Letters are absolutely 
tops. Nothing else approaches them.” 

Maybe you’ve had trouble getting 
letters to the boys at the fighting 
fronts. In general the Army mail 
service is extraordinarily good; but 
the lines are long, and delays do occur. 
But you may like to know that rank 
makes no difference in mail delivery. 

For instance: When the Arlington 
Farms housing project was dedicated, 
we were invited. Mrs. Kerr had the 
pleasure of introducing the First 
Lady, who was the principal speaker; 
and we were asked to take Mrs. Gen- 
eral Doolittle with us. She also ap- 
peared on the program. Mrs. Doolittle 
is an extraordinary person; vivid per- 
sonality, endless energy, but marked 
with the infinite sadness of war which 
she feels so keenly. She told us the 
General had not been getting her let- 
ters for a good many weeks; asked 
the same family questions over and 
over, though she had been writing 
daily and answering his questions 
over and over. So rank doesn’t make 
much difference in the mail service. 

Arlington Farms is quite an affair; 
houses some five or six thousand Gov- 
ernment Girls, Waves and other young 
women who are stationed in Washing- 
ton in government service. 

Mrs. Doolittle told us a story which 
I hope she’ll not mind my repeating. 
The General asked her for a repair 
part for his favorite fountain pen; 
giving the manufacturer’s name, the 
model of the pen and a description 
of the part needed. Mrs. Doolittle 


by Robert Y. Kerr 
ius, 





decided the simplest way was to send 
a new pen, which she did. More re- 
quests for the repairs led her to think 
the pen hadn’t arrived; so she sent 
another. Altogether she sent the Gen- 
eral four pens. Then she got a whims- 
ical letter, saying in effect that the 
General didn’t want a new pen. A 
pen is like a wife; a very personal 
possession. If a wife breaks a bone, 
her husband doesn’t throw her away 
or trade her in on a new model. He 
gets her repaired; because she’s his 
very special wife, and he doesn’t want 
any other. So PLEASE send the re- 
pair part for the pen. 

Mrs. Doolittle told of a little ex- 
perience at the Stage Door Canteen. 
She noticed that a good many of the 
service men went out into the entrance 
and stood staring silently out into the 
winter night. It appeared that they 
might be lonely or overlooked; so she 
went up to a young G I and asked him 
pleasantly if he wouldn’t like to be in- 
troduced to one of the young host- 
esses. He was very courteous but said 
that, no ma’am, he guessed he didn’t 
want to dance. And, no, he guessed 
he didn’t want anything more to eat. 
Mrs. Doolittle was gently persistent; 
asked why he stood in the cold at the 
door. “Well, ma’am,” said the G I, 
“I guess we boys just like to look 
across the park at the White House. 
That’s something.” 


Well, it is something. The dignified 
old mansion is so rich in history and 
holds so large a symbolic place in 
current world affairs that it easily 
dominates this world capital. Nothing 
about it, important or unimportant, 
ever gets to be commonplace. Some 
time back I came into the apartment 
and was trying to get my overcoat 
into the hall closet, when the door 
knocker whanged away a shattering 
report right in my ear. That knocker 
would make a swell air raid warning 
for the entire District, if it were 
mounted, say, on the Washington 
Monument. I got control of my shak- 
ing knees and fumbled the door open. 
And there stood a White House chauf- 
feur, in full regalia, delivering a pack- 
age. My emotions promptly changed 
to regret that none of the neighbors, 
up or down the hall, were eut to wit- 
ness this noble event; which marks 
me, if you don’t already know it, as a 
boy from the country. 
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What “flavor” will their new kitchens be? 
Certainly, homekeeping magazines are suggest- 


ing a wide choice — from the ultra-modern 
with glass-enclosed ovens and 3-minute dish- 
washers — to the homey farm-kitchen designs 
with cleverly camouflaged modern appliances. 

But you can be certain of one thing — to your 
continual post-war profit: there will be a 
demand for those necessary and useful items of 




















Stanley kitchen hardware to match every design. 
Time-tested and long-preferred styles or modern 
and “functional” designs — all are on our pro- 
duction lists, ready to go when the war is over 
and Uncle Sam gives the word! 

So, keep kitchen-minded and Stanley will be 
with you when the day of building and re-new- 
ing arrives. The Stanley Works, New Britain, 
Connecticut. 








STANLEY 
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Isn't it the truth that the world is full of hot-air shooters? Most of 
them are just tiresome talkers—nothing more. They are in sharp contrast 
to those businessmen who really keep this world moving—-the men who 
know when it is time to stop talking and go into action. 


Elsewhere in this issue of the AMERICAN LUMBERMAN is a challenge 
to men of action engaged in the lumber and building materials business. 
It is the announcement that awards worth $1500 will be given to those 
who will set down in specific, practical, workable, step-by-step terms a 
program of action—a program designed to prepare them to meet the 
opportunities of the postwar period which have had such wide discussion. 
It is one of the ways that the AMERICAN LUMBERMAN is encouraging 
an embarkation into the necessary transition period of specific planning 
which comes between the period of thoughtful discussion and that of 
vigorous action. 


Strangely enough the real significance of postwar planning for the retail 
lumber and building material dealer lies not in the immediate postwar 
period but in the years beyond. In fact if a dealer expects to shut up shop 
within three or four years after the close of hostilities, postwar planning 
for him is more or less of a waste of time. Pent-up demand is going to 
assure even the mine-run dealer of a satisfactory sales volume in the first 
few years. The lumber dealer is established and he is going to cash in on 
this market. 


But also in those years the pattern for the long pull future will be set— 
the race for markets will be run; and when the first big rush begins to 
slow down, and supply and demand resumes something of a balance, the 
real value of the sound program followed in the months just ahead and 
those in the immediate postwar period will begin to be recognized. A real 
cause for alarm lies in the danger that the rush of business right after the 
war will breed self-satisfaction with easy-going operating methods. New 
competition will be entering the field continuously. For a while there 
will be enough business for all competitors to have a share. When the 
ease-off comes business casualties will be heavy. 


Let not the lumber dealer underestimate the cunning of those who are 
now laying plans to compete for his markets. Some he can conquer by 
joining forces with them, and accepting their products as logical additions 
to his line of merchandise. Others, whose new products have more 
glamour than worth, must be out-maneuvered by sound selling methods. 
But the fact remains that if the lumber and building materials dealer is 
going to meet and beat his postwar problems as well as he has met and 
conquered those of these war years his planning for the future-must be- 
come specific very soon. Turn to page 18 and learn how this planning can 
be made to pay immediate dividends as well. 








“the finest painting surface on any wall material” 


_— is the opinion of experienced 
painters after working on the alluring 


pebbled surface of full-wall size Strong- 
Bilt Panels. 


Because the surface is presized at the 
factory, paint goes on quickly and evenly. 
No fuzziness. The true beauty of every color 
comes out in its full glory and attractive- 
ness—and without repeated coats, Even 
prominent artists praise its painting quali- 
ties. Just one coat of good washable paint 
usually is sufficient. 


Dry-built full-wall construction has proved 
itself in thousands of homes from coast to 
coast. It has a place in your postwar plans. 
May we send you booklets and full informa- 


tion? Write The Upson Co., Lockport, N. Y. 


Upson Quality Products Are Easily Identified 


By The Famous Biue- Center 


Wall of the future... ready for postwar homes! 


Cuts Down Construction Time! 
One panel covers entire wall of average 
size room. Applied with Floating 
Fasteners which anchor panels securely 
from the rear and compensate for struc- 
tural settling. No face nailing. No 
joints. No time-consuming system of 
filling and taping. No nails to counter- 
sink. No nail holes to fill. 


No Moisture Troubles! Entirely 
dry-built. No waiting for plaster to dry. 
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Eliminates the 1000 pounds of water 
which may be used in plastering a 
6-room house. 

Efficient Insulating Value! Up to 
3% times that of plaster. 
Crackproof! Positively will not 
crack, splinter nor chip. Does away with 
annoying and costly plaster repairs. 
Tough and Strong! Withstands im- 
pact up to 6 times that of boards with 
a mineral core. 


STRONG-BILT 


PANELS 
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The President, 28 Washington 
fully expected, has turned his atten- 
tion back to the home front. He 
has asked for a national service 
law; has, however, indicated that 
if passed it must be hitched up with 
other laws to adjust tax burdens, 
check war profits and stabilize the 
cost of living. 

Congress has little enthusiasm 
for a labor draft, at this stage in 
the game; feels it would take too 
long to implement ord apply and 
‘ould not be accepted in a CO- 
mun spirit by the public. Request for the _ 
may be a move to call sharp attention to the evils 
of strikes in war time. 


ect more strikes,however, unless Congress can 
ae legislation with teeth. Admittedly, such legis- 
lation would be most valuable as the gun behind the 
door. But, to be valuable, it needs to be loaded. Most 
strikes occur (a) because settlement machinery isn’t 
good or (b) because labor leaders run little risk of 
personal unpleasantness. ; 
Labor disputes ought to be settled on their merits. 
But don’t overlook the fact, as a side reason, that 
experiments by labor leaders have convinced them 
that they run little risk in defying the government. 
Present laws and settlement devices would be effective ; 
provided they were known to mean business. 


Demand for a labor draft may indicate that the 
government does mean business. No need to be unfair 
to labor or to make like a totalitarian government. 
But strikes, small ones of course, have been appearing 
at the rate of 300 a month. Sign enough that a change 
is due. 

The WMC is working out a practical method for 
making labor more productive; is using trade asso- 
ciations to gather, organize and broadcast practical 
labor-saving devices and ideas. It’s already at work; 
has already stepped up production. This is no new 
invention. Businesses have long learned from each 
other. During the war, several industries have 
learned to maintain normal production with about 
half their pre-war labor staffs. The WMC proposes 
to extend this efficiency program by a wide circula- 
tion of labor-saving ideas. 

These things will make labor problems more acute, 
after the war, if we hit into a serious period of un- 
emplovment. But we’ll have to make these adjust- 
ments, anyway, and we may as well adjust to a high 
level of efficiency. Meanwhile, these ideas, devices 
and gadgets will help win the war. 


Victory tax, slated for the ash can, seems due to 
remain in force. No one likes any tax; and this one 
is complicated beyond understanding. But no Con- 
gressional expert has been able to think of a less 
complicated way in which to extract the same sums 
from the same taxpayers. 


The renegotiation law is favored by the President. 
Business, for reasons other than an appetite for un- 
holy profits, wants it retired. Real objection has been 
the slow and uneven application. One man is re- 
negotiated to the bone; sees a neighboring competitor 
let off easily. The fireworks start there. 

A reasonable change in practice: Government has 
generally put renegotiation on a product & industry 
basis; so that all competitors come up before the same 








A page of vital information 
and comment digested for 


busy lumber and _ building 
material executives. 


board, whether they deal with Army, Navy or what 
not. Means that competitors are dealt with uni- 
formly. That’s a help. 


Reconversion to civilian-goods production grows 
more controversial. Government agencies disagree 
about the amount of manpower that will be made avail- 
able by cutbacks. WPB generally limits reconver- 
sion to the group three and group four labor areas. 

Still another fight is brewing between big and 
little plants, over which is to have the head start on 
reconversion. Canada is working out across-the- 
board policies; allows the little plant to reconvert first, 
when labor and materials are available. 


Direction 1, applying to M-361 and M-364, permits 
manufacturers of farm machinery to certify pur- 
chases of lumber, themselves; eliminating the prac- 
tice of filing an application for authorization for 
each contract. One of several simplifications worked 
out by the WPB. 


Commissioner Emmerich, of the NHA, announces 
that publicly financed war housing was expanded 
more than two and a half times during ’43. About 
85 percent of the current construction job is now 
completed. This construction work will decline sharply 
during ’44. 


Farm-tractor production, says the WPB, has been 
much expanded. December production was the larg- 
est for any month in two years; numbered more than 
20,000. Result of a deliberate effort to step up the 
manufacture of necessary farm equipment. 


OPA, issuing dollars-&-cents’ ceilings for beech 
flooring produced in southern & Appalachian regions, 
announced that producers of hardwood flooring not 
under specific ceilings must submit proposed prices 
for the items to OPA for approval. Amendment 2 
MPR 458. 

OPA has cautioned manufacturers and wholesalers 
of wood household furniture that they must comply 
with specific reporting requirements before making 
sales under provisions of recent action permitting 
increase in their ceiling price. 


Charles E. Wilson, of the WPB, stated that while 
he agreed the war with Germany would end in ’44 
he knew that coming demands for munitions would 
be much larger than in ’43. Order of preference: 1. Di- 
rect war needs—munitions; 2. Bed-rock civilian needs: 
3. Civilian goods, needed but less vital, that can be 
produced without interfering with war production. 


_WPB has issued the order providing for produc- 
tion of more than a million trucks and truck trailers 
for military and civilian use during 44. This is Order 


L-1-E, taking the place of Ord -]- i i 
pot rder L-1-G which is 
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“heathing 
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Sub-flooring 


meets the eye, and for the most 

part the hidden factors are the 
ones which determine the strength 
and warmth and the long pull satis- 
faction to be delivered by that 
structure. Plywood has proven to 
be highly satisfactory for some of 
these purposes — so satisfactory in 
fact that a special grade has been 
established and marked. The refer- 
ence of course is to plywood for 
sheathing, sub-flooring, sub-roofing. 

Douglas fir has by far the largest 
share of this plywood market, and 
because the prime purpose is to 
cover areas of space the most 
popular standard panels are large, 
4x8 feet. In the establishment of 
trademarks for plywood manufac- 
tured by member mills, the Douglas 
Fir Plywood Assn. designated 
“Plyscord” as the trade name for 
the sheathing grade. The grading 
rules require that all plywood so 
marked have two “utility” faces 
(always unsanded) one of which 
has all large open knot-holes, etc., 
patched. Structural rigidity is a 
requirement, and defects must be 
corrected so that they do not affect 
strength. “Plyscord” is scored on 
its face in parallel lines 16 inches 
apart to facilitate nailing to studs 
and joists with standard 16-inch 
spacing. The standard panels are 
either 5/16, °g, %, or % inches 
thick. 

Plywood has much to recom- 
mend it for these purposes. If the 
home builder is interested in sav- 
ings he can easily see that the 


{ Eres IS MORE to a house than 
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large area of each panel cuts in- 


stallation cost. While it takes be- 
tween 300 and 400 pieces of lum- 
ber for sheathing and subflooring 
in a given small house, fewer than 
70 plywood panels (4x8) are re- 
quired for the same job. This 
means less cutting, less nailing, 
less labor cost. 

Economies can be further in- 
creased if the dimensions of the 
house are so established that they 
conform to the “plywood module.” 
That is, the plan is laid in units of 
4x4 or 4x8. This eliminates much 
cutting and much waste. 

A further economy may be ac- 
complished by using the plywood 
sheets as forms for the concrete 
foundation walls, and then, after 
removal, using them again for 
subflooring or sheathing. The cost 
of the original material is some- 
what higher than regular sheathing 
however. 

But economy is not the only claim 
of the plywood manufacturer for 
his product as a sheathing ma- 
terial. The U. S. Forest Products 
laboratory came up with figures 
which demonstrated 14-inch ply- 
wood, well nailed to a frame, to be 
5.9 times as rigid as one-inch board 
sheathing nailed horizontally and 
40 percent more rigid than one- 
inch diagonal sheathing. Plywood’s 
nail holding power has caused 
some remarkable claims to be made 
about it (by disinterested parties) 
as subroofing material. 


Sheathing 

Most commonly recommended 
for wall sheathing is 5/16-inch ma- 
terial, nailed *g inch from edge, 
six inches on centers at edge- 
bearings, and 12 inches on centers 
for all intermediate studs and head- 
ers, with 6d common nails. 


January 








The thickness of roof sheathing 
varies with the expected roof load 
(determined by snow, etc.) and 
the span between joists. The ac- 
companying table is an accurate 
guide: 


Recommended Thicknesses Roof 











Sheathing 
(Panels Lengthwise Across Rafters) 
™ ss Rafter Thickness 
Spacing of 
_ Roof load (maximum) _ Plywood 
20 lb./sq. ft. 20 in. fe in. 
24 in. 3% in. 
30 in. 1% in. 
36 in. 5% in. 
30 lb./sq. ft. 17% in. is in. 
21 in. 36 in. 
26 in. % in, 
33 in. 5g in. 
40 lb./sq. ft. 16 in. ’s in. 
19 in. 3% in. 
24 in. % in. 
29% in. 5g in. 
Sub-flooring 
The % and % inch sheathing 


grades of plywood are most popu- 
lar for sub-flooring. The % inch 
panel will carry 100 pound per 
square foot uniform load with a 
deflection of only 1/360 for joists 
of 16 inch span. Such a _ sub- 


floor with 13/16 inch finish floor- 
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ing over it deflected only 1/10 of 
an inch under a concentrated load 
of 900 pounds, yet a grand piano 
imposes a load of only 275 pounds 
per caster. Material 5 inch thick 
without any finish flooring will sus- 
tain a load of 193 pounds per square 
foot with only .04 inch deflection. 
Residences are designed for 40 
pounds per square foot floor load. 
The large panels do away with 
squeaks and reduce joints that ad- 
mit drafts. The % inch material 
is suited to sub-flooring directly 
below linoleums or other similar 
resilient materials. Sometimes 
wallboard grades, with _ their 
smoother sanded surfaces are rec- 
ommended for use under these re- 
silient coverings. 


Exterior Walls 


The introduction of the water- 
proof varieties of plywood in re- 
cent years has made feasible ply- 
wood exteriors on homes. That 
plywood exteriors will stand up un- 
der all types of weather conditions 
was proven at. several World’s 
Fairs and in other use in all types 
of climate. 

For an exterior wall °% inch 
waterproof material (either 3-ply 
or 5-ply) is the recommended mini- 
mum. Such a wall nailed down 
over plywood sheathing with fur- 
ring strips between the two pro- 
vides an extra dead-air insulating 
space. This is in addition to the 
space between the sheathing and 
the inside wall. One other method 
that has been proven successful is 
the lapping of the big plywood 
sheets at the horizontal joints like 
shingles. 

An all-plywood wall (inside and 
outside surfaces) with a single air 
space is said to have a “K” or in- 
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sulating factor of .245 which is 
twice as efficient as a 12 inch con- 
crete wall. The double air-space 
method (first described) rates .192. 


Top: Plywood sheath- 
ing going on curved 
surface. Center: All- 
plywood wall with 
double air-space. 
Left: Another curved 
installation. Right: 
Cut-away showing 
possible uses of ply- 
wood in house con- 
struction. 
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The tightness of the air-space is 
the factor which makes this insula- 
tion rating possible. 

Condensation inside the wall can 
be greatly reduced by application 
of two coats of asphalt paint to 
the inner face of the interior pan- 
eling. Asphalt-impregnated build- 
ing paper between interior panel- 
ing and studs will give the same 
effect. 

Butt joints in exterior construc- 
tion with plywood should _ be 
caulked. In fact it is advisable 
to leave a *x inch gap between the 
panels to be filled with caulking 
compound, as a smaller amount of 
this material has a tendency to dry 
and drop out. 

Nailing of exterior jobs should 
be done with rust-proof nails. 
Spacing is the same as that for 
plywood sheathing. Finishing rec- 
ommendations are three coats of 
good quality exterior paint. 
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ICTORY in the European war theater has 
been predicted for 1944. Regardless of when 
it actually materializes, each of us must be pre- 
pared for the quick resumption of peacetime 
business activities. The government guided the 
shift of industry from peace to war, but it is 
important for private enterprise to take the 
lead in conversion back to peacetime operation 
—to insure immediate jobs for returning ser- 
vicemen—to satisfy the large scale housing 
needs—to leave political factions no excuse for 
the continuance and extension of government 
regulations and controls. 

In the building industry this is especially im- 
portant. It means that all distributors of lum- 
ber and building materials should be ready 
with fully developed plans, ideas, methods to 
meet the new peacetime business conditions. 
Only through individual and group planning, 
individual and group action, can we hope to 
combat and forestall government socialized 
housing projects. 





The American Lumberman is ready to step 
into the lead for the entire lumber and building 
materials industry by originating and financing 
a contest with awards worth $1500 designed to 
further stimulate constructive thought and 
action along the lines of postwar preparedness. 
Read the rules and suggestions on these pages 
carefully —then submit your Preparedness 
Idea. You may be one to receive one of the 


20 awards worth $50 to $350. 


DETAILS and RULES 





1. Any retail lumber and/or building ma- 
terials dealer, or any bona fide employee of 
such a retail dealer in the United States of 
America or its possessions, is eligible to 
compete for the awards offered in this con- 
test. 


2. Each Preparedness Idea shall be stated 
in a manuscript of 2,000 words OR LESS, 
but the contestant may support his plan 
with any additional materal (photos, illus- 
trations, etc.) he may wish to funish. 


3. All manuscripts should be written legi- 
bly (preferably ge on one side of 
the paper only. ey should bear the name 
and address of the author and the name of 
the company with which he is affiliated and 
a description of the nature of that affilia- 
tion. This information should appear in the 


upper right hand corner of the first sheet of 





the manuscript only, as it will be clipped 
off and a key number assigned to the manu- 
script before the latter is submitted to the 
judges. 


4. By submitting an entry a contestant 
automatically agrees to be bound by the 
provision that all manuscripts become the 
property of the AMERICAN LUMBERMAN, 
and that the AMERICAN LUMBERMAN has 
the right to publish the manuscript in whole 
or in part, and the author’s name. 


5. Entries will be judged on the merit of 
the ideas contained and not the literary 
style. The Board of Judges will consist of 
the Executive and Editorial Staffs of the 
AMERICAN LUMBERMAN with the excep- 
tion of the Preparedness Idea Contest Editor 
w will receive the entries as they come in 
and assign key numbers to them. Prizes as 





listed will be awarded in accordance with 
the decision of a majority of the judges, and 
their decision will be final. If the Board of 
Judges should determine that two entries 
are tied for a particular award, each of the 
entries will receive the full amount of that 
award. 

6. The contest closes April 10 and all 
entries must be postmarked no later than 
midnight of that day. The AMERICAN LUM- 
BE N cannot be responsible for entries 
delayed or damaged or lost in the mail. 


7. Entries should be addressed to the 


Preparedness Idea Contest Editor 
AMERICAN LUMBERMAN 
139 No. Clark Street 
Chicago 2, Ill. 
Be sure to affix adequate postage to 
cover mailing charges. Manuscripts will 
not be returned. 





Th 
ent 
tic 
wil 
as 


ap 
wou 


buil 


logi 
the 
tion 
aga 


in | 
nin: 
one 
Pos: 


ide 
may 






ust 


eet" 


nce with 
dges, and 
Board of 
> entries 
ch of the 
t of that 


/ and all 
ater than 
AN LUM- 
yr entries 
e mail. 


. the 


ditor 


| 


stage to 
ipts will 








eee te 













POSTWAR 


at A bh ig lia : 
pi fe. | tees {ideas, Methods, 
rr OS > Sa ot ic ata aie weil _ 

toon / ,8 YS ew \ Suggestions, etc. 


Submitted by Retail Lumber and Materials 





¥ eee SSG 
a & #£. i 
= © . 2 
.be ie ED 


This is a contest of ideas — not of literary style — so 
entries will be judged solely on the merit and prac- 
ticality of the suggestions made. Names of award 
winners and details of winning plans will be presented 
as a feature of the big 





and their employes 
Sponsored by 








Including Buyers’ Directory of 


AMERICAN LUMBERMAN 
to be published May 13, 1944 


Here are some Pointers to help you Become a Winner 


The goal of the contestant should be to set forth in detail 
a practical Postwar Preparedness Idea; one which he thinks 
would lay the groundwork for the capturing (in the great 
building and selling period after the war) of a market or 
markets in his community for which a lumber dealer is 
logically equipped. It should be a program of action for 
the months immediately ahead and those during the transi- 
tion period when lumber and other building materials will 
again begin to flow freely into civilian distribution channels. 


_ It can be a program that the writer has already initiated 
in his own business, or one he is plan- 
ning to initiate in the near future, or 
one he is toying with in his mind as a 
possibility for future action. 








__By way of example, a contestant’s 
idea may be one of merchandising It 
may outline his plan for installing or 



































revitalizing a department devoted to glass or paint or ply- 
wood er hardware or any other logical line of merchandise. 
It might detail how that dealer expects to educate his entire 
community to the fact that he is the headquarters in that 
area for that particular item. It might detail his plans for 
keeping his community informed about his status as the 
home-building headquarters of the town, or as the farm 
building expert of the area. It might tell about negotiations 
he is carrying on now with local contractors to make sure 
that they will be available to work with him when the build- 
ing market again opens up. It might outline the ground- 
work being laid for a new local credit structure to be made 
available to home-builders when they can build again. 


Any of these subjects or any one 
of many more could be the basis 
of a prize winning entry in_ the 
American Lumberman Preparedness 
Idea contest. Be sure to read the 
rules carefully before preparing your 
entry. 








Putting things in 
their proper places 





A wall of books is the epitome of well being to many people. 
Notice the built-in radios and storage compartments under 
the counter with low horizontal windows immediately above 
but under the bookcases. These windows also give good 
reading light for the sofa. The speakers for the radios are 
above in the cabinet to the left of the bookcases. Low 
cabinets also are found under the large plate glass windows. 
Carl Koch, architect. 





A built-in chest of drawers in natural mahogany separates 
this dressing alcove from the bedroom. Michael Goodman, 
architect. 
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N THE PAST ecabinetwork has been given the 
loving touch of ornamental design. And in 
the modern interior this same thought is 


present, though the ornamental moldings and 
dentils and pilasters are superseded by the beauty 
of the wood grain and the pleasing proportions. 
The same idea, that of pleasing the beholder, is 
present, whether the piece be traditional or 
modern. 


The master wood carvers of colonial times 


handled wood with appreciative care. All their 
work was done by hand. A good craftsman might 
spend a whole winter on one cabinet of elaborate 
design. But the modern cabinet work should 
be designed to be made by machine so that the 
full beauty of the methods can be brought out. 


It is a sacrilege to turn out fake colonial designs, 
many each day, by machine in this age. And 


there are no workmen now who can spend the 
time and very few owners who can afford to 


have a man spend months on one elaborately 
ornamented cabinet. It is not economical in our 
machine era. 

The machine makes veneers of matchless per- 
fection. These can be made into plywood or 
cabinet work that is proof against warping or 
splitting. Broad surfaces of beautiful grainings 
are the natural result of the process and are 
not expensive. Take as an example the flush 
wood doors that are so very light yet so very 
strong. The inside is hollow, just air separated 
by a cellwork of cross strips that look like an 
egg crate. The outer surfaces are but a fraction 
of an inch thick, and give the strength to the 
door by a principle known as “stressed skin con- 
struction.” 

These miracles of wood construction made 
possible by the machine will give us trouble-free 
woodwork and cabinet work, in designs of simple 
and practical beauty. It is necessary for you 
who will supply the home-owner to anticipate 
his needs when it comes to putting things in their 
proper places, for in a small house there is very 
little room for a piece of furniture, however 
beautiful, that does not perform a_ useful 
function. 

As built before the war, the house was a mere 
shell with some plumbing fixtures and some elec- 
tric wiring. This constituted the piece of mer- 
chandise which was delivered to the home 
owner. 

The flexibility which will be necessary after 
the war can be exemplified both inside and out- 
side the house. On the outside, fences, walks, 
barbecues, porches, terraces, greenhouses, and 
planting should be as much a part of the design 
of the house as the walls themselves. 

Inside, furniture and built-in equipment will 
be part of the house itself. In the past when 
built-in furniture was used, we erected and fin- 
ished the walls and then built in what bookcases, 
cabinets, shelves we needed, and occasionally 
tables and seating pieces were installed. In 
many instances this caused a duplication of func- 
tion, for instance, a bookcase or wardrobe closet 
could very easily serve also as the partition be- 
tween rooms or spaces. Backs of seating pieces 
or low cabinets could serve as stair railings or 
subdivisions between open areas such as for liv- 
ing and dining. 
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Thus the cost of partitions could be eliminated 
and applied toward the useful furniture. The 
house itself then becomes a more immediately 
useful and saleable piece of merchandise. 

Flexibility of open spaces can be achieved. 
The second floor or the bedroom wing could be 
entirely open except for the bathrooms. Ward- 
robe units set up in the open space would obtain 
whatever subdivision is desired. Then with a 
growing family, or a diminishing family when 
the children leave, it is a simple matter to change 
the locations of the wardrobe partitions to con- 
form to the new family personnel. Ceilings and 
floors and walls, too, would be finished continu- 
ously so no remodelling would be necessary and 
by using woods in natural finishes the incumbent 
decorating could be held to a minimum. 

There were many houses built before the war 
using this idea of free planning. A hint of their 
success is given in the accompanying illustrations 
taken from different houses from California to 
Massachusetts. 

The effect on the lumber dealer should not be 
overlooked. Quite obviously it means a greater 
stock of millwork items and in many instances 
the establishment or affiliation of a millwork 
concern. To be sure many of these items will 
be manufactured as stock items by the large 
millwork manufacturers, and this stock equip- 
ment will be most suitable for smaller homes 
or medium sized homes built for sale. But it 
will have to be supplemented by especially de- 
signed equipment as it is obvious that families 
differ greatly in their storage problems as well 
as their living habits. 

The only reason that it has been possible in 
the past to sell many houses from the same 
plans is that, given the shell, it was thought the 
family could install its furnishings in accordance 
with its needs. But the success of this is brought 
potently to mind if you will go into anyone’s 
home and look into the closets. That a problem, 
even an opportunity, exists here is without ques- 
tion. Furniture companies are aware of this 
and will come out with lines of storage pieces 
immediately after the war. Just how far the 
furniture companies can go into the equipping 
of houses we cannot ascertain. It depends upon 
their vision. 

Several hardware manufacturers make com- 
plete lines of closet equipment—facilities for 
hanging or storing any sort of clothing or equip- 
ment. In the past, expense and the unwilling- 
ness of the ordinary carpenter contractor to cope 
with hardware which needed special instructions 
for installation have hindered the more general 
employment of these devices, but a good thing 
can be kept from the public only so long. When 
it is discovered it is demanded, and success goes 
to those who supply the demand. 

In a recent survey on the small home more 
people complained about lack of closet space and 
inadequate storage space than about any other 
single thing. Many who had closets felt that 
they were badly planned. Some had no cleaning 
closets, inadequate or no linen closets, and kitch- 
ens and bathrooms lacking in shelf space. 


Ninety per cent of the returns of those voting 
expected to use closet fittings after the war for 
more efficiency, and eighty per cent expressed 
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The location of the storage cases and drawers on the outside 

wall with an unobstructed picture window over them creates 

the effect that the bedroom is practically in the garden. Also 

built in are the blanket chests at the feet of the beds and 

the bedside table with integral racio and reading lamp. 
Richard J. Neutra, architect. 





Shelf space underneath a window seat increases the useful- 
ness of this picture window bay. Alden B. Dow, architect. 


21 










Two lavatories are arranged against a glass block wall which 

give illumination on the subject in this bath room. Storage 

space and a ventilated laundry hamper are underneath the 
counter. Edward D. Stone, architect. 
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A bulkhead separates the living space from the dining space 
and forms storage space, in just the right location, for card 
tables and trays. A planting box in the top brings the 
softness of green foliage into the house. Paul Thiry, architect. 














preference for sliding doors over swinging ones. 

Prior to the war manufacturers were beginning 
to solve the closet equipment problem. Sliding 
metal fixtures such as found in apparel shops 
made it possible to hang a variety of garments, 
and by pulling the rod out into the room, easily 
select the needed garment. Trouser and skirt 
hangers would be placed on doors or side walls, 
and pressing bills were cut appreciably. Various 
types of hat and shoe racks were devised to take 
care of all and sundry. 

As soon as the war is over these tested ar- 
ticles will be manufactured again with new and 
improved designs. 

The sliding door problem has also been solved 
by ball bearing tracks and slides available for 
the largest and smallest doors. 

This great public interest in “putting things 
away” means that closets and storage space 
must be planned much more carefully and that 
more money will be spent for them. 

A closet for a woman’s clothes needs to be 
larger and more carefully departmentalized than 
a man’s. She needs shallow shelves for shoes, 
and hats too, if she uses standards instead of hat 
boxes. She needs a long compartment for eve- 
ning clothes, dinner dresses and coats. Drawers 
for knit clothes and sweaters can be placed below 
the compartment used for suits, shirts, jackets 
and blouses, and one in-between size for dresses 
and daytime coats. If this is well lighted and 
ventilated, an ironing board and iron will make 
valeting much more convenient. A sewing box 
with hooks, eyes, thread and buttons should be 
kept nearby. 

Men’s suits and dress clothes are much more 
compact, but their sports clothes are another 
thing. They can take up lots of space. It is recom- 
mended that if possible, a separate closet be 
planned if the man of the house goes in for 
sports. Sports closets need not be confined to 
the use of the man of the house, as tennis rackets, 
golf sticks, balls, etc., are owned by everyone 
in the family. 

A child’s closet is different from either of the 
other two. Shelves and poles for hangers should 
be adjustable with the growth of the child. 

The old-fashioned broom closet is nearly use- 
less today with tank-type vacuum cleaners and 
carpet sweepers in addition to brooms, and with 
multiple types of brushes and cleaning materials 
available for making housework much more effi- 
cient. Where to put these growing necessities 
has become a real problem in all homes. 

The realization, that the home must not only 
shelter people but also things, means that care- 
ful planning will be the only means to success 
in building homes for a postwar America. The 
lumber dealer must have himself or in his em- 
ploy trained imagination and design ability or 
he will be lost in the melee. 

It is quite possible that the boom after the 
war will allow anyone to sell houses, but when 
the surge of pent-up buying power has levelled 
off the customers will be able to see which in the 
industry have given their customers the best in 
planning and utility. The cost with good plan- 
ning or poor will be about the same, but the cus- 
tomers will then be able to tell who is giving 
the greatest value. 
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HE phrase, “Call the Wagon” 
{ errs the office telephone of the 

Rockford Lumber & Fuel Co., 
Rockford, Ill., to ring many times 
oftener that it results in calls to 
the police department. The reason 
is the following advertisement 
which has appeared every day in 
the classified columns of the Rock- 
ford newspapers. 





For Building Repairs 
CALL THE WAGON 
Main 67 














More than 300 people called the 
wagon between early September 
and the first of December, and 297 
of these placed orders with the 
company for building repairs rang- 
ing all the way from new roofs 
and insulation jobs down to re- 
pairing sash cords. “Call the 
Wagon” quickly caught the atten- 
tion of the reading public, as John 
Thomas, head of the company’s 
building construction and mainte- 
nance department had hoped. 


SERVICE FEATURE CLICKS IN ROCKFORD 
AND HELPS POPULARIZE NEW LINES 


equipped light truck, large enough 
to deliver a complete storm sash 
installation for a moderate size 
residence, and fitted with an as- 
sortment of mechanic’s tools that 
enables the driver, a skilled all- 
around building craftsman, to per- 
form the work on many of the or- 
ders without returning to the lum- 
ber yard. 

When not out making repairs to 
practically anything in or on a 
house that needs attention, the 
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PORTABLE HOG HOUSE 
Triple Size 7’ x 18’ 


. SKIDS 


2 pes. 4 x 6—20' #2 Fir 
2 pes. 4x 4— 7’ $2 Fir 


STUDDING & PLATES 
6 pes. 2 x 3—14" $2 Fir 
| pe. 2 x 3—18’ £2 Fir 
| pe. 2 x 4—18’ £2 Fir 
Il pe. 2x 4—14’ £2 Fir 


structures. “The Wagon” has 
proved to be a profitable operation 
not only from the standpoint of 
cash business it brings in as a re- 
sult of emergency calls for re- 
pairs, but also as a builder of good 
will that lead to larger jobs. In 
many cases, it is doing the mission- 
ary sales work for postwar home 
building and large scale remodeling. 
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PORTABLE CHICKEN BROODER 
HOUSE 


Size 10’ x 12’ 


. SKIDS 


3 pes. 4 « 4—12’ £2 Fir 


FLOOR JOIST 
2 pes. 2 x 4—10’ #2 Fir 
9 pes. 2 x 4—12’ #2 Fir 
Il pe. 2 x 4—16’ $2 Fir 


3. os 39’ 4° Fi The success of “The Wagon” is FLOOR : 
aati . due to the capability of its opera- = ~ ~% Insulation 
* ‘Som? Yo tor, and to the unbroken continuity 120 sq. ft. i/4” Asbestos 
8 pes. | x 4—18” 23 WP of the advertising. Ra constant Board 
5. DOOR FRAMES repetition of “Usk the Wagen” as . STUDDING & PLATES 


& pes. | « 4—I16’ £3 WP 
24 lin. ft. IVa x 2 22 WP 
6 lin. ft. | =x 3 £2 WP 
12 lin. ##. 1 =x 2 42 WP 


the catch-phrase in the small classi- 
fied advertisement has proved its 
worth by the steadily increasing 
number of calls received. In addi- 


4 pes. 2 x 2—I2" #2 Fir 
9 pes. 2 x 3—10’ #2 Fir 
4 pes. 2 x 3—12’ #2 Fir 


. WALL SHEATHING 


6. — a tion to this small classified message, 224 sq. ft. 3” Insulation 
> sow 2 the company continues a policy of Board 
7. SHEATHING many years in running at least one 288 sq. ft. 3/16” Asbestos 


304 sq. ft. 14” Asbestos 
Board 


PIG RAILS 
2 pes. 2 x 6—18’ $2 Fir 
| pe. 2 x 6— 9 $2 Fir 
| pe. 2 x 4—14’ £2 Fir 


display advertisement in the news- 
papers each week. Generally, these 
feature roofing in the summer, in- 
sulation in the autumn, farm build- 
ings in the winter and paint in 


Board 


RAFTERS 
6 pes. 2 x 3—I16’ £2 Fir 
2 pes. | x 4—10’ $2 Fir 


ROOF SHEATHING 


9. DIVIDING GATES the spring. Roofing business during 160 sq. ft. 34” Insulation 
5 pes. | x 6—14’ £3 WP the summer, was, as usual with this ' —, 3/16” Asb 
2 pes. | x 6—12" 23 WP company, very good. Maintaining ges > ar ee 
7 ar iestig 3 Hi % their own roofing application crew, 
aes ial toate Rockford Lumber & Fuel Co. con- - WINDOWS 
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5¢t 16d com. nails 
10£ 8d com. nails 
52 3d galv. shgle. nails 
22 7d galv. box nails 
4 bolts |, x A, 
FLOOR 
I pce. 4x 6—20’ £2 Fir 
29 pes. 2x 8— 7’ $2 Fir 


or 18 pes. | x 12— 7’ £3 WP rgh 
Note: If house is to have a wood 


floor, omit 2 pes. 4 x 4—7’ 


from item |. 









trols its roof sales all the way. 
Call-back complaints on roofing 
are practically negligible because 
of the control over application. The 
volume of this kind of work in the 
past year has been all that can be 
handled with available manpower. 
All roof complaints and ealls for 
repairs are promptly serviced, most 
of them without charge, regardless 
of whether Rockford Lumber & 
Fuel applied the roof or not. The 





January 


2 sash 6 It. 8 x 12—I'/p 
2 pes. | x 3—12’ $2 W.P. 
| pe. | « 6— 6 £2 W.P. 


. DOOR FRAME 


2 pes. | x 4-—12’ £2 W.P. 


HARDWARE 
| pr. 5” Tee Hinges & screws 
5¢ 16d com. nails 
5¢ 8d com. nails 
34 3d galv. shgle. nails 
74 7d galv. box nails 
34 8d casing nails 
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results in good will more than com-_ light farm structures for fabrica- the farm trade. Now it bulks im- 
pensate for the small expense in tion and sale in the spring. portantly in the company’s 1944 
time and material on minor re- The yard is located only about plans, and since it has been dis- 
pairs. three blocks from the main down- covered that farmers will trade 


Fabricated Farm Buildings 


Small shop fabricated farm struc- 
tures constitute a new line with 
the company, and one that from 
the outset produced as much busi- 
ness as could be handled. All of 
the structures have been designed 
by John Thomas to meet the par- 
ticular needs of farmers located in 
the vicinity of Rockford. Of special 
interest in the design of the port- 
able hog house and the portable 
chicken brooder house is the use 
made of asbestos board in place of 
lumber for siding. The three-pen 
portable hog house is built 7 by 14 
feet instead of the usual 12 feet 
in length. 

An accompanying _ illustration 
shows the framing and the special 
diagonal bracing to protect the as- 
bestos board from shock either from 
the inside or the outside. Another 
photograph shows the house com- 
plete with asbestos siding applied. 
A portable four-pen colony hog 
house, built to the same general 
specifications as the three - pen 
house, sells for $185. 

The poultry house, lined with *4- 
inch insulation board on the inside. 
and sheathed with asbestos board 
on the outside, is 10 feet by 12 
feet and sells for $165. Mr. Thomas 
is working on plans and specifica- 
tions for a hog feeder and other 
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town intersection in Rockford, 
about two miles inside the city lim- 
its. Prior to the war little attention 
had ever been paid to cultivating 


with a city yard provided they can 


get their wants 
Thomas intends 


satisfied, 
to continue em- 


John 


phasis on postwar farm market. 





ONE 
AND A 
HALF 
GARAGE 


This garage-and-a-half 
has been designed as 
a happy medium be- 
tween a single and 
double garage by the 
Edward Hines Lumber 
Co. of Chicago. Nor- 
mal space is allowed 
for a car with the 
remaining section used 
for storage or work- 
bench. Insulite board 
is the principal struc- 
tural material used in 
the garage, providing 
the insulation features 
of a modern home. 
Size of the garage is 
14 feet by 20 feet, 
enough wider than a 
single garage to pro- 
a work shop. 
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NUMBER 
have decreased appropriations 
for advertising because it is 

easier to sell than to buy goods. One 
such dealer wrote recently, “I have 
always appropriated a certain per- 


of lumber dealers: 


centage of sales for advertising, 
but with volume restricted by the 
war, we have decreased the appro- 
priation for the time being with 
the intention of laying aside the 
difference to be used in the postwar 
period when the pickings will be 
better. This transfers the differ- 
ence, between our usual appropria- 
tion and what we actually spend 
from profits, to a reserve where the 
amount will be frozen until the 
end of the war. Do you feel that 
the government will allow this re- 
serve since it has been our custom 
in the past to spend this much for 
advertising ?” 


No Reserve Possible 


This query poses a question that 
carries an important message for 
readers of AMERICAN LUMBERMAN 
because we know from our experi- 
ence in this field that many others 
are in the same quandary about 
similar problems. The reply to the 
foregoing is “No”. 

The government does permit tax- 
payers to carry reserves for depre- 
ciation and bad debts but not for 
advertising now or in the postwar 
period. The existence of a reserve 
on the taxpayer’s books means that, 
in most cases, profits have been 
charged with the amount credited 
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to the reserve. This charge cannot 
be taken as a deduction on the tax 
return under these circumstances. 
In the final analysis, the income tax 
law is concerned with definite 
profits and losses, not probable 
losses and gains. Of course, there 
is nothing to prevent a taxpayer 
from opening such reserves and 
recording them for his own use but 
he must omit such transactions 
when filing a return. 


Loss on Inventory 


Another dealer writes, “We 
charge off a certain percentage of 
sales each month to cover an esti- 
mated loss on inventory based upon 
previous experience figures. This 
enables us to include the figure in 
our overhead each month without 
taking a monthly physical count. Is 
this deductible on the tax return?” 
Again, the answer is “No”. Any 
loss on inventory would be reflected 
in the year-end count as reported 
on the tax return, hence, it cannot 
be deducted twice. 

Here is another query on inven- 
tory that is worth answering be- 
cause it contains a thought that is 
going through the minds of some 
dealers when visualizing the post- 
war period. “Can we set up a re- 
serve to take care of a possible 
decrease in market prices of mer- 
chandise after the war?” You may, 
if you wish, but keep the deduction 
that creates such a reserve, and the 
reserve itself, off the tax return. 
The deduction won’t pass. How- 
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SOLVE OTHERS’ PROBLEMS 


ever, Many concerns are maintain- 
ing such reserves. A large chain 
showed a balance sheet with some 
half million in reserves to take care 
of future price declines. This is 
frequently done for the sake of a 
conservative statement for stock- 
holders but it is taboo at the tax 
office. 

“If we can’t get such deductions, 
why enter the recordings on our 
books,” asked this dealer. ““Because 
it is good business management”’, is 
the answer. “The income tax laws 
do not always square with conserva- 
tive management. That is where 
a lot of dynamite lies with the 
hazard increasing as the law gets 
more complex and the rates soar 
higher.” 


Employes’ Discounts 

“Are courtesy discounts to em- 
ployes on purchases includable as 
wages for withholdings?” asks 
another dealer. If relatively small, 
they are generally not considered 
remuneration for services, neither 
are ordinary facilities or privileges 
extended an employe by an em- 
ployer, such as medical services, 
or entertainment given to promote 
goodwill, health, contentment and 
efficiency. Tips or gratuities paid 
directly to an employe by a cus- 
tomer, and not accounted for by an 
employe to his employer, are not 
subject to withholding. 

A Pennsylvania dealer asks, “We 
pay a salesman a flat sum to cover 
wages and expenses. Is the total 
sum to be considered for withhold- 
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ing?” The 1943 pay-as-you-go bill 
follows closely the provisions of the 
Victory Tax, which states that 
“amounts paid or reimbursement 
made to employes specifically for 
traveling or other expense incurred 
in the business of the employer” are 
not subject to withholding. The 
Bureau of Internal Revenue has 
ruled informally that the same rule 
will be applied under the 1943 bill, 
hence, the amount upon which the 
withholding should be computed is 
the sum paid minus the expenses 
actually incurred in the employer’s 
business and accounted for as such. 
This is also the way the computa- 
tion is handled under Social Secur- 
ity Act rulings. 


Dismissal Payments 


An employe of a New Jersey 
employer argued that a dismissal 
payment was not subject to with- 
holding because the employer-em- 
ploye relationship terminated with 
his discharge. According to present 
Victory Tax regulations, vacation 
allowances, dismissal payments and 
any deductions from the employe’s 
pay, such as taxes, social security, 
pension fund payment, war bonds, 
etc., must be treated as “wages” 
and withholding is required. Also, 
if the employer pays any tax liabil- 
ity of the employe without deduct- 
ing for it from the pay check, as 
for example, any payment required 
of an employe under a state unem- 
ployment compensation law, that 
amount must be included in 
“wages” in computing the withhold- 
ing tax. Remember that remunera- 
tion for services is not subject to 
withholding if no employer-employe 
relationship exists but if it did exist 
at the time the wages were earned, 
the remuneration is subject to with- 
holding even though the employer- 
employe relationship no _ longer 
exists at the time of payment. 

Generally, an employer-employe 
relationship exists when the person 
for whom services are performed 
has the right to control and direct 
the individual who performs the 
services, not only as to the result 
to be accomplished by the work but 
also as to the details and means by 
which that result is to be reached. 
In other words, an employe is sub- 
ject to the will and control of the 
employer not only as to what shall 
be done but how it shall be done. 
The right to discharge is also an 
important factor indicating that the 
person possessing that right is the 
employer. 

“An applicant for a position de- 
manded that I pay the tax. Is this 
permitted?” This query covers an 
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evil brought into being by the man- 
power shortage. The law calls for 
the employe to pay his own tax. If 
you pay it, this may be regarded as 
a wage increase and you may be 
breaking WPB regulations, too. 
Moreover, you will be obliged to 
pay a tax on the increase, otherwise, 
a tax on the employe’s tax. The 
high tax rate has a two-fold pur- 
pose: (1) To get revenue. (2) To 
prevent inflation. By paying an 
employe’s tax, you aid inflation. 
Also be careful that you do not hire 
employes in violation of WPB regu- 


DON’T 


Overlook That Needed (“= 
SUPPLEMENTAL PUBLICITY 


HE lumber dealer is 
than a storekeeper. He 
counsellor on all maintenance 

and repair problems.” So runs a 
recent story in the Toledo Times 
which goes on to say: “By nature 
of his business, the lumber dealer 
must keep abreast with the latest 
regulations concerning construction 
and the use of materials. He is in 
«& position to advise home owners as 
to what can be done, and what can- 
not be done, in the way of home 
improvements. 

‘“‘Any home owner who is consid- 
ering an improvement program— 
or hesitating because of uncer- 
tainty over restrictions or avail- 
ability of materials—should see his 
lumber dealer at once.” 

It is this type of article, supple- 
menting the lumberman’s advertis- 
ing, which can be exceptionally val- 
uable tc him, especially if given 
good position in the reading col- 
umns. The wise dealer will take 
advantage of such opportunities for 
additional publicity. But most fre- 
quently he must prepare such ma- 
terial for the newspapers himself 
and not expect them to approach 
him. Sometimes an editor is more 
enterprising. 

For example, the Elkville (Ill.) 
Journal pays tribute to the Schwartz 
Lumber Co. for carrying an ad 
backing the purchase of war bonds: 

“Newspapers, under present con- 
ditions, cannot carry the load of 
government advertising with their 
revenue cut as it has been. Thus, 
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lations or you may be penalized 
under the Stabilization Act of Oc- 
tober, 1942. An employer who hires 
a worker in violation of a WPB 
regulation may not count any wages 
paid to the worker as a deduction 
from his income tax. 

A New York dealer leased a busi- 
ness property and made $2,500 in 
improvements thereto. He wants to 
know if he can write off this expen- 
diture within the taxable year. No. 
You should depreciate it annually 
over the years of the lease or the 
useful life of the improvement. 
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firms like the Schwartz Lumber 
Company show their patriotism by 
underwriting these ads. 

“Being a public benefactor is not 
a new role for this firm. For close 
on to 80 years they have contrib- 
uted much to the welfare and 
future of our community. They de- 
serve your continued co-operation.” 

Or again it may be another form 
of public service as told by the Las 
Cruces (N. M.) Citizen: 

“A Tucumcari mother was des- 
perately seeking a way to relieve 
her 9-year-old son’s asthma. Spe- 
cialists had told her the boy’s con- 
dition was ineurable. But she re- 
membered talking at the Mayo 
Clinie with a physician whose child 
suffered from a similar condition. 
He gave her a drawing of a simple 
window unit equipped with a fan 
to draw air through fiber glass 
filters. 

“She took the plans to a Tucum. 
cari carpenter and went to the 
Tucumcari Lumber Company for 
the filters. Their stock was ex- 
hausted. Because of the urgency, 
however, the Tucumcari Lumber 
Company wired an order to the fac- 
tories where the filters were made.” 

The story went on to relate how 
the shipment was made quickly and 
the child’s condition immediately 
relieved. 

Such human interest stories have 
a very definite place in the business 
life of today, and they should be a 
regular part of the publicity pro- 
gram, for they stimulate goodwill. 
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West Coast 


and formerly chief forester U. S. Forest 
Service, saw service in World War | 
with the 20th Engineers (Forestry), U. S. 
Army. Now with both a son and a son- 


Lt. Comdr. August F. Weinel, who 
was second in command of a sub- 
marine, has been reported missing 
in action in the South Pacific. He 
graduated from Annapolis in 1936 
and last April received the Silver 
Star. He is the son of Mr. and 
Mrs. F. W. Weinel, Columbia, Ill. 
His father is secretary-treasurer of 
the August F. Weinel Lumber Co. 
in that city. 


in-law in the 


supply officer 











Lawrence Ottinger, president of United States Plywood Corp., New 
York, N. Y., with part of exhibit in Governor's Room at New York 
Stock Exchange, arranged in conjunction with lecture on "Plastic 
Plywood" by Mr. Ottinger, given at invitation of New York Institute 
of Finance. This was first plywood exhibit ever seen at Stock Ex- 
change. Mr. Ottinger is holding several sizes of molded tubular 
plywood developed by U. S. Plywood for war service. Other 
products include navigator's seat for famous Flying Fortresses, 
Diesel engine cover, and stock panels of Weldwood. Plastics were 
used in some of these plywood products made by the United States 
Plywood Corp. 


Porter Paddock, Springfield, Ill., veteran wholesale lumber dealer 
and owner-manager of the Porter Lumber Co. there for many years, 
gave the stained glass window pictured here to the Westminster 
Presbyterian Church in that city, as a memorial to his wife, who 
died in 1935. Mr. Paddock suggested the design for the window, 
each panel portraying one of the Three Marys—Mary Magdalene; 
Mary, Mother of Christ, and Mary, the wife of Cleopas. The win- 
dow, one of the finest examples of stained glass window work by 
the country's leading artist in that field, Charles Jay Connick of 
Boston, was unveiled on Sunday, Dec. 5. The following legend, 
written by Mr. Paddock, is at the base of the three panels: "Erected 
by Porter Paddock, an elder of this church for more than 30 years, 
in loving memory of his wife, Janet Berry Paddock, and the many 
noble women who have served their church so faithfully during 
all the years that are past." 


28 


Ensign D. C. Greeley 


Col. W. B. Greeley, secretary-manager 


room for full play of the traditional 
army-navy rivalry in his family. His son- 
in-law, Lt. Comdr. J. A. Harvey, Jr. 


is: 


Lumbermen's Association 








Navy there is plenty of 







Lt. Comdr. J. A. Harvey, Jr. 
at the Sand Point Naval 


Air Station, will leave soon for a new assignment as supply officer 
on a new airplane escort and service ship in the Pacific. He is a 
veteran of the North African invasion. At Casa Blanca he was 
supply officer of the Transport Hewes which was torpedoed and 
sunk, and where he and a surgeon swam for thirty minutes in 
rescuing a wounded man. He was picked up by the Transport 
Tasker Bliss, which in turn was torpedoed and sunk within a few 
days. Lt. Comdr. Harvey managed to get his wounded man aboard 
a raft this time. He returned to the United States and for the 
past year has been stationed at Sand Point. 

The other member of the family in the Navy is Ensign D. C. 
Greeley, who has recently been assigned to duty in command of a 
crash boat in the Pacific. This is one of the Navy's speedy boats 
designed for rescue work. 
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DVERTISING was described at 

a recent meeting of the Denver 
| (Colo.) Advertising Club as 
“the one power that can marshal all 
our people behind a unified war ef- 
fort” and the one power that can 
preserve the framework of peace- 
time business and industry to pre- 
vent another depression after the 
war. The meeting was held in pro- 
test to a petition signed last Decem- 
ber by 200 college professors who 
claimed advertising had failed to 
adjust itself to a wartime economy 
of scarcity and should be curtailed 
or eliminated for the duration. 

A study of newspapers in the 
Denver trade area shows that build- 
ing material firms in the territory 
are not of the same mind as the 
professors. They are continuing to 
advertise in their local papers. A 
goodly percentage of this newspa- 
per publicity is aimed to help this 
country win the war. The lumber 
and building material men are also 
calling attention to the stocks they 
have on hand for sale and keeping 
their names before the general pub- 
lic with a view to business during 
the period following the war’s end. 

Not long ago the Newton Lumber 
& Manufacturing Co., Colorado 
Springs, Colo., ran a large four- 
column ad a quarter page deep, 
which is a good example of present 
day newspaper publicity. The ad 
said in part: 

“Let’s Pull Together. ‘Of V We 
Sing.’ 

“V the symbol of Victory over the 
German Vultures and the Jap Van- 
dals also stands for Vim, Vigor and 
the old Vitality. 

“Like everyone else we are Vic- 
tims of priorities on Virtual neces- 
sities for Vital defense, but we are 
Virile enough not to be Vanquished 
while there is still a Variety of 
building products available for 
Valid repairs on Venerable houses 
to put them in current Vogue. For 
instance: have you considered— 

“The Virtues of Vacant Attic 
space. The Voids of your roof Val- 
levs. Venetian blinds for rooms 
with a View. Wood Veneer panelling 
or knotty pine. An enclosed Ve- 
randa. Attic Ventilation and insula- 
tion. Variation in room decoration. 
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Visible means of attractive exterior 
painting. Vigil against leaky cellar 
walls. Vulnerability of shingles to 
Vagrant Winds. Vibrations of worn 
out floors—Lay our Bruce prefin- 
ished floors—they’re Vel Vet. Voids 
in steps, stairs and sidewalks. Van- 
tage of extra closet space. Vamp 
your kitchen—new cabinets, cub- 
boards and breakfast nook. 

“What’s Your Verdict? Don’t be 
Vexed. Phone Main 62 or 3319. 
Materials will Vamose with Verve 
and Velocity Via Newton’s.” 

“Remodel to Increase Your In- 
come” was the title of a newspaper 
ad in a Denver paper during the 
month by the Barr Lumber Com- 
pany. “Turn extra space into liv- 
ing quarters to rent at good rates 
to thousands of new war workers 
for whom a place to live must be 
provided,” said the message. ‘We 
have materials, and can help ar- 
range for experienced carpenters, 
electricians, plumbers, painters and 
other craftsmen who are now avail- 
able. We will gladly give you the 
benefit of our long experience in 
planning such changes.” 

The Nicolaysen Lumber com- 
pany, Casper, Wyo., recently ran a 
large ad in its local paper. This 
advertisement, for the most part, 
was made up of a scene taken in 
the sheep-raising section of the 
state—in other words, a boost for 
one of the state’s industries. The 
only message in the ad having to 
do with the firm’s business said: 

“Fifty years in Casper in one 
location. Distributors of Time 
Tested Building Products.” 

The University Park Lumber 
Yard, operated in Denver by J. E. 
Hackstaff and G. S. Sullivan, is a 
believer in present day advertising. 
One of this firm’s recent ads said: 

“Complete repair and remodeling 
service. Skilled Workmen. Expert 
Advice. Materials. For all needed 
repairs and maintenance, materials 
can be had without priority. How 
you can be a waste warden on the 
home front: Keep a lookout for 
those home repairs.” 

A number of other building ma- 
terial firms are using space in local 
newspapers to keep their names be- 
fore the public’s eye at this time. 
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WE BUILD FOR TOMORROW 
BY OUR SERVICE OF TODAY! 


Our Stock Includes a Complete Line of 


DU PONT PAINTS — — RANCH SUPPLIES 
DU PONT EXPLOSIVES — FENCE POSTS AND WIRE 
BALSAM WOOL INSULATION — HARDWARE 
RUBEROID ASPHALT AND ASBESTOS ROOFINGS AND SIDINGS 
NU WOOD INTERIOR DECORATIVE INSULATING BOARD 


You Are Cordially Invited to Visit Our Completely 
Remodeled Dispicy and Sales Rooms. 


O. L. WALKER LUMBER CO. 


137 WEST RAILROAD PHONE 240 CASPER. WYOMING 

















OK 


Uncle Sam! 


No matter who we are, where 
we are, or what our business, we 
are "in the army" now! 





We have "enlisted" for the dura- 
tion. It will be our task to meet, 
as near as possible, the demands 
eestor of of Home Owners in carrying out 
the government's policy — "to 








pe maintain well what you have—re- 
REROOF pair and build defense at home!” 
DECORATE 
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| Collier Lumber Co. | 
I 543 West Colorado Ave.—Main 386 
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NICOLAYSEN LUMBER CO. 
SO YEARS IN CASPER 
IN ONE LOCATION 
Distributors Of 
TIME TESTED BUILDING PRODUCTS 
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Production Estimates 
J. Philip Boyd, Director of the 
L&LP Division of the WPB, states 
that in the forest products industries 
the war-use demand has not yet 
reached its peak. Boxing, crating, 
dunnage and industrial blocking con- 
tinue to be the big war babies. A 
year ago, the estimate of these items 
for ’43 was eleven billion feet. It went 
four billions over the estimate. The 
present estimate for ’44 is fifteen and 
a half billions. The Director says 
that, if and as new war fronts get 
going, the demand for this shipping 
material probably will increase. 

Lumber consumption as a _ whole 
continues its downward trend. Esti- 
mated consumption of factory lumber 
remains practically stationary; al- 
though individual factory lines have 
shifted. Furniture volume goes down; 
motor vehicle volume goes up; car 
lumber and farm implements remain 
the same. War housing drops by 
about a billion feet. Total lumber 
consumption estimates for ’44 are 
32,826,000,000; as against 36,739,000,- 
000 for ’43. These estimates are taken 
from the WPB “Facts and Figures.” 
Total production figures for ’43 are 
not yet available but are estimated 
at less than thirty-three billions; indi- 
cating that production fell short of 
consumption by about four billion feet 
or a little less. A measure of the 
amount lifted out of reserve inven- 
tory. That inventory bank balance 
grows thin. 

One of the big technical advances, 
as everybody knows, has been in the 
plywood field. New methods of cut- 
ting, new synthetic resins, have given 
softwoods some of the properties of 
hardwoods; and these methods will be 
available in the post-war era. 

Tank production for ’44 is estimated 
at 75 percent of the ’42 volume; not 
because of declining production ca- 
pacity but because of declining Army 
demand. Heavy truck production for 
the year is estimated at 205 percent 
of the ’42 volume. Total war produc- 
tion for ’44 is set at 180 percent of 
the ’42 figure; indicating that while 
cutbacks affect specific lines they are 
not expected to turn the over-all fig- 
ures downward. That would be 
changed, of course, by the collapse of 
the Nazis. 

The Lumber Advisory Committee 
has asked for a general revision of 
the rating patterns; mentioned the 
fact that the farm-lumber program 
hasn’t been fully effective, due to the 
difficulty of buying on the AA-2 rat- 
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ing. The Committee thinks M-208 
ought to be given a careful revision. 
Shingle production has declined; and 
the committee thinks available stocks 
ought to be directed to farm repair 
and to new non-residential farm con- 
struction. The Committee also recom- 
mended a price readjustment to make 
it possible to re-work boards and di- 


mension from planks and _ timbers 
without financial loss. 
Production continues to be ham- 


pered by manpewer and equipment 
shortages; also by loss of efficiency 
caused by the forced employment of 
unskilled workers. Trucks, tractors 
and tires continue to be hard to get. 
Under-Secretary of War Patterson 
told manufacturers and loggers that 
war demand for lumber would in- 
crease; stated that one outside possi- 
bility for relief would be the re-taking 
of all or part of Norway, with its im- 
portant forest resources. 


Smaller War Plants Corp. 

Chairman Donald M. Nelson has 
appointed Maury Maverick as Vice 
Chairman of the WPB, in charge of 
the Smaller War Plants Corporation 
and as a member of the SWPC Board. 
This appointment has rather startled 
Washington business men. 

The SWPC holds an unusual posi- 
tion among war agencies. So far as 
this page recalls, it is the one agency 
to which Congress has given specific 
policies by legislation. Others have 
been set up by legislation or by ex- 
ecutive orders and have been given 
general objectives; but in creating the 
SWPC Congress wrote into the act 
the specific direction that war con- 
tracts must be given to small plants. 

In one way or another the SWPC 
has been wedged among bigger agen- 
cies in such a way that, despite its 
plenary powers, it has repeatedly been 
left at the post. Small plants have 
had difficulties in getting either pri- 
mary or secondary war contracts. At 
least four able men have headed the 
SWPC. One or two have quit because 
of ill health; others frankly because 
they could get little done. 

The SWPC has an increased poten- 
tial importance; now that the change- 
back to the production of civilian 
goods is in sight. Rumors about 
Washington are to the effect that, at 
long last, small plants are to be given 
war contracts. But at least some of 
the SWPC men don’t want this to 
happen; not at this stage. They want 
the small plants started on the 
change-back to the manufacture of 


goods for the 
dentally, this is the policy of Canada. 
In that country, as soon as raw mate- 
rials and 
plants employing 300 workers or less, 
each, are 
change-back. The theory is that the 
big plants, already tooled and experi- 
enced in the process, are to continue 
the production of munitions. 

In the change-over period the big 
plants led the parade. 
plausible reasons why they should. 
They could handle big orders. 
had the needed engineering staffs, the 
experienced management, the financial 
apparatus. Of course they did a mag- 
nificent job. Rumors hereabouts are 
to the effect that the big plants now 
want to lead the parade back to Ev 
civilian production and don’t 


and set going on the fag end of muni- 
tions manufacture. 

Jesse 

merce, stated recently that all busi- 
nesses, large and small, 
making reconversion plans now. Note 
that he spoke of plans; not necessarily W 
of immediate and actual reconversion. 
He mentioned the 
smaller business firms without any 
affiliation with groups and lacking DI 
adequate managerial skill to plan for 
their future.” 
smaller firms 
prosperous for the good of the entire 
economy.” The Secretary implied that ' 
government agencies would co-operate fac 
with small business in making the | 
change-back plans. The SWPC should 
come in at that point. 


that cutbacks, up to the present, have 
not been based upon plans for resum- 
ing the manufacture of civilian goods. 
That seems reasonable; for the war 
continues, and munitions simply must 
hold the first claim upon manufacture. 
But it is equally clear that in the 
course of time the cutbacks will yield 
up a surplus of materials and of la- 
bor. These things should then be used 
in building home-front goods. 
for the change-back ought to be more 
than individual ideas, fixed up in each 
plant. 
addition they should be policies for 
entire industries and for the entire 
country. 


stable and prosperous for the good of 


the entire economy, and if they need 
help in the field of managerial skill, 
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Every Insulite farm advertisement 
carries this caption, urging farmers 
to consult you... the local lumber 


dealer...for building information. 


We’re asking over 4 million Farmers every 
month to consult you ... THEIR LUMBER 
DEALER .. .for advice and building help... 


There’s one place today where building and repair 
work is humming—on America’s farms. 


And in the future, too, farm building will be a big 
factor in the sale of all types of building materials. 


Insulite is aggressively advertising to the farm mar- 
ket... telling millions of American farmers the many 
advantages of Insulite, how it fits their building needs. 





























... And also telling these millions of farmers to con- 
sult their local lumber dealer for building information. 
Month after month, these Insulite advertisements will 
be sending farmers from your vicinity to your place of 
business. Create further interest by displaying Insulite 
products and Insulite literature in your salesroom and 
you'll develop sales. 

w * w 
The national farm magazines carrying Insulite advertising: 
COUNTRY GENTLEMAN - POULTRY TRIBUNE 
HOARD’S DAIRYMAN ~- SUCCESSFUL FARMING 








INSULITE 
Division of Minnesota and Ontario 
cet ll 


P 








AMERICAN LUMBERMAN, January 22, 1044 







MADE EXCLUSIVELY FROM WOOD 





31 





then surely the SWPC will have an 
enormously increased responsibility. 
It’s important that the agency know 
the structure and meaning of the big 
change-back pattern. If the little fel- 
lows deserve and are to have more 
than the crumbs that fall from the 
rich man’s table, then their leaders 
need to set up policies wider than the 
mere organization and division of the 
crumbs. 

Mr. Maverick has had some years 
of experience as a_ small-business 
man. We’re told he was a lumberman 
at one time. He’s been a member of 
Congress, and he’s held several diffi- 
cult administrative jobs. He’s said to 
be a hard fighter. Certainly he’s never 
held a more difficult or a nationally 
more important job than the one he’s 
undertaking now. 


Southern Pine Prices 


Industry and government alike are 
having troubles in the field of lum- 
ber prices; especially of southern pine 
but also of some hardwoods. An effort 
was made by SP a little time ago to 
get a flat $5 raise; making use of a 
Congressional hearing for the pur- 
pose. The request was denied; on the 
that 


grounds specific methods are 
open for the purpose and that these 
methods had not been employed. 


These methods in general turn upon 
the filing of statistics, showing that 
the ceiling prices are too low to cover 
costs. 

It is generally held in the trade 
that the ceilings are too low; also that 
the established methods of appeal are 
too complicated to be workable. This 
page is told that simplified methods 
are being set up and employed; that a 
decision on prices may be reached in 
about 60 days. 

Meanwhile, the charge is made that 
“upgrading” has been widely prac- 
ticed; in the sales of both SP and 
certain hardwoods. The OPA issued 
a release, the last day of ’43, dealing 
with this matter. 

“Complaints of upgrading,” said 
Thomas I. Emerson, Chief of OPA’s 
Enforcement Department, “have come 
to the OPA from the industry itself 
and from the War and Navy Depart- 
ments, whose procurement programs 
have been hampered not only by re- 
ceipt of off-grade material invoiced at 
prices established for the better 
grades of wood, but by diversion of 
shipments to civilian buyers willing to 
accept upgraded lumber. . . Shipments 
of Southern pine lumber invoiced as C 
grade and No. 1 common only, have 
been found to be made up principally 
of No. 2 lumber and low-grade No. 3 
material . . . on the theory that be- 
cause of scarcity, the buyer will ac- 
cept the material and make what use 
of it he can rather than experience 
the loss of production time that 
would be entailed if the shipment 
were refused and he were forced to 
wait for a better shipment to come 
through. The upgrading is not con- 
fined to shipments where better 
grades are requested. .. An extensive 
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investigation of upgrading is now un- 
der way, and we intend to ferret out 
upgraders until the practice has been 
eliminated.” 

Federal courts have been asked to 
issue injunctions restraining a number 
of producing mills from violating 
price ceilings. In some of the cases 
treble damage suits have been filed. 
The first list of companies, against 
which court action has been started, 
included nine concerns. Industry lead- 
ers tell this page that considerably 
larger numbers will be involved. The 
FBI is said to be investigating. It is 
not yet fully clear what course the 
OPA or the Justice Department will 
take. That prices have been low is 
not in itself any justification for vio- 
lating the regulations. But, none the 
less, this price problem should be 
solved fairly, as soon as possible. 


Manpower Use 


They tell us that manpower short- 
ages are not quite so urgent. 

The cutbacks, for example, release 
a certain amount of labor here and 
there; but, up to the present time, 
this released labor is taken up 
promptly, in other plants or in neigh- 
boring industries. Even if actual un- 
employment develops in spots, it’ll be 
a long time before labor in general is 
“easy”; for it’s still a hard job to 
transfer labor long distances to labor- 
shortage areas and to get it housed. 
Plenty of industries, including our 
own, face labor shortages that throw 
production schedules out of line. 

The War Manpower Commission is 
promoting a practical idea to make 
manpower, already on the job, more 
productive; is using the existing or- 
ganizations of industries for the pur- 
pose. 

Something like this: W. O. W. Lee, 
Chief of the Special Industries Divi- 
sion, Bureau of Manpower Utilization, 
discovered over and over that indi- 
vidual companies had developed ideas, 
practices, gadgets and the like that 
have added to labor’s production effici- 
ency; discovered also that few of these 
aids to efficiency ever get known be- 
yond the gates of the originating con- 
cerns. There’s been no effort to keep 
them secret; but no one has collected 
and publicized them. 


Absenteeism 

Here’s a story that Lee tells. He was 
meeting with an industry advisory 
committee, composed of leading men 
in that industry. It had been meeting 
regularly for months. Rather on im- 
pulse, Lee asked these men to name 
their chief production problems. One 
man said it was absenteeism. The 
company had tried everything it could 
think up or hear about; but nothing 
worked. Absenteeism was reducing 
output; was threatening to force a 
shutdown. 

A man across the table said his 
company had had the same trouble; 
had succeeded in meeting it. On a cer- 
tain Monday morning the office sent 
for all the workers who had been ab- 
sent the previous week; got them to- 
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gether on the company’s tiine. An 
official explained briefly the purpose 
of the meeting; counted the employees 
present and found there were 125 of 
them; asked each man to figure up in 
his own mind the number of hours 
he’d been away the previous week and 
to multiply it by 125; then to estimate 
the effect of this loss on production 
and the war effort. That was all. The 
company repeated the process each 
Monday; and in a couple of weeks 
there were three workers, not 125, in 
the absentee group. 

The point of the story is that this 
simple and effective device hadn't 
even traveled across the committee 
table in the course of many meetings. 
It hadn’t occurred to the man from 
the originating company to mention 
it. 

Proposed Method 

Lee has devised a method of col- 
lecting these ideas through industrial 
trade associations. There are some 
1,300 of these associations. 

Each industry is asked to fix up a 
simple questionnaire in regard to 
methods and gadgets that have al- 
ready proved efficient. Three things 
are asked about each idea, in addition 
to a brief description of the idea it- 
self: How many men were needed be- 
fore the idea was used; how many 
men it saved, in producing the same 
output; the cash cost of installing the 
new method or device. 

Each industry is asked to appoint 
a capable man (Ben R. Ellis repre- 
sents lumber) who draws up the 
questionnaire, sifts the answers, 
works them over with the SID, and 
gets them circulated in the industry. 

Here’s a passing illustration. A 
pulpwood concern, located near a 
shipyard area, lost about 50 of its 
106 men; was faced with the necessity 
of shutting down the mill. One of the 
men of an inventive turn got hold of 
an old tractor with a power takeoff; 
fixed up a portable device for cutting 
logs to cord length right in the woods. 
With two of these affairs, the com- 
pany maintained its old volume with 
just over half the former number of 
workers. 

This page believes retailers could 
uncover a good many efficiency angles; 
from methods of puttying a cellar 
sash to methods of speeding deliveries 
in full truck loads. It’s clear that 
some retailers have been more suc- 
cessful than others in making effec- 
tive use of the WFA farm lumber 
program. Part of this success turns 
upon the retailer’s own methods in 
dealing both with farmers and with 
local war boards. 

If you’re interested in a special ex- 
tension of this campaign, we suggest 
that you write B. R. Ellis, NLMA, 
1319 Eighteenth St., NW; or to H. R. 
Northrup, NRLDA, 1713 Rhode Island 
Ave., NW; or to W. QO. W. Lee, Spe- 
cial Industries Division, Bureau of 
Manpower Utilization, WMC, 1778 
Pennsylvania Ave., NW; all of Wash- 
ington, D. C. The time to join up is 
when the parade moves; that is, now. 


1944, AMERICAN LUMBERMAN 




















On 


opi 
du 
me 


Bu 
me 
sm 
wh 









> CASI 


¢ 



















Am 





An 
irpose 
loyees 
125 of 
up in 
hours 
*k and 
timate 
uction 
1. The 

each 
weeks 
(25, in 


it this 
hadn’t 
mittee 
ating's. 

from 
ention 


of col- 
ustrial 
some 


cupa 
rd to 
ve al- 
thing's 
ddition 
dea it- 
led be- 
many 
> same 


ing the 


uppoint 
repre- 
ip the 
wers, 
D, and 
dustry. 
on. A 
lear a 
of its 
cessity 
_ of the 
hold of 
akeoff; 
cutting 
woods. 
e com- 
1e with 
nber of 


s could 
angles; 
. cellar 
liveries 
ar that 
re suc- 
x effec- 
lumber 
s turns 
hods in 
1d with 


cial ex- 
suggest 
NLMA, 
oo H. R. 
e Island 
ee, Spe- 
reau of 
ome Wy iy: 
f Wash- 
in up is 
s, now. 


BERMAN 











How to stretch a tree- 


with GLUE 


END-JOINTING .. . Scarfing EDGE-JOINTING .. . uses 
and finger-locking use shortends § narrow (or standard) widths to 
to make studs, door stiles, com- make premium-width dimension 
ponents for laminated timbers. stock, core stock, panels, com- 

ponents for laminated timbers. 


N™” YOU CAN GET PROFITS from your scrap pile. Ingenious 
machinery and modern waterproof glues make it possible. 


Only glue can make a tight, durable, vibration-proof joint devel- 
oping the full strength of the wood. Only modern resin glue is 
durable enough to withstand any exposure to which the glued 
member may be subjected. 


The type of glue is important; it must be strong and durable. 
But it must also be properly used—with the right type of equip- 
ment. It should be supplied with a Service that keeps things running 
smoothly and keeps you informed of new gluing procedures. That’s 
where our Technical Service Division can be of invaluable aid. 


CASEIN COMPANY OF AMERICA - A Division of The Borden Company + NEW YORK, N. Y. 


CASCO - CASCAMITE -CASCOPHEN 


CASEIN UREA-RESIN PHENOL-RESIN 


for Tudusiry 
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LAMINATING . . . uses pieced 
plies to make custom-built 
beams, curved arches, columns, 
Gothic rafters, etc. 








SEND FOR THIS BOOK 


Wood and Glue at War 
describes many wartime lami- 
nated-wood products, naming the 
types of glue used to obtain the 
required durability. It lists avail- 
able Technical Literature on all 
phases of gluing. Details Casein 
Company of America’s indus- 
trial glue experience which is at 
your service. Send for your copy. 
Address: Casein Company of 
America, 350 Madison Avenue, 
Dept. L-1, New York 17, N. Y. 
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aa Lookout tower built by J. Neils Lumber FIRE ; 
Company and operated by Washington » the destructive en- 
emy, is feared and fought by all 


State Department of Forestry. 
who live in the forest. 


we een | 


Co-operating to the fullest ex- 
tent with both federal and state 
agencies our crews are prepared 
to leave their work on a mom- 
ent’s notice to fight forest fires. 






The lookout and fire finder in tower hut. 


CSXT TTTI Tere ee ee 


This co-operation and prepared- 
ness, and their experience as 
woodsmen, have resulted in hold- 
ing fires to a minimum which 
might otherwise have ruined 
millions of feet of valuable tim- 
ber. 


No. 5 in a series on the modern manufacture of lumber. 


J. NEILS LUMBER COMPANY 


Klickitat, Washington Libby, Montana 
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Stock or Special Millwork 
For War Jobs 


ae For many years we have 
a specialized in window and SPOKANE PINE 
door frames, package and : Precision Frames 


lineal trim, mouldings, lath, 


cul Mock, ete are made of choice 


During the war we are de- Idaho White Pine 

ee gre | act ecagger = and Ponderosa 
OS cae o production of stock or Pi ‘ 
special millwork for war se carefull} 

rales. seasoned for this 


special use. All 
units are precision 
machined, fitting 
together snugly, 
making weather- 
tight joints. 





Our plant is modern 
throughout, our organiza- 


tion skilled. 


Submit your 
lists and speci- 
fications for 
quotation. 


SPOKANE PINE PRODUCTS CO. 
LONG LAKE LUMBER CO. 


SPOKANE, WASH. 
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Indiana Lumber & Builders’ Supply 
Association; annual conference at 
Claypool Hotel, Indianapolis, Ind., 
Jan. 11-12-13. 


Officers elected: 

President — Chester 
Kentland. 

Vice president—Ed Redman, Terre 
Haute. 

Director to NRLDA—John Suelzer, 
Fort Wayne. 

Directors—Dist. 1, W. L. Hubbard, 
Scottsburg; Dist. 2, Oscar Osterhage, 
Vincennes; Dist. 3, Ed Redman, Terre 
Haute; Dist. 4, Carl Grouleff, Greens- 
burg; Dist. 5, Chester Locke, Hagers- 
town; Dist. 6, Charles Wagner, In- 
dianapolis; Dist. 7, Chester Van 
Seoyk, Kentland; Dist. 8, John Rus- 
sell, Marion; Dist 9, William Florent; 
Dist. 10, Charles Wright, Hudson; 
Dist. 11, Jos. F. Donahue, South Bend; 
Dist. 12, Clayton Root, Sr., Crown 
Point; Dist. 18, Harold Main, East 
Chicago. At large: E. S. Kemmerer, 
LaFayette; Ed Schoweiler, Fort 
Wayne; William Cornelius, Indianap- 
olis; and Raymond Morris. 


Van Scoyk, 


Speakers: 

Robert Kazmayer, news commenta- 
tor. 

Roy Wenzlick, president Roy Wenz- 
lick & Co., St. Louis, Mo. 

John Dillon, Department of Dis- 
tributive Occupations, Indiana Univer- 
sity. 

Don Ross, Successful Farming. 

H. R. Northup, secretary-manager, 
National Retail Lumber Dealers’ As- 
sociation. 

M. P. Connelly, General Electric Co. 

Malcolm J. MacDonald, OPA, Wash- 
ington. 

M. R. Kopmeyer, M. R. Kopmeyer 
Co., Louisville, Ky. 

K. P. Vinsel, Louisville, Ky. 

W. D. M. Allen, PCA. 

Deloss Walker. 

E. G. Gavin, American Lumberman. 

W. C. Bell, director, Western Retail 
Lumbermen’s Association, represent- 
ing West Coast Lumbermen’s Associa- 
tion. 

C. C. Carlin. 


Tuesday Afternoon: 
President Harry D. Youse keynoted 





Indiana Retailers’ “Can Do” Sessions 
Lay Groundwork for Postwar Era 


the conference as a “Can Do” series 
of meetings designed to give the 
dealers factual information to aid in 
carrying on through the war and lay- 
ing the groundwork for the postwar 
era. After a brief annual report, he 
introduced the first speaker, Robert 
Kazmayer, who outlined the human 
values that are motivating the war- 
ring armies on both sides. He etched 
a clear picture of the issues at stake, 
and advised all Americans to recog- 
nize them as a challenge to accom- 
plish the job necessary to guide Amer- 
ica through the war and postwar 
years. 


Roy Wenzlick advanced twenty 
guesses, among which were higher 
prices in the early postwar years; 
some easement in the employment 
problem this year; easing of transpor- 
tation difficulties in the east by mid- 
year; shorter work week; higher 
wages; five percent increase in living 
costs this year; stability in building 
material prices; ten percent increase 
in lumber prices; no change in resi- 
dential rents; continued real estate 
activity to midyear, then decline; con- 
tinuation of use of farm values at one 
percent a month. 

A dealer-supplier smoker in the 
evening featured “Bo” McMillin, head 
football coach, Indiana University. 
Wednesday Morning: 

The breakfast session was started 
promptly at 8:15 by President Youse. 
The first speaker, John Dillon, stated 
that we have reached a point where 
we have to give some attention to the 
selection and training of personnel, 
and announced the desire of his de- 
partment at the university to hold a 
four-day meeting of selected lumber 
yard employees to consider retail dis- 
tribution problems of the postwar 
period. He stated that when men 
come back from the services, they 
will not be satisfied with hit and miss 
training by employers, and that em- 
ployers and their executives will have 
to be in position to teach well. A 
number of dealers signed cards asking 
for the meeting. 

Don Ross presented his subijiect— 
“The Farm Building Market Today 
and Tomorrow’—with the aid of 
charts. Among many encouraging es- 
timates of farm building needs, he 
said that during each of the next ten 
years $250 will be spent by every 
farm just for building maintenance 
alone. 

H. R. Northup reviewed the posi- 
tion of the retailer, and discussed the 
lumber supply situation, stating that 
of the 33 billion feet expected in 1944, 
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a substantial part will be available 
for farm building, housing, and main- 
tenance and repair. He believes build- 
ing labor will be about as tight as in 
1943, and lumber neither easier nor 
harder to get. Army and Navy in- 
ventories are down to reasonable lev- 
els, and there may be letups from 
time to time. He urged the use of 
Form 2720 by dealers to get lumber. 

Mr. Northup outlined the NRLDA 
program for 1944 and reported en- 
couraging progress in the accumula- 
tion of the special fund for the post- 
war planning program. In concluding, 
he said it is expected that many 
manufacturers will seek the retail 
lumberman as a sales outlet. The talk 
held little hope for immediate relaxa- 
tion of conditions surrounding build- 
ing and lumber, but pointed to the 
possibility of easement later in the 
year, and unlimited opportunties after 
the war. 

M. P. Connelly emphasized the im- 
portance of modern household equip- 
ment and engineered kitchens and 
bathrooms in the sale of homes. 


Wednesday Afternoon: 

M. J. MacDonald reviewed some of 
the OPA policies as they affect lum- 
ber and building. 


M. R. Kopmeyer reported the find- 
ings of the recent wage earner survey 
in Louisville to determine what the 
worker intends to do with his savings 
after the war. The results indicate 
that 32 percent will make the largest 
possible down payment on a new 
home, and eight ‘percent the smallest 
down payment. The survey also indi- 
cates that workers fear loss of jobs 
and incomes after the war, and need 
the reassurance of sound and effective 
industry planning. 

K. P. Vinsel detailed the element of 
good community planning, and W. D. 
M. Allen discussed the part of public 
works in the postwar program. 

Deloss Walker gave an inspirational 
address which was well received. 

One of the largest and most suc- 
cessful Hoo-Hoo Concats held re- 
cently in Indiana initiated a new 
class of Kittens. For the occasion, 
Don Montgomery, Snark of the Uni- 
verse, and Ben Springer, national sec- 
retary, came from Milwaukee. Fol- 
lowing the initiation, a banquet and 
floor show were held. 


Thursday morning: 

The first speaker, E. G. Gavin, edi- 
tor of the American Lumberman, 
asked and answered a list of about 
25 questions selected because of their 
application to retail lumber dealer 
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operations for the remainder of the 
war and in the postwar years. An- 
swering the last question on the list— 
“Why advertise postwar home build- 
ing now?” the speaker gave three 
reasons: 1. To preserve private initia- 
tive by using it effectively; 2. To hold 
intact for our armed forces the thing 
they are fighting to preserve; 3. To 
prevent a Pearl Harbor on the home 
front when the shooting stops. He 
said that business is just as much a 
part of the war as the Armed Forces, 
said the retailers’ job is to defend a 
position until the armies stop fighting, 
then to go sharply on the offensive to 


win the peace and consolidate the 
military victory. 

The next speaker, W. C. Bell, ap- 
pearing through the courtesy of West 
Coast Lumbermen’s Association, cli- 
maxed the three days of “can do” and 
“must do” with a blend of practical 
material on what to do now. Estab- 
lishing the desire of most American 
service men to own a home, he de- 
tailed how the Portland (Ore.) Home 
Institute has been organized and 
what it is doing to translate these 
desires into reality as soon as Port- 
land service men return. The plan, 
worked out by lumber manufacturers, 
retail lumbermen and building financ- 
ing interests, has already created an 








tion Kilns. 













Converting old-type kilns to Moore Cross-Circulation System enabled 
Miller & Co., Selma, Ala., to season hardwoods promptly, in addition 
to improving quality of seasoning. 


Moore Cross-Circulation System 
Is The Right Answer To Seasoning 
High Moisture Content Hardwoods 


Lumber manufacturers who once thought it impossible to kiln dry 
oak and other hardwood lumber green-from-saw are now doing a 
good job seasoning these difficult hardwoods in Moore Cross-Circula- 


Automatically controlled, pre-determined drying schedules and fast 
reversible cross-circulation obtainable with the Moore System have 
made the seasoning of these hardwoods possible. 


If interested in bringing your pres- 
ent kilns up-to-date, or installing 
new kilns, to take advantage of the 
growing demand for hardwood lum- 
ber, write us today. No obligation. 


MOORE DRY KILN COMPANY 
Largest Manufacturers of Dry Kilns and Veneer Dryers 
JACKSONVILLE 1, FLORIDA 
NORTH PORTLAND, ORE. 

VANCOUVER, B. 
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order file for new homes, is being 
duplicated by other cities in the Pa- 
cific Northwest, and in Denver. Full 
details of organization and procedure 
are available to all cities and com- 
munities. 

The closing speaker was Judge C. C. 
Carlin, with a patriotic address. 

In the afternoon about fifty dealers 
held a roundtable discussion to review 
the conference and discuss their prob- 
lems. 


Form Prefabricated Home 
Manufacturers’ Institute 


Prefabricated Home Manufacturers’ 
Institute, set up to promote sales of 
manufactured homes, to establish per- 
formance standards for prefabricated 
homes produced by its members, and 
to act on current industry problems, 
has been organized recently and 
Harry H. Steidle of Washington, 
D. C., assumes the post of managing 
director after seven years as assistant 
chief of the U. S. Bureau of Stan- 
dards’ division of trade standards 
and five years with the Douglas Fir 
Plywood Association as its eastern 
representative with headquarters in 
Washington, D. C. He is a graduate 
of Yale Forestry School, has sold 
lumber and worked as a wood utiliza- 
tion engineer. This new trade promo- 
tion group with headquarters in the 
Shoreham Building, Washington, 
D. C., represents a rapidly growing 
industry that last year produced more 
than 100,000 factory-built houses to 
meet war needs. 

Officers of the Institute include: 
President—Walter Ahrens, Southern 
Mill & Manufacturing Co., Tulsa, 
Okla.; vice-president—James L. Pease, 
Pease Wood Work Co., Cincinnati, 
Ohio; secretary and treasurer—Henry 
Palmer, Allied Housing Associates, 
Longhorne, Pa. 

Executive committee members are 
Frank M. Roberts, Houston Ready-Cut 


House Co., Houston, Tex.; Dawson 
Winn, Green Lumber Co., Laurel, 
Miss., and T. C. King, King Co., 


Anniston, Ala. 


Redwood Seasoning Committee 


Formation of a Redwood Seasoning 
Committee for studying the possibili- 
ties of advanced improvement in the 
science of drying redwood was an- 
nounced recently by the California 
Redwood Association. The new com- 
mittee is composed of kiln operators 
at the various redwood mills and of 
others interested in the seasoning of 
this durable wood. I. G. Utschig, 
Union Lumber Co., Fort Bragg, Calif., 
is chairman and J. P. McGovern, The 
Pacific Lumber Co., Scotia, Calif., is 
secretary-treasurer. 

In order that a complete study may 
be made of all problems involved, 
regular monthly meetings of the com- 
mittee are to be held alternately at 
each of the member mills in northern 
California. The initial meeting was 
held on Dec. 15 at the plant of Dol- 
beer & Carson Lumber Co., Eureka, 
Calif. 
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Middle Atlantic Lumbermen’s As- 
sociation, annual conference at War- 
wick Hotel, Philadelphia, Pa., Jan. 13. 
Officers elected: 

President—Elias W. Nuttle, Nuttle 
Lumber & Coal Co., Denton, Md. 

Vice president—Watson Malone III, 
Watson Malone & Sons Co., Phila- 
delphia, Pa. 

Secretary - treasurer—Ray E. Lat- 
shaw (re-elected), Philadelphia, Pa. 

Executive director—Bob Jones (re- 
elected), Philadelphia, Pa. 

With plans completed for a two- 
day postwar conference, Bob Jones 
and his staff were told four days be- 
fore the opening session that hotel 
room reservations they had counted 
on would not be available. A quick 
decision, the fulfillment of which 

seemed almost 
impossible, was 
made to revamp 
the program at 
once, notify 
everyone con- 
cerned, and hold 
aone-day con- 





Elias W. Nuttle 
Elected president. 





ference on Jan. 
FS. 

Four hundred 
dealers, all fore- 
warned, arrived 
for the crowded 


agenda, which be- 
gan promptly at 
9:30 a. m. and at the close of the day 
all declared their entire approval of 
what had transpired. 

Eleven guest speakers and a few 
manufacturers comprised practically 
all of the non-member attendance. 
With the exception of one-hour re- 
cesses at noon and preceding the 
banquet, the meeting was continuous 
until 10 p. m. 

Among the speakers, W. “Waddy” 
Wood scored a real success with a 
type and style of presentation he has 
not used before. Employing large 
charts to present the results of a na- 
tionwide survey of what the postwar 
home owner wants in his new home, 
Mr. Wood interpreted his statistics 
realistically and convincingly. 

Elias W. Nuttle, elected president 
for the coming year, delivered an in- 
spiring address in which he detailed 
the highlights of the association’s his- 
tory, proved how co-operation 
through association membership has 
helped the industry and the dealers, 
and pledged continuing service dur- 
ing his tenure as president. 

8. Morris Livingston, U. S. Depart- 
ment of Commerce, presented an an- 





Postwar Topics Crowd Agenda of 
Middle Atlantic Retailers 


alysis of the nation’s postwar income 
structure and its implications in terms 
of new markets. 

Eugene R. O’Hare, Casein Co. of 
America, formerly with the Forest 
Products Laboratory, stressed his be- 
lief that in any conceivable postwar 
economy lumber will still be the basic 
building material. At the same time 
he debunked many fanciful predic- 
tions of new and hitherto unheard of 
forest products soon after the close of 
the war. 

Irving Allen, Philadelphia Electric 
Co., vehemently discounted the like- 
wise fanciful “dream house” at noth- 
ing down and not much more at any 
time. He also discussed electronics 
and urged that much of what is being 
claimed for that science now is with- 
out basis in fact. 

L. F. Livingston, E. I. du Pont de 
Nemours & Co., Inc., gave a lecture 
demonstration of postwar products 
developed in chemical laboratories. 
These included plastics, synthetic 
fiber, and other materials that will be 
available after the war. 

Thomas Joyce of R. C. A. discussed 
television. 

Roy V. Winters, National Plan 
Service Inc., discussed postwar house 
plans, and W. A. Borneman, Carrier 
Corp., presented a paper on air con- 
ditioning. 

J. W. Moorhead read a paper on 
structural aluminum, and William P. 
Carson, FHA, discussed new FHA 
and NHA plans and standards. 

Wheeler McMillan delivered a 
partiotic address and stressed the 
need for recapturing private enter- 
prise in business. 

A new type of program was re- 
ceived enthusiastically. It is a pocket 
size booklet containing photos of all 
speakers and brief résumés of their 
talks. Following are pages for notes 
on the conference, things to do when 
the dealer gets home, and suggestions 
for improving the conference. 


Toronto Retailers 


The Toronto Suburban Branch of 
the Ontario Retail Lumber Dealers’ 
Association held a meeting on Jan. 5 
at Newmarket, Ont. to discuss the 
new retail ceiling price list for lum- 
ber and millwork sold at retail in 
Ontario. A. K. Harrington, Union- 
ville, occupied the chair. 

Chairman Harrington addressed the 
dealers on the problems facing them 
after the war. Both he and E. D. 
Hutt, who also addressed the meet- 
ing, dwelt up on the great importance 
of aggressive industrial and trade or- 
ganization among all lumbermen for 
the purpose of assisting the Govern- 
ment to avoid unemployment and de- 
pression when the war is over. 
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Southwest 


Lumber Mills, inc. 


Choice 
Ponderosa 


We 


A HUNDRED MILLION FEET OF LUMBER 
is the combined yearly capacity of our 
two modern mills — one at McNary, Ari- 
zona, one at Flagstaff. With an adequate 
timber supply of high-altitude, soft-tex- 
tured Pine, these electrically-driven mills, 
with 20 Moore dry kilns and up-to-the- 
minute precision machines, have every 
facility for top quality production. 


Active on war orders now, our post-war 
line will include dimension, siding, in- 
terior trim, “Apache Brand” mouldings, 
ceiling, casing, base, lath, selects, com- 
mon—all selects, shop and common scien- 
tifically kiln dried—dimension eased-edge 
and double-end-trimmed — and our usual 
dependable manufacture. 


Southwest Lumber Mills, Inc. 


McNary, Arizona 


Mills at McNary and 
Flagstaff, Arizona 


DISTRICT SALES OFFICES 
PH OEN IX, ARIZ.--¢ pO int NARY, Romesentative $s 


D. A. WEIDLER 520 N. Michigan Ave. 
CHICAGO -- Manager Phone, Superior 9004 
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Wholesale Distributing 
Yards Association 


The board of directors of the Na- 
tional Wholesale Lumber Distributing 
Yard Association held a meeting at 
the Statler Hotel in Washington, D. 
C., on Jan. 4, which ran over until 
the next day. Discussion centered 
upon the hardwood freeze order 
M-364. The order was explained by 
Don Campbell of the War Production 
Board, who was assisted by Mr. Hahn 
and Mr. Rosenberger. On the second 
day of the meeting the board heard 
from Lt. Comdr. W. W. Kellogg, chief 
of procurement for hardwoods under 
CPA, who outlined the requirements 
of the war agencies for the future 
and called on the yards to give the 
fullest co-operation possible. 

More than a dozen members of the 
board, representing all parts of the 
country, attended the meeting. D. Car- 
lysle MacLea of Baltimore, president 
of the association, occupied the chair; 
J. Jackson Kidd, of Baltimore, secre- 
tary of the group, was also present. 


New England Manufacturers 


The annual meeting of the New 
England Lumbermen’s Association 
(manufacturers) has been called for 
Thursday, Jan. 27, at the Hotel Car- 
penter in Manchester, N. H., with the 
business session starting at 10:30 
a. m., when the combined stock sheet 
of member mills, covering sold and 
unsold lots on hand, will be presented 
and discussed. There will be reports 
also from delegates from the asso- 
ciation to conferences in Washington 
and with the War Labor Board at 
Boston, at both of which ways and 
means were explored for increasing 
sawmill production and for stabilizing 
wage levels for workers in both lum- 
ber and pulpwood production. Govern- 
ment officials from OPA and WPB 
will follow the noon luncheon with 
facts and figures as to the lumber 
requirements of the war bureaus in 
the current year and they will inter- 
pret all recent directives as they af- 
fect lumber production and distribu- 
tion in this area. 


Retailers’ Inter-Insurance 
Exchange 


Members of the advisory commit- 
tee of the Retail Lumbermen’s Inter- 
Insurance Exchange held their fiftieth 
annual meeting at the Exchange head- 
quarters in Minneapolis, Jan. 10. Re- 
ports were heard on the year’s prog- 
ress and plans made for the future. 
The meeting in peacetime years, is 
held in conjunction with the annual 
convention of the Northwestern Lum- 
bermen’s association, the organization 
that formed the Exchange in 1894. 
G. L. Heegaard, Mandan Merchantile 
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Co., Minneapolis, is chairman of the 
advisory committee, which includes 
Vice-Chairman E. W. Dobson, Jr., J. 
F. Anderson Lumber Co., Minneapolis; 
C. H. Ross, H. W. Ross Lumber Co., 
Sioux Falls, S. D.; H. H. Westerman, 
H. E. Westerman Lumber Co., Mont- 
gomery, Minn.; F. J. Ward, Eclipse 
Lumber Co., Clinton, Ia.; G. H. Rog- 
ers, Rogers Lumber Co., Minneapolis; 
H. T. Alsop, Interior Lumber Co., 
Fargo, N. D., and Leonard Lampert, 
Jr., Lampert Lumber Co., St. Paul. 
O. D. Hauschild, president of O. D. 
Hauschild, Inc., is the Exchange man- 
ager and its attorney. 


Southern Hardwood Producers 


Southern Hardwood Producers, Inc., 
will sponsor an industry-wide meet- 
ing in conjunction with its annual 
membership meeting at the Roosevelt 
Hotel in New Orleans on Feb. 15-16. 
All lumbermen interested in the pro- 
duction of hardwoods, whether mem- 
bers of the Producers or not, are 
urged to attend. 


lowa and Northwestern 
Associations Under 
One Secretary 


Simultaneous announcements were 
made on Jan. 11 of the appointment 
of W. H. Badeaux as secretary of the 
Northwestern Lumbermen’s Associa- 
tion and of the affiliation of the Iowa 
Retail Lumbermen’s Association with 
the Northwestern organization. The 
decision was reached at a meeting of 
representatives of both associations 
appointed to work out the details of 
the program, held in Minneapolis on 
Jan. 7 and 8. 

Mr. Badeaux has been secretary 
of the Iowa group for the past ten 
years and prior to that had been sec- 
retary of the Northwestern organiza- 
tion. The formal announcement did 
not mention Major Ormie C. Lance, 
now on duty with the Armed Forces. 

The Iowa association will continue 
to maintain an office and staff in Des 
Moines and there will be no change in 
the services to Iowa members. 

Mr. Badeaux, however, already is on 
duty in the Northwestern offices in 


Foshay Tower, Minneapolis, which 
will be his main office. He has an- 
nounced that plans for both the 


Northwestern annual meeting and 
wartime merchandising conference, to 
be held in the Radisson Hotel, Minne- 
apolis, March 14 and 15, are being 
perfected and that the annual victory 
merchandising clinic of the Iowa asso- 
ciation will be held in Des Moines on 
Feb. 3 and 4 as previously scheduled. 

R. C. Volkert, formerly traffic man- 
ager and assistant secretary of the 
Northwestern, who has acted as sec- 
retary during the past year and a 





half, since the absence of Secretary 
Lance, will continue to be associated 
with the new Northwestern organiza- 
tion. 

The Northwestern Lumbermen’s 
Association, founded 54 years ago, in- 
cludes yard memberships in Minne- 
sota, Iowa, and the Dakotas. 


Toronto Wholesalers 

The Wholesale Lumber Dealers’ As- 
sociation Inc. of Toronto, Canada, 
held its annual meeting on Jan. 10. 
The newly elected board of directors 
subsequently elected R. J. Holland as 
president for the year, with A. P, 
Read as vice president. Fred V. Wil- 
son, Canadian General Lumber Co. 
Ltd., retiring president, was extended 
a vote of thanks for his work during 
a most difficult year. Another vote of 
thanks was extended to Don Barclay 
of the Canadian Western Lumber Co. 
Ltd., for his splendid work in connec- 
tion with the overseas cigarette fund. 

E. D. Hutt, Toronto representative 
of the Canadian Lumbermen’s Asso- 
ciation; W. J. LeClair, secretary-man- 
ager of the C.L.A. and Lew Wright, 
editor of the Canada Lumberman, 
were elected honorary members of the 
association. 


Twin Cities Hoo-Hoo 


Eighty members of the Twin Cities 
Hoo-Hoo club and their ladies staged 
a dinner-dance at the Hotel Lowry, 
St. Paul, Minn., Jan. 10. William 
Wattson was general arrangements 
chairman. The club’s annual stag 
party and concatenation, scheduled 
for Jan. 20, was postponed until a 
later date. 


Baltimore Lumber Exchange 

At a meeting on Jan. 3 of the man- 
aging committee of the Baltimore 
Lumber Exchange at the Merchants 
Club in Baltimore, reports from Sec- 
retary Ivan Brent and other officers 
were received and prevailing condi- 
tions in the trade were informally 
discussed. President Harold A. Crane 
announced the appointment of stand- 
ing committees and the customary 
luncheon was enjoyed. 


Southern California Retailers 


How the retail lumber dealers of 
Southern California can fit themselves 
more effectively into the war econ- 
omy and improve methods of selling 
the present market without hindering 
the war effort will constitute the 
theme of the convention of the 
Southern California Retail Lumber 
Association to be held Feb. 10 and 11 
at the Biltmore Hotel, Los Angeles. 

Discussion of post-war plans for 
quickly converting the machinery of 
retail lumbering to a peacetime basis 
will also have a prominent place on 
the program. 

Orrie W. Hamilton of Los Angeles, 
secretary-manager of the association, 
has announced that H. R. “Cotton” 
Northup of Washington, D. C., secre- 
tary-manager of the National Retail 
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WAR and POST-WAR 
LUMBER 


Supply is still dominated by governmental 
agency requirements to the temporary det- | 
timent of the retail buyer. BUT: 


Post-war demand is pyramiding to create a 
market of mammoth proportions in the days 


| 
| 
| 
to come. | 


MEANWHILE— 


Stanton will go the 
limit to supply se- 
lected lumber to the 
trade whenever pos- 
sible. 


EUGENE 
OREGON 
OFFICE 

205 Tiffany Bldg. 


Center for Fir & Pine. 





E. J. STANTON & SON 


INCORPORATED 


2050 East 41st Street 
LOS ANGELES CALIFORNIA 
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How does your moisture 


testing method rate? 


























For every “yes” answer, score 10 in blank space 
provided. For every “No,” leave space blank. 
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Does it give you moisture content on a direct per- 
centage reading dial? 


— 
— 


Does it give you moisture content instantly—at the 
press of a button? 


Is it accurate on all types of lumber? 
Does it test material deeply enough to give a depend- 


able result instead of merely testing the surface? 


Is the equipment completely portable? (Moisture 


Register weighs only 5 lbs.) 

Can your tests be made by anyone instead of requir- 
ing a technician? 

Can you test low moisture contents—as low as 0%? 
Does your method avoid marring lumber surfaces 
with sharp pins or points? 


Is your present equipment rugged and economical 
to operate? 


Does your method show results based on standard 
oven-testing methods? 


SS 
ee ee ee ee ee 


total score of your method 
with MOISTURE REGISTER. 


Compare 


For better, faster, more accurate testing, 
depend on 


MOISTURE REGISTER 

























Write today for complete information 


MOISTURE REGISTER COMPANY 


5117 Kinsie Street e Los Angeles 22, California 
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Lumber Dealers Association, has sig- 
nified his intention of attending the 
convention. 

H. Park Arnold of the Fox-Wood- 
sum Lumber Co., Glendale, president 
of the association, heads the commit- 
tee which is directing arrangements 
for the convention. 


Scheduled Meetings 
Revised List 


Jan. 24—Intercoastal Lumber Distribu- 
tors Association, Commodore Hotel, 
New York City. Eleventh annual 
luncheon and meeting. 

Jan. 24-25-26—Northeastern Retail 
Lumbermen’s Association, Hotel 
Pennsylvania, New York City, N. Y. 
Annual conference. 


Jan. 26-27—Southwestern Lumbermen’s 
Association, Municipal Auditorium, 
Kansas City, Mo. Annual conference. 

Jan. 26-27-28—The Ohio Association of 
Retail Lumber Dealers, Deshler Wal- 
lick Hotel, Columbus, Ohio. Annual 
conference. 

Jan. 26-27-28—The Union Association 
of Lumber & Sash & Door Salesmen, 
Deshler-Wallick Hotel, Columbus, 





Ohio. Annual conference. 

Jan. 27—New England Lumbermen’s 
Association, Carpenter Hotel, Man- 
chester, N. H. Annual conference. 


Jan. 28—West Coast Lumbermen’s As- 
sociation, Portland Hotel, Portland, 
Ore. Annual conference. 


Jan. 28—Indiana Hardwood Lumber- 
men’s Association, Severin Hotel, In- 
dianapolis, Ind. 45th annual confer- 
ence. 





which depends upon wood. 


wood. 


drafted as well. 


to those dealers. 


Yellow Pine 


KIRBY BUILDING a 








“You can’t fight a war, much less carve out ultimate victory, 
without wood” ... Rear Admiral C. H. Woodward, USN. The 


Rear Admiral points out that wooden landing vessels, wooden 


sub-chasers, wooden Coast Guard cutters and wooden mosquito 


boats inflict severe damage on the enemy. 


Iron men — Wooden boats 


Floating dry docks, harbor patrol boats, mine layers, mine 
sweepers, submarine tenders, river gunboats, repair ships, tug 


beats and hospital ships make up only a part of the list of craft 


Even the steel-hulled battleships require vast amounts of 
So important is the part which lumber plays in the 
Navy’s effort, that this spokesman goes on to say: “Every tree 


of ‘fighting age and size’ is wanted in the Battle of Freedom.” 


Trees Drafted 


Retail lumbermen have not only watched their sons and 
daughters go marching off to war, they have seen the trees 
But they are good sports. 
in their yards may be as bare as the cupboard of a hermit 


without a ration book, they have carried on. 


A salute to them! 


KIRBY corona 
CORPORATION 


Southern Hardwoods 
“A Wood for Every Purpose” 
HOUSTON, TEXAS 





Although the bins 


Our hats are off 
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Jan, 28—Northern Hemlock & Hard. 
wood Manufacturers’ Association, 
Schroeder Hotel, Milwaukee, Wis, 
Annual conference. 


Feb. 1-2— Michigan Retail Lumber 
Dealers’ Association, Book-Cadillac 
Hotel, Detroit, Mich. Annual con- 
ference. 


Feb. 2-3—Lumber Dealers’ Association 
of Western Pennsylvania, William 
Penn Hotel, Pittsburgh, Pa. Annua] 
meeting—war conference. 


Feb. 3-4—Iowa Retail Lumbermen’s As- 


sociation, Des Moines, Iowa. Victory 
merchandising clinic. 

Feb. 7-8—-Mountain States Lumber 
Dealers’ Association, Shirley-Savoy 
Hotel, Denver, Colo. Annual confer- 
ence. 

Feb. 7-8-9—Canadian Lumbermen’s As- 


sociation, Mount Royal Hotel, Mont- 
real, P. Q., Canada. Annual conven- 
tion. 


Feb. 7-8-9—Illinois Lumber & Material] 
Dealers’ Association, Hotel Sherman, 
Chicago, Ill. Annual conference. 

Feb. 10-11—Southern Calhlfornia Retail 
Lumber Association, Biltmore Hotel, 
Los Angeles, Calif. War industry 
conference. 

Feb. 11— Western Pine Association, 
Portland Hotel, Portland, Ore. An- 
nual conference, 

Feb. 15-16—Wisconsin Retail Lumber- 
men’s Association, Milwaukee Audi- 
torium, Milwaukee, Wis. Annual con- 
ference. 

Feb. 15-16—Southern Hardwood Pro- 
ducers, Inc., Roosevelt Hotel, New 
Orleans, La. Will sponsor an indus- 
try-wide meeting in conjunction with 
its annual membership meeting. 

Feb. 17-18— Tennessee Lumber, Mill- 
work & Supply Dealers’ Association, 
Hermitage Hotel, Nashville, Tenn. 
Annual conference. 

Feb. 17-18—Virginia Building Material 
Association, Roanoke Hotel, Roanoke, 
Va. War conference. 

Feb. 17-18-19—Ontario Retail Lumber 
Dealers’ Association, Royal York Ho- 
tel, Toronto, Canada. 27th annual 
convention. 

Feb. 22—Northern Indiana & Southern 
Michigan Retail Lumber Dealers’ As- 
sociation, Oliver Hotel, South Bend, 
Ind. 44th annual convention. 


*Feb. 22—Western Retail Lumbermen’s 


Association, Davenport Hotel, Spo- 
kane, Wash. 
Feb. 24-25—Nebraska Lumber Mer- 


chants’ Association, Omaha, Neb. 


War conference. 


Feb. 25-26—Utah Lumber Dealers’ As- 
sociation, Hotel Utah, Salt Lake City, 
Utah. Annual conference. 


March 9—Lumbermen’s Exchange of the 
City of Philadelphia, Philadelphia, Pa. 
Annual meeting. 


March 14-15—Northwestern Lumber- 
men’s Association, Radisson Hotel, 
Minneapolis, Minn. Annual wartime 
merchandising conference. 

March 15-16—Louisiana Retail Lumber 
& Building Material Dealers’ Associa- 
tion, Roosevelt Hotel, New Orleans, 
La. Annual. 

March 22—New Jersey Lumbermen’s 
Association, Robert Treat Hotel, 
Newark, N. J. Sixtieth annual con- 
ference. 

March 28-29—North Dakota Retail 
Lumbermen’s Association, Elks Club, 
Fargo, N. D. War conference. 

March 29—Florida Lumber & Millwork 
Association, San Juan Hotel, Orlando, 
Fla. Annual conference. 

April 10-11-12 — Lumbermen’s Associa- 
tion of Texas, Adolphus Hotel, Dallas, 
Tex. Annual. 


*Western Retail Lumbermen’s Asso- 
ciation is holding series of regional 
meetings instead of one large annual 
conference. 
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Have you inuaded 
this market? 


Recommend Wolmanized Lumber* where the 
going is tough, and you overcome the resistance 
to ordinary wood construction. Vacuum-pressure 
impregnation with Wolman Salts* preservative 
makes the wood highly resistant to decay and 
termite attack. 

This is the story we are telling in Business 
Week, Civil Engineering, Engineering News- 
Record, American Builder and Architectural 
Forum. You will profit by the postwar market thus 
being built up for Wolmanized Lumber. American 
Lumber & Treating Company, 1646 McCormick 
Building, Chicago 4, Illinois. 


*Registered trade-marks 


















“This WOOD Protects Cattle 
gn Their Way to Slaughter 


CATTLE PENS made of Wolmanized Lumber* have a double 
advantage. They're long-lived and they protect the cattle against 
injury; pens require less maintenance and hides bring higher 


ER is highly resistant to decay and termite 
ssure impregnation with Wolman Salts* 
that way. Fence rails, cattle guards, loading 
s made of this long-lived wood need little 
m. in first class condition. Neglect, unavoid- 
labor scarcities, does not result in construc- 

















Thurston -Flavelle 


Limited 
Port Moody, B. C. Canada 











Manufacturers of 


Red Cedar 
Lumber & Shingles 


————— 
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IN TRANSIT 


We have a special milling-in- 
transit arrangement with all 
railroads passing through Bir- 
mingham. This permits us to 
stop off your carload of lumber, 
unload it and resaw, dress or 
run it to pattern, then reload 
and reship your lumber on the 
through freight rate. We do 
only highest type millwork. 


WOOD LUMBER CO. 


BIRMINGHAM, ALABAMA 
MANUFACTURERS & WHOLESALERS OF PINE & HARDWOOD 


L772 
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Members Western Pine Assn., West Coast Lumbermen’s Assn. and West Coast Bureau of Lumber Grades and Inspection. 


MEDFORD, <> OREGON 


Manufacturers of Kiln Dried 


. Douglas Fir 
. White Fir 


MEDFORD CORPORATION 














If you can't obtain permission 
to purchase HOLT HARD- 
WOOD CO. products un- 
der CONSERVATION 
Order M-364 


BUY WAR 
BONDS 


and 


HOLT HARDWOOD CO. 


OCONTO, WISCONSIN 
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Good Books About 


Cabinet Work and Stair Building 


GLASS AND GLAZING. By E. E. Eriec- 
son. Bound in cloth, 146 pages. Priee, 
delivered, $1.75. 

DETAILS OF CABINET CONSTRUC- 
TION. Various details of cabinet work 
are treated comprehensively in this 
work. The information is ample for the 
guidance of the amateur, 202 pages, 
cloth. Price, $1.75, delivered, 

MODERN CABINET WORK, FURNI- 
TURE AND FITMENTS. By Wells and 
Hooper. In this comprehensive work of 
nearly 400 pages and more than one 
thousand illustrations and plates, many 
not included in the paging, is presented 
a complete course in cabinet making. 
Bound in buckram, 386 pages, 7x10 
inches of text. Price, delivered, $10. 

PROBLEMS IN FARM WOODWORK, 
By S. A. Blackburn. Illustrations, de- 
scriptions and material lists for more 
than seventy articles useful on the 
farm and grouped under “Shop,” “Poul- 
try,” “Seed Corn,” “Yard,” “House,” 
“Garden,” “Stock,” “Barn Yard,” “Bee 
Raising,” and “Miscellaneous.” The ar- 
ticles range from tool handles to silo 
forms and include a multitude of useful 
implements. Dimensions of the com- 
pleted articles as well as finished sizes 
of the pieces of wood used are given; 
129 pages, strongly bound in cloth. 
Price, delivered, $1.75. 

STAIR BUILDER’S GUIDE. By Mor- 
ris Williams. A simplified treatise on 
stair construction adapted to the needs 
of the average building mechanic. Con- 
tains examples of all types of stair- 
ways. Freely illustrated. 259 pages, 
bound in cloth. Price, delivered, $3. 


These Books For Sale By 


American Lumberman 
139 N. Clark St., Chicago 2, Ill. 














BILES-COLEMAN LUMBER CO., 





OMAK-KWALITY 








Window, Door 
and Cellar 
FRAMES 


Trim, Mouldings, Casing, 
Base, Finish Lumber, Furni- 
ture Specialties, Etc. 


Member Western Pine Assn. 


District Sales 
Representatives 


Mr. R. F. Taylor 

No. 24 Welwyn Road 
Great Neck, L. L, 

New York 

Mr. H. M. Tripp 

P. O. Box No. 85 
Crystal Lake, Il. 

Mr. ur M. Johnson 
1448 West 73rd St. 
Kansas City, Mo. 
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Inc. 


OMAK, 
WASH. 

















42 


January 22, 1944, 








AMERICAN LUMBERMAN 






oA 


—" 


rh 











tion. 


I 


MAK, 
ASH. 











came ne 


BERMAN 








Carolina Dealers Study Regulations 


Carolina Retail Lumber & Supply 
Dealers Association; twenty-first an- 
nual meeting. Hotel Charlotte, Char- 
lotte, N. C., Jan. 12 & 13. 

This Victory Conference was a two- 
day discussion meeting, dealing with 
questions that were raised and 
answered by members. Speakers listed 
on the formal program brought spe- 
cial and technical information, supple- 
menting the discussion by members. 
Among the speakers were the follow- 
ing: 

President Frank R. Sires, 
Lumber Co., Charleston, S. C. 

Secretary E. M. Garner, Charlotte, 
N. C. 

Fred R. Stair, Farragut Lumber 
Co., Knoxville, Tenn. 

R. A. Hosselton, 
Office, Atlanta, Ga. 

Don A. Campbell, Deputy Adminis- 
trator, Marketing Branch, WPB, 
Washington, D. C. 

Edward H. Libbey, National Retail 
Lumber Dealers Association, Wash- 
ington, D. C. 

Dr. David S. Weaver, Head of the 
Agricultural Engineering Department, 
North Carolina State College, Raleigh. 

H. F. Lotz, Johns-Manville, New 
York. 

Officers elected: 

President—W. D. Martin, 
Millwork Co., Raleigh, N. C. 

First vice president—H. O. Stuckey, 
Stuckey Lumber Co., Columbia, S. C. 

Second vice president—J. H. Coman, 
Cary Lumber Co., Durham, N. C. 

Third vice president—George Cun- 
ningham, Columbia, S. C. 

Secretary-treasurer (re-elected) — 
E. M. Garner, Charlotte, N. C. 

Directors, for three years—J. R. 
Cathey, Charlotte; H. H. Baxter, 
Charlotte; J. M. Wilson, Fayetteville; 
H. J. Munnerlyn, Bennettsville; 
George J. Cunningham, Columbia. 

Director of the NRLDA, re-elected 
—H. J. Munnerlyn. 

The convention divided into two 
parts; first, a careful study of govern- 
ment regulations and, second, a for- 
ward look at reconversion and the 
problems of postwar business. 

Fred R. Stair, saying he came from 
a strongly Republican area of Tennes- 
see and was not a New Dealer, none 
the less added that the government 
regulations in the main had been of 
incalculable over-all value to lumber- 
men and had saved the industry from 
collapse. 

Mr. Stair added that dealers need 
to be thinking about post-war plans; 
especially about what they’re going 
to sell. Pre-fabrication will have a 
place; but it can not and should not 
cover the market. Individualized 
homes will and should continue to 
hold their place. Another post-war 
problem is financing; putting FHA, 
for example, back on the basis of in- 
dividual loans. Trade relations and 


Sires 


OPA Regional 


Martin 





public relations, including the pro- 
posed program of the NRLDA, will be 
of immediate importance when the 
war stops. So also will be the disposal 
of surplus war materials. 

Mr. Campbell, of the WPB, was 
asked to explain the two limitation 
orders, 361 and 364; gave much of his 
time to a careful and impressive ac- 
count of the reasons why these limi- 
tations are needed. Lumber is much 
scarcer than metals, and there have 


been heavy drafts on reserve inven- 
tories. During the first eighteen 
months of the first war, lumber pro- 
duction dropped by 22 percent. Dur- 
ing the first eighteen months of this 
war it has dropped but 8 percent; but 
this war has used six times as much 
lumber as the first. It took 2,000 car- 
loads of lumber to repair the docks 
of Naples, to make them usable for 
the military forces. And that’s but 
one of many cities the Army has cap- 
tured. The more battle successes 
there are, the more lumber will be 
needed. The WPB wants to make use 
of limitation methods rather than di- 
rect rationing. Rationing will not be 





Melt CHAIN SAWS 
CUT MORE TIMBER 





5 H. P. MALL gasoline engine chain saw 36’ 
Capacity. 


Also, available in 24" and 48" sizes. 


6 TIME AND LABOR-SAVING FEATURES: 


1. Cuts trees to within 2 inches of the ground—accurate cuts— 
shorter stumps—more timber per tree. 


2. 360° index permits horizontal, vertical or any angle cuts. 
3. Easy starting, 2-stroke cycle design, gasoline engine. 


4. Automatic clutch prevents stalling the engine when saw is 
pinched or forced too hard. Eliminates hand clutch control. Only 
necessary for operator to manipulate engine throttle when ready 


to cut. 


5. Safety guard on all models assures full protection. 


6. Electric or gasoline engine chain saw sharpeners available for 
sharpening chains in shop or field. 


ARMY: 





Write for literature and prices. 
Demonstrations can be arranged. 


3 MALL TOOL COMPANY 


7733 South Chicago Ave., Chicago 19, Illinois 
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In 1944 
Turn To Your 
Western Wholesaler 


While the western wholesaler 
can't do the impossible, if the 
stock is available on your 
rating, he will get it for you. 


The Western Wholesalers 
listed below are in close 
daily contact with western 
mills. Day in and day out 
they are putting forth their 
best efforts to service cus- 
tomers. 


If the stock you need for your 
wartime jobs can be ob- 
tained, these Western Whole- 
salers will do their best to 
supply you. 





CARL SODERBERG 


(Sawmill: Pine 
Products Corp. 


Prineville, Ore.) 
LUMBER COMPANY "ville. 0 
Manufacturers and Wholesalers Washington 





Morrill & Sturgeon 
Lumber Co. 





Yeon Bidg., Portiand,Ore 





SPOKANE, - - - 


WALES LUMBER COMPANY 


Old National Bank Building 
WASHINGTON 









Fawr 


110 Market 


ees 
. ar 


St, SAN FRANCISCO | 





DUNCAN LUMBER COMPANY, INC. 


Specialists in Heavy Douglas Fir Clear Cants 


SEATTLE, WASH. 








MAUK SEATTLE LUMBER COMPANY 


SEATTLE, WASH. 


HOMESTEAD BRAND 
WESTERN LUMBER MERCHANTS 
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used unless it becomes utterly neces- 
sary. But any means will be used to 
get necessary supplies to the Army 
and Navy. It’s of direct importance 
to retailers that they help make these 
limitation orders work effectively. 


Edward H. Libbey, of the NRLDA, 


described the structure and operation 
of many government orders. 


He and 
Secretary Garner, through the ses- 
sions, did a magnificent job of clarify- 
ing these operational processes. Ef- 
forts are being made to revise L-41, 
to utilize the released materials and 
labor, in specific areas, as fast as they 
appear. Libbey said these changes 
are remote; in part because of the 
pressure upon transportation. 

H. F. Lotz, of Johns-Manville, 
stressed preparedness for tomorrow, 
rather than plans for tomorrow. Plans 
will be used tomorrow; but prepara- 
tion needs to be done today. Prepara- 
tion for speedy re-employment, relax- 
ing of restrictions on less critical 
materials, return to business manage- 
ment by business and the like must 
be arranged now. 

Dr. David S. Weaver, North Caro- 
lina State College, made one of the 
very impressive speeches in regard to 
preparation for tomorrow. In simple 
and clear fashion he described the im- 
portance of southern farming and the 
part that buildings and building mate- 
rial dealers must have in the future 
economy of the South. American farm 
population has declined from 80 to 20 


percent; meaning that the day of the 
self-sufficient farm is gone forever. 
This change has produced a crying 
need for efficient farm buildings. Doe. 
tor Weaver made some striking state. 
ments about the farm markets that 
are ready for cultivation. 

John S. Watson, Libbey-Owen-Ford, 
described the double glazing that wil] 
make possible the post-war solar 
house. The DeWalt saw people 
showed a motion picture of their saws 
in operation, building war structures, 
Eric W. Hammarstrom, Building Ma. 


terials Division, WPB, told the story [ 


of asphalt roofing; at the present and 
in the post-war period. 

The final feature of the convention 
was a question and answer panel, hav. 
ing to do with practical, current re. 
tail problems. This had to do largely 
with government regulations, and 
most of the questions were answered 


by Secretary Garner and by E. H. Lib. | 


bey, of the NRLDA. 

An estimating school was held on 
the day following the convention. 

In a breezy session, the association 
leaders raised a fund of something 
more than a thousand dollars as a 
reserve for association work. The as- 
sociation dinner proved to be a genial 
and hilarious event, with much of the 
entertainment improvised on the spot. 
A. D. Kilham, of Charlottesville, Va, 
substituted on short notice for Claude 


Sapp, Federal District Attorney of [| 


South Carolina, who was ill. 


Hardwood Wholesalers’ Annual 


National Association of Hardwood 
Wholesalers. Tenth annual confer- 
ence at Hotel La Salle, Chicago, IIl., 
Jan. 7. 

Officers were re-elected as follows: 

President—Charles Gill 

Vice president—William Kelley 

Vice president—Franklin Griffin 

Treasurer—A. H. Ruth 

Secretary—G. A. Vangsness 

All directors were re-elected except 
John I. Shafer, Logansport, Ind., and 
Robert Fox, Iron Mountain, Mich. In 
their places, respectively, were 
elected Mark Enright, Indianapolis, 
Ind., and T. T. Jones, Minneapolis, 
Minn. 

Speakers: 

Carl Lundquist, assistant corpora- 
tion counsel, City of Chicago. 

Edwin Burt, lumber price specialist, 
Chicago metropolitan district. 

Sgt. Edward F. Long, U. S. Marine 
Corps. 

Meeting keynote: 


The afternoon session was devoted 


to discussing ways of integrating 
hardwood wholesalers into the war 
effort and being of greater aid to the 
various government procurement 
bodies in facilitating the distribution 
of hardwood for war and essential civ- 
ilian purposes. All agreed that the 
fight for recognition of the wholesaler 
should be continued, and George Rob- 


son made a motion to the effect that 
President Gill appoint a committee of 
three to work out ways and means to 
carry on. J. C. Walsh, George 
Robson, and R. V. Ratcliff were ap- 
pointed and granted power to act. 

President Charles Gill called the 
meeting to order at 10:30 a. m. and 
Carl Lundquist delivered the address 
of welcome and later gave an excel- 
lent talk on the situation in Northern 
Europe. 


. , q 
Edwin Burt, lumber price special- | 
ist, reviewed the lumber situation and | 
application of price control measures ; 


of OPA, telling the advantages of a 
controlled market compared with 4 
runaway market. 

Sgt. Edward F. Long told of action 


at Guadalcanal and other Pacific loca- 
tions. He said he felt it a duty to tell § 
straight stuff about action against the 7 
Japs and hoped that the result wouli 7 
be to enlist a civilian soldier on the f 
home front for every man in uniform 


on the battle fronts. 


The Lumbermen’s Credit Associa | 
tion, publishers of the Red Book, were § 


hosts at a luncheon, and following the 


afternoon session were again hosts 4 F 


a cocktail hour. 

The business sessions 
while about eighty-five were seated a 
the banquet in the evening. 
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When Peace follows Victory and we all begin to 


lead normal lives again, we will have many recol- 


lections at Corley to remember with pride. 


It has given us great satisfaction to have answered 
all calls by the Armed Forces for equipment and 
service . . . to have kept machinery replacements 
and parts rolling where most needed to help in the 


largest lumber production ever called for. 


After the war is won, we intend to continue serv- 
ing the lumber industry and help it play its big part 
in the gigantic production program which the post- 


war era will bring. 
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Meeting the 
Test of War-- 


Wood and its best friend WOODLIFE 
are proving their ability to meet the “all 
out” demands for unflinching service in 
hundreds of War uses. 


The same team looks forward with confi- 
dence to the opportunities for service 
when Peace returns. 





Reseorch Loberctory and Plant KALAMAZOO, 
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yd Selling the Products of 
J. A. Mathieu, Ltd., Rainy Lake, Ont 








OLD GROWTH DOUGLAS FIR™=# 
WEST COAST HEMLOCK ~*~ 
‘SITKA SPRUCE 
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100% Kiln- Dried 


Modern 
equipment . 


PILOT ROCK PINE 


Soft-Textured Ponderosa fromthe John Day District of Eastern /1 ego) 


6 Moore cross-circulation kilns 4 


Specializing in 
SELECTS and 
No. 2 COMMON 


Pilot Rock Sales Agency 


203 Radio Central Bldg., Spokane, Wash. 


modern design. 


manufacturing 
- Planing mill. 

















AVAILABLE FOR 


PROMPT DELIVERY 


Sturdy and dependable. Fast, accurate saw- 


ing assured. 


Carriages running on roller bearings. Auto- 
matic pawl release on set head. Fast, power- 
ful dogs. Friction or Belt Feed, as preferred. 
Ball Bearing arbor, and roller bearing Feed- 


works if desired. 


Various sizes and dogs to meet your needs. 


85 


MONTPELIER, VT 





SAW MILLS | 


years’ experience in building Saw 
Mills and woodworking machinery. 


| LANE MANUFACTURING CO. 

















Logged in 1936-’37 
1908 -- 750,000,000 Feet of Standing Timber 
1942 -- 750,000,000 Feet of Standing Timber 
HAS YIELDED 1,019,000,000 FEET 
45% Hemlock, 15% White Pine, 40% Hardwood 


Sustained Yield Policy Equals Perpetual Supply 
DEFEND YOUR TRADE with 


MENOMINEE INDIAN MILLS 


Neopit, Wisconsin 


Air -Dried - QUALITY LUMBER -- Kiln - Dried 

















Shevlin Pine Sales Company 





SELLING THE PRODUCTS OF 


*THE McCLOUD RIVER LUMBER 
COMPANY 
McCloud, Calif. 
*THE SHEVLIN-HIXON COMPANY 
Bend, Oregon 


*Member of the Western Pine Associa- 
tion, Portland, Oregon. 
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NEW YORK 
1604 Graybar Bidg. 
Mohawk 4-9117 


DISTRIBUTORS OF 


SHEVLIN PINE 


Reg. U. S. Pat. Off. 


EXECUTIVE OFFICE 
900 First National Soo Line Building 


MINNEAPOLIS, MINNESOTA 


DISTRICT SALES OFFICES: 
CHICAGO 


1863 LaSalle-Wacker Bidg. 
Telephone Central 9182 








PONDEROSA PINE 
(PINUS PONDEROSA) 


SUGAR (Genuine White) PINE 
(PINUS LAMBERTIANA) 


SPECIES 








SAN FRANCISCO 
1930 Monadnock Bidg. 


Exbrook 7041 


























——< 





46 


January 22, 





1944, 


AMERICAN [LUMBERMAY 


















he © meme aaetw a et Ee 


A fF et — © wt wm TP hl SK UO Oe ee 


~~ «A 


“Ss 


er 
er 


wood 


supply 


HILLS} 


in - Dried 





INE 




















IMBERMAY 


Ei nai 


Robert B. Cowles 
Retires as president 
after three terms. 


New England Wholesale Lumber 
Association; annual at University 
Club, Boston, Mass., Jan. 10. 

Officers elected: 

President—L. Mortimer Pratt, Jr., 
Davenport, Peters Co., Boston, Mass. 

Vice president— Warren Trask, 
Warren Trask Co., Boston. 

Secretary-treasurer — Frederick J. 
Caulkins, Medford, Mass.; elected for 
his eighteenth year. 

Speakers: 

Charles Winthrop Copp, a native 
Vermonter, graduate of Oberlin Col- 
lege in Ohio, and for 21 years a 
teacher of English in Japanese Gov- 
ernment Schools. 

R. G. Herrmann of Pittsburgh, pres- 
ident of the National - American 
Wholesale Lumber Association. 

Sid L. Darling, New York, secretary 
of National-American Wholesale 
Lumber Association. 

President Robert 
Springfield, Mass. 

Keynote: 

Aside from routine details, interest 
centered upon an open discussion of 
the ethical status of the lumber 
wholesaler as interpreted by the nu- 
merous wartime bureaus in Washing- 
ton and the results thus far of fre- 
quent conference with bureau chiefs 
by the Central Committee of whole- 
salers in co-operation with the Na- 
tional-American Wholesale Lumber 
Association. 

Rostrum Highlights: 

Before Pearl Harbor, Mr. Copp had 
planned to return to the United States 
but was dissuaded by civic and mili- 
tary authorities with assertions that 
aggression toward the United States 
was not probable. On the day that 
hostilities started, he was arrested 
and for four months was held in 
solitary confinement, pending dispo- 
sition of court charges of spying and 
espionage. Freed, he was held in a 
prison camp until sent to New York 
on the exchange ship “Gripsholm” 
last June. He presented a clear pic- 
ture of the psychology of the Japan- 
ese military cast and the rank and file 
of the people, their strength, their 
weakness, their hopes and _ ideals, 
which was summed up in his state- 
ment that “A hundred years from to- 
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New England Wholesalers 
Seek Cooperation of 
Wholesale Groups 
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day all thinking Japanese will be 
grateful to us for having freed them 
from their own military machine.” 

Three-term President Robert B. 
Cowles: In his annual address, Pres. 
Cowles reviewed the activities of the 
Central Committee of wholesalers, of 
which he is a member, and the atti- 
tude of the bureau chiefs at numerous 
conferences in Washington. The bu- 
reau chiefs were affable, even graci- 
ous, but taking the attitude that the 
war effort superceded all other consid- 
erations, the wholesale service in sup- 
plying this essential material had 
grown _ steadily less important, 
whether or not the material was being 
applied to the war effort. Mr. Cowles 
advocated the amalgamation of all 
wholesale units in the country to the 
end that a united front of this entire 
branch of the lumber industry be 
brought to bear in serving the war ef- 
fort, by expanding the output and dis- 
tribution of lumber to the fighting 
fronts and the war plants. 

President Herrmann and Secretary 
Darling of the National-American 
Wholesale Lumber Association, en- 
tered into the discussion of ways and 
means for carrying forward the pro- 
posals of President Cowles for a uni- 
fication of all wholesale units in the 
country, to the end that they be pre- 
served for their essential peacetime 
service and not destroyed by the un- 
sound reasoning and aggressive acts 
of Washington officials unfamiliar 
with the economic and mechanical 
techniques involved in lumber produc- 
tion and distribution. 

Miscellaneous comments: 

Business session in afternoon was 
followed by a well attended dinner, 
highlighted by the address of Mr. 
Copp. 


Baltimore and Washington 
Lumber Sales Club 


Members of the Baltimore & Wash- 
ington Lumber Sales Club turned out 
in almost full number for the monthly 
meeting of the organization at the 
Longfellow Hotel in Baltimore on Jan. 
4. President Arthur V. Charshee dis- 
cussed the current business situation 
and the outlook, and general discus- 

sion followed. 
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AUTOMATIC DIAMOND 
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POINT DRIVER 


Speed up your glazing of sash and frames and 
mirrors. Use only one hand. Automatically drives 
DIAMOND POINTS at machine-gun speed into 
hardest wood. 100°% efficient from any angle. 
Points can’t drop out. Holds a clip of 100 Dia- 
mond Points. 

Diamond Points are made in 3/8” and in 1/2” 
lengths. 100 to the stick. Will not corrode. Will 
not bend. 


LANDON P. SMITH, inc. 


‘IRVINGTON, N. J. 


GLASS CUTTERS + GLAZIERS POINTS + GLASS PLIERS 
PUTTY KNIVES « WOOD SCRAPERS + PAINT CONDITIONERS 


FLOOR SANDING MACHINES «+ ELECTRIC FENCERS 





Over 50 Yeats 
of Sewice | 
Uo Che [umber Broying Thade\ 


W.T. FERGUSON 
LUMBER COMPANY 
ST.LOUIS, MO. 




















SUGAR & WESTERN 
= PINE AGENCY 


#1 MONTGOMERY ST 
9AN FRANCISCO, CALIFORNIA 


Selects and 


Shop 


California Ponderosa Pine 
Mouldings and Cut Stock 















.. Current Government Regulations 





Western Pine Prices 


Amendment 10 to MPR 94 estab- 
lishes maximum prices for lumber 
produced in So. Dakota, Wyoming, 
Colorado, Utah, Nevada, Arizona, New 
Mexico and parts of California. This 
is known as a fringe area along bor- 
ders of Canada and Mexico. The 
amendment sets a formula for pricing 
and became effective Jan. 10. 

According to the order when a mill 
sells lumber produced in the “Fringe 
Area,” Canada, or Mexico, which lum- 
ber is separated as to species and sold 
on grade, it must sell the lumber on 
a delivered basis. The maximum 
prices for the mill shall be the f.o.b. 
mill price as shown in the appropriate 
tables under MPR 94, plus the trans- 
portation charges which shall be the 
freight charges on the _ estimated 
weights shown in Appendix K, times 
the carload rate from the appropriate 
basing point shown below to destina- 
tion. 

The basing points are: for Fringe 
Area—Spokane; Klamath Falls; or 
Susanville, Calif., whichever produces 
the lowest rate to destination. For 
Canada — Spokane; for Mexico — Su- 
sanville, Calif. 

Since the maximum prices estab- 





lished by this amendment are de- 
livered prices, no transportation addi- 
tions other than stated above are per- 
mitted, and Section 1381.504 of MPR 
94 dealing with delivery charges does 
not apply. 


Buying Through Wholesalers 


The WPB has issued Direction 2, 
applying both to M-361 and to M-364; 
having to do with purchase of yellow 
pine and hardwoods through whole- 
salers. 

This permits dealers, whose orders 
have been accepted by wholesalers, to 
file applications for the release of 
restricted yellow pine or hardwoods 
on Form 2720; giving only the name 
of the wholesaler and not of the pro- 
ducer. This permits the wholesaler 
in turn to certify any mill having the 
lumber ready to ship. The whole- 
saler may do this when he receives 
the approved Form 2720 which the 
dealer has filed with the WPB in 
Washington. In filing the form, the 
dealer must give the name of the 
wholesaler, state that the wholesaler 
has accepted the order and add that 
he is applying under Direction 2, of 
M-361 or M-364 as the case may be. 
The Direction is identical for the two 





1809-21 Reed Street - 


PARAFFINE WAX OIL 


For Many Preservative Applications 


For Lumber Stock, Finished Wood Products, 
Concrete Forms, Etc. 
Available in Drums in Any Quantities 


Lower Cost Than Ordinary Paraffine Oil 





Kalamazoo Paraffine Company 


- Kalamazoo 24, Michigan 











Large and Long Timbers 


| * Car and Cargo 








Our Specialty for 29 Years 


= LUMBER and PILING @ 


All Types — All Grades 
Western Pines and West Coast Lumber 


Fir Piling up to 120 Feet 


PATRICK LUMBER CO. 


Terminal Sales Bldg., Portland, Ore. 
Established 1915 


Wholesale Only ee | 
1) 
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orders; but 361, as you know, deals 
with yellow pine, while 364 deals with 
hardwoods. 

This seems to be another of those 
experimental orders; and _ industry 
men in Washington hope it will be 
useful. It should be of some aid to 
dealers who buy from wholesalers; 
leaving to the latter the business of 
finding the stock after accepting the 
orders. Much of its success will turn 
upon the manner in which wholesalers 
handle the business. If they have the 
supplies in sight and make reason- 
ably prompt deliveries, it should work 
out. If they accept all orders offered 
and then find it impossible to locate 
the stock for six months or so, that’ll 
be something else. It’s probable that 
responsible wholesalers will use this 
device in a proper way. As we un- 
derstand it, it gives a wholesaler the 
right to spread a given order among 
several mills. 

Also to facilitate administration of 
the two orders M-361 Southern yellow 
pine, and M-364 specified species of 
hardwood, manufacturers of farm 
machinery and equipment may obtain 
lumber through certification instead 
of through WPB authorization ac- 
cording to Direction 1 to each of the 
orders. 


Flooring Prices Set 

Beech flooring produced in the 
Southern, South Central and Appa- 
lachian hardwood lumber regions was 
supplied with definite ceiling prices 
about 24 percent above previous ceil- 
ings which were based on March, 1942 
prices. The new beech flooring prices 
(effective Jan. 17) are as follows: 

25/32 x 1% INCH FLOORING 
First grade—red ............. $74.50 


ee eee 68.50 
PR roe 66.00 
TN I os Fooa oo o.5 ocaseaniguerccce’s 54.50 
Third grade and btr. shorts.... 48.50 
Vietory grade .......ccccccces 64.50 


25/32 x 2% INCH FLOORING 


First grade—red ............. $90.00 
NE das a e's ele ei ety 84.50 
ere ee 81.50 
ii aa aetan mcs 68.00 
Third grade and btr. shorts.... 62.00 
WE NE 6.556 405c0kennwuce 79.00 


25/32 x 3% INCH FLOORING 
Victory grade 


Factory finished flooring ceiling 
ranged from $100.50 per M to $109.50. 
This is amendment 2 to MPR 458. 


Log Prices Cut from 
Current Levels 

MPR 348, pertaining to Logs & 
Bolts, came in for a whole series of 
amendments within the past two 
weeks. The new definite dollar-and- 
cents ceilings pulled log prices down 
somewhat from current levels, but 
were higher than the Sept.-Oct. 1942 
prices. The effect appears to be to 
give some relief to manufacturers who 
have been squeezed between rising 
production costs and fixed ceiling sell- 
ing prices. 

Amendment 22 states that buyers 
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a Office: 
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6 Warehouses for Orderly Distribution 


Los Angeles, Calif. St. Paul, Minn. Kansas City, Kan. 
Chicago, Ill. 


Baltimore, Md. Garwood, N. J. 


Doors ... Frames ... Mouldings 
ALSO sash and Glass . . . Wallboard 











Good Decoration Centers Around 


B&T 


METAL TRIMS trademarked 


CHROMEDGE 


Trademark Reg. U. S. Pat. Off. 


the Ba T METALS COMPANY 





Columbus 16, Ohio 








DREADNAUGHT| FLOOR 
SANDERS 











por Profitable Rental Service 


Available: While our manufacturing facilities Pe aa 
are entirely devoted to war work, we have suc- 
ceeded in our endeavor to help out our customers 
in securing and thoroughly reconditioning a number 
of used sanders. These machines are guaranteed | 
to give reliable service and are available immedi- 
ately. Some new models may also be had on 
WPB approval (details on request). If you 
need a sander write AT ONCE! 


Service and Parts are adequate to F 3 
take care of all DREADNAUGHT models. 
DREADNAUGHT 


Ready-Cut Sandpaper Sheets 
immediately available. MODEL D-8 
Consult Us on Any F HIGH SPEED 
Sanding Problem. HIGH PRO- 
We want to be as helpful DUCTION 
as possible. And remember, GEAR DRIVEN 
we will have some bs 
amazing new models i page g 
after the war \ ANTEED 
FACTORY 
. REBUILT 
CLARKE SANDING MACHINE CO. —— 
DEPT. A-L MUSKEGON, MICH. 




















TWIN HARBORS LUMBER COMPANY 


Aberdeen, Washington 


Manufacturers and Distributors of all 


| WEST COAST WOODS AND SHINGLES 
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PINE and FIR 


FROM THE TOP 
OF THE WORLD 


This is the lumber from 
gordo. It’s cut from timber that 
grows at an altitude of 10,000 feet. 
Going largely into war needs now, 
this famous lumber will with Vic- 
tory again be available in ample 


Alamo- 


supply for all customers. The mod- 
ern mills of Southwest Lumber 
Company produce choice quality 


products in Douglas Fir, White Fir 
and Ponderosa Pine. 











THE FEATHER RIVER 
LUMBER COMPANY 


Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 


DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Westerp Pine Association 

















CARR 


Lumber Company, 
Manufacturers of 


“BILTMORE” 
FLOORING 


“BILTMORE” 
_ HARDWOODS 
- Plain and Quar- 


tered Oak — Soft 
Yellow Poplar—- 
Basswood, Ches' 


nut, etc. " 
_ Pisgah Forest, N.C. 





who have exercised their perogative to 
submit a proposed dollars and cents 
ceiling for logs in their local area to 
the OPA for approval, may not pur- 
chase logs at prices higher than those 
stated in their proposal. 

Amendment 23 establishes definite 
prices for logs sold in Texas, Okla- 
homa and parts of Louisiana. Amend- 
ment 26 does the same for woods run 
logs produced in parts of Kentucky, 
Tennessee and Illinois. These new 
ceilings are below current levels but 
about 11.6 percent above Sept.-Oct. 
1942 levels. Amendment 27 sets prices 
on woods run grades in Arkansas 
which are 10 to 14 percent above 1942 
prices. 

Amendment 30 sets log prices on 
Southern pine and hardwood in parts 
of Alabama, Arkansas, Eastern Louis- 
iana and Mississippi. The prices are 
roughly $2.50 to $3 per M higher than 
the 1942 level, but are lower than cur- 
rent prices. 

Logs of all species in the Appalach- 
ian area went under definite ceiling 
prices with the issuance of Amend- 
ment 31 to MPR 348. These prices 
are 13 percent above the 1942 freeze 
prices. 


Laminated Rafters Have 
Ceiling Boosted 


Manufacturers of laminated wood 
structural members, such as rafters, 
joists, arches, and roof trusses used 
in building construction, have been 
authorized by the Office of Price Ad- 
ministration to sell their products, 
starting January 19, at prices calcu- 
lated by using current materials and 
labor costs plus overhead and profit 
realized during March, 1942. 

Dealers in these products are per- 
mitted to add to their March, 1942, 


AA-2 Rating for Farm Lumber Extended 


The AA-2 farm lumber program has 
been continued for the first quarter 
of 1944. Specially alloted for agricul- 
tural uses are 200 million board feet 
for the months of January, February 
and March. New quotas have been set 
up for the states, which take up 175 
million feet of this material; the re- 
maining 25 million feet are in a 
Washington, D. C. reserve for urgent 
supplemental agricultural needs. 


Quotas 


The new State quotas were estab- 
lished, to some extent, upon the use 
that was made of the previous AA-2 
rating by dealers in the individual 
states. This varied from use of 82 
percent of their previous quota by 
Minnesota dealers to only 50 percent 
use by Nebraska dealers. Here are 
the new quotas in millions of board 
feet: 


YS Se TO WOER. «6 icc 2.5 
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prices the actual increase in costs at 
the manufacturer’s level. 

Previously ceiling prices for both 
manufacturers and dealers were the 
highest prices individual _ sellers 
charged during March, 1942. 

The products covered by this action 
are made in relatively small amounts 
and are used chiefly in the construc. 
tion of farm and commercial build. 
ings. 

This is amendment 82 to Revised 
Supplementary Regulation 14 to the 
General Maximum Price Regulation, 
Effective January 19, 1944. 





Change Scope of 
Flooring Ceiling 

Amendment 2 to MPR 432 changes 
the name of the regulation fron 
“Maple, Birch and Beech Flooring” ty 
“Northern Hardwood Flooring.” This 
amendment by changing the wording 
in Section 2 of MPR 4382, broadens the 
regulation to include all direct-mil] 
sales of unfinished and _ prefinished 
hardwood flooring of all kinds, except 
oak and pecan, produced anywhere in 
the United States except in regions 
covered by: MPR 146—( Appalachian), 
MPR 97— (Southern), MPR 155~— 
(South Central). 

The amendment is effective January 
8, 1944. 


Contract Loggers Get 
New Ceiling 


A new formula for contract logging 
service was established in MPR 503 
effective January 11. The ceiling 
prices for this service are now the 
maximum prices as established in the 
various regions for logs, minus the 
cost of the stumpage or standing tin- 
ber. This gives a variable price that 
is in line with the effort required to 
remove the log from a given location. 
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Approved Uses 


There should be no difficulty in ob f 
taining certificates of okay from 
county boards on the use of this lun- 
ber for the following purposes: 

1. Repair and maintenance of farm 
buildings, except dwellings. 

2. All essential on-farm construc 
tion of farm buildings exempted from > 
L-41; that is any new construction 0) f 
to $1000 except dwellings. : 

3. All farm construction for which 
the State Committee has grante § 
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emergency construction approval as 
authorized under L-41. 

4, Repair and maintenance of farm 
implements. 

When L-41 approval is necessary 
for a certain farm construction job, 
all ratings for the lumber for that job 
must be secured from the WPB, and 
upon recommendation of the State 
and County War Board the WPB field 
offices may assign AA-2 ratings to be 
used in construction of farm build- 
ings, except dwellings. This lumber 
must be deducted from the State and 
County quotas just the same. 

The new order also abolishes the 10 
percent direct dealer certification on 
GA-202 certificates. All future AA-2 
ratings will be released through cer- 
tificates issued to farmers. 


Operating Procedure 

The procedure for obtaining an 
AA-2 rating for lumber to be used on 
the farm is as follows. The farmer 
makes out Application Form SL-200 
in duplicate (dealers should obtain a 
supply of these from their County 
board if they have not already done 
so). If the sale is less than 500 feet 
of lumber the dealer may deliver the 
lumber immediately to the farmer and 
later take or mail the applications to 
the County War Board. When the ap- 
plications are approved the Board 
sends the certificates to the lumber 
dealer. There should be no objection 
to any applications which are for lum- 
ber to go into the approved uses listed 
above. 

If the request is for more than 500 
feet of lumber the same application 
form is filled out but the County War 
Board’s approval must be asked by 
mail or telephone before delivery is 
made. 


Salvage Lumber 


Address Salvage Editor, American 
Lumberman, 139 N. Clark St., Chicago 
2, for further information. Please men- 
tion item number. 


Available 
195. 

In the process of dismantling pro- 
peller boxes we have accumulated 
5-ply, * inch industrial grade (stand- 
ard glue) plywood of soft hardwood. 
The pieces are edged and supported 
with % x 3% inch hardwood battens 
(nailed). Have available about 500 
pieces in each of the following sizes: 
11 x 16 inches, 18% x 43% inches, 
195%, x 43% inches, and 19% x 111 
inches. Suitable for crating or back- 
ing. Priority free. Evansville, Ind. 


196. 
One or more cars of rejected 7x9 
inch oak switch ties. May resaw. Ala- 


bama. 
197. 

Have available one or more cars of 
oak, gum and poplar veneer cores, six 
to ten inches in diameter and four to 
nine feet in length. Can be used for 


rollers or turning squares. 
N. J. 


Newark, 


Wanted 
198. 


Need three or four carloads of Pon- 
derosa pine off-falls. Must be clear, 
dry, and in one piece, D2S to #3. Sizes: 
nine inches wide by 9% inches long; 
and 14 inches wide by 15 inches long. 
New York. 


199. 


Need any lengths, widths or thick- 
nesses of kiln dried white pine, pop- 
lar, gum, walnut, mahogany, etc. Chi- 
cago. 


200. 


We need 4x6 inch to 11x16 inch ply- 
wood or veneer in any wood and any 
thickness. Can use random sizes and 
thicknesses. Also need softwood lum- 
ber pieces S4S, 1% x % inches with 
a % inch groove % inch deep cen- 
tered in one edge. These can be ran- 
dom lengths with a six inch minimum. 
Wooster, Ohio. 

201. 


Need strips 4% x % and % x % in 
random lengths 12 to 26 inches long 
D48S. Want lots of 75,000 to 250,000 
pieces in soft or hardwoods. Likewise 
can use other pieces of small flat 
items. Ridgewood, N. J. 
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to operate. 


SAW MILLS 


Withstand Hard Use 














You need a powerful modern AMERICAN SAW MILL if: 


1. You are starting business under present favorable conditions. 
2. Your business has outgrown your capacity. 
3. Your present mill is worn out; keeps breaking down; is slow and clumsy 





Think it over! You can't get top production at low operating cost and unskilled 
labor with old fashioned mills. You CAN get it plus speed and accuracy with an 
AMERICAN—made by the largest manufacturers of portable saw mills in the 
world. 


Six standard sizes ranging from 34” to 48” head blocks and 3” to 8” belt feed 


works. Special carriage lengths when required. Let us know your capacity and 
the greatest log size you require and we will recommend the most efficient 


AMERICAN mill for you. 


Send for complete catalog and free handy steel saw gauge for inserted tooth saws. 


We make our own saws and parts — replacements 
quickly available in emergency. 


AMERICAN SAW MILL MACHINERY CO. 


Makers of Saw Mills, Edgers, Trimmers, Lumber Rolls, Shingle Machines, 
Swing Saws, Bolters, and Accessories. 


55 Main St. Hackettstown, N. J. 
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Quality Woodwork 


Established 1866 


COLE MFG. CO. 


Nathaniel Dyke, Jr. Pres. 
MEMPHIS, . TENN. 


Little Rock, Ark. Birmingham, Ala. 
Nashville, Tenn. New Orleans, La. 
Knoxville, Tenn. Shreveport, La. 





* * 


IVORY PINE 


All that the name implies 


Quality lumber from modern mill 
and kilns. Manned by an effi- 
cient organization—small enough 
to give your orders INDIVIDUAL 
attention—large enough to serve 
ALL your needs. Member West- 
ern Pine Association. 





e 


Ivory PineCompa 
PONDEROSA. Pine KLAMATHIALS| 





pele 


From 
Soft Textured 
Klamath Basin 

Timber 











TARTER, WEBSTERSJOHNSON, inc. 


Crocker First National Bank Building., SAN FRANCISCO, CAL. 


CALIFORNIA SUGAR PINE 
PONDEROSA PINE-- WHITE FIR 


SAWMILLS 
White Pines, Cal. North Fork,Cal. Westpoint,Cal. Dorris, Cal. 














American douicswvei Load Bind 
Double Swivel LO@ inder 
For binding LUMBER, 
LOGS. Holds load firm- 
ly. Strongest . . . forged 
steel throughout... eas- 
iest to use. . . most 
practical and _ effective. 
Three sizes. Write for 
circular and full infor- 
mation, 

“‘American” line of Log- 
ging Tools and Appli- 
ances is the best on the 
market. Catalog on re- 
quest. 


AMERICAN LOGGING TOOL CO., Evart, Mich. 


KNIGHT 


Single, Duplex and Quarter DOGS 
Saw Mills, Set Works, Edgers 


Manufactured by 


THE KENT MACHINE CO. 


117 Portage St. Cuyahoga Falls, Ohlo 







( Goodyear Pattern) 


QEEN 

















SAWMILL 
MACHINERY 





macHINERY company /SHREVEPORT, LOUISIANA 





DOWICIDES — PERMATOX 
A. D. CHAPMAN & COMPANY, INC. 


CHICAGO e MEMPHIS ¢ NEW ORLEANS ¢ NEW YORK e PORTLAND 
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PLANER AND WW, 


JOINTER KNIVES 


— — — also high speed knives and 
molding cutters for the woodwork- 
ing industry. 


St. Louis, 


Western Agents: 


TAYLOR-STILES & co. Hall & Brown 
RIEGELSVILLE, NEW JERSEY “Machine co. 















SPRINGSTON, IDAHO 


{LI 
3 Ae 
; \ J 


RUSSELL & PUGH LUMBER CO. 


Idaho White Pine — Ponderosa Pine & Ny 









S 








Douglas Fir White Fir Cedar 
TUSCALOOSA, 
George Drole » ALABAMA 


TIMBER ESTIMATES 














Consulting Forester Management Plans 
Depletion Reports Valuation Surveys 
Sawmill BOOKS THAT YOU NEED 


—Dozens of them—are quickly avail: 


Operators @ able from our complete line. 
Learn More About These 


Books That'll Increase Your 


Profits 


Write Now for Complete Catalog 


American Lumberman 


CHICAGO, ILL. 








munity analyze your insurance needs, 


are necessary for your peace of mind 


Lumbermens agent eall or write: 


James S. Kemper, President 
CHICAGO Mutual Insurance Building 


bonds throughout the United States and 
allied lines written in affiliated fire companies. 





FOR YOUR PROTECTION 


Let the Lumbermens representative in your com- 
just what various insurance coverages provide. With- 
out any obligation to you he will gladly audit your 
present policies and help you determine which forms 


protection. If you don’t know the name of your local 


Lumbermens 


MUTUAL CASUALTY COMPANY 


Lumbermens writes all forms of casualty insurance and om 
Canada. Fire 


and tell you 


and financial 


U. 3. A. 





—, 
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. « Reports from Lumber Markets 





Information contained in this department comes directly from American Lumber- 
man representatives located in these cities. 


Baltimore, Md.; Buffale, N. Y.; Cincinnati, Ohio; New York City: Philadelphia, Pa.; Norfolk. Va.: 


Shreveport, La.; Memphis, Tenn.; New Orleans, La.; Jacksonville, Fla.; Houston, Tex.; 
Kansas City, Mo.; St. Louis, Mo.: Minneapolis, Minn.; Portland, Ore.; Seattle, Wash.: 


ham, Ala.: 


Birming- 


Spokane, Wash.; Tacoma, Wash.; San Francisco, Calif.; Boston, Mass. 


General Review 


A retrospective and _ prospective 
evaluation of the trends of lumber 
merchandising in this war _ period 
must of necessity consider the latest 
moves by the bureau chiefs in Wash- 
ington as each body issues its direc- 
tives controlling the production, dis- 
tribution and pricing of all types of 
forest product. Little lumber is mov- 
ing to other than projects more or 
less closely related to the war effort. 
Traffic in lumber to the retail yards 
or to the civilian consumer is rela- 
tively unimportant. Distribution and 
price control in all production centers 
is tightly held by the Government 
agencies. 

The feeling in lumber circles, as we 
sense it, finds too great leaning to- 
ward the word “retroactive” in adopt- 
ing price levels and wage levels. In 
setting up price levels OPA has (all 
too frequently) moved retroactively 
toward market levels in force 12 to 
24 months ago, while in setting up 
higher wage levels the War Labor 
Board adds further to operating costs 
of production by granting the ad- 
vance “retroactive” to a much earlier 
date. Delegations of operating lum- 
bermen from all sections hold fre- 
quent conferences with bureau execu- 
tives in Washington but in the pre- 
vailing political atmosphere they come 
away with little beyond assurances 
that their plaint will have due con- 
sideration in due time. 

In the meantime Production Board 
officials press for an increase in the 
output of this essential material while 
mill plants continue to shut down for 
the dual cause of inability to recruit 
woods and mill crews and inadequate 
“ceiling” pricing that is wholly out of 
line with operating costs. There is 
known to be no lack of mill capacity 
and mechanical equipment for fully 
meeting the lumber requirements of 
the war effort. The general feeling is 
that the industry is undermanned and 
that its product is economically 
underpriced. 

A recent ruling by a West Coast 
OPA executive is of real interest to 
East Coast distributors of fir both at 
wholesale and retail. While all types 
of boards were frozen at the mill and 
could secure shipping permits or high 
priority rated lots only, accumulations 
of plank and timber sizes—in the 
rough—were dispatched freely to the 
East Coast, routed to “milling-in- 
transit” plants for resawing and dres- 
sing into boards for delivery to the 





retail yard trade. The permitted 
charges for this transit milling are 
covered in MPR 165. But OPA has 
ruled that where the wholesaler sells 
the lumber as well as the custom 
service the price for the lumber may 
not be in excess of the mill ceiling 
prices, and he cannot pass on to the 
customer the excess cost of the cus- 
tom milling. Further, if the retail 


yard stocks these boards (milled-in- 


transit) it cannot pass on this milling 
cost to the consumer. In other words 
they cannot buy plank or timber at 
the higher price, have it resawed into 
boards, and resell on the basis of the 
purchase price of the higher cost 
timber or plank. 

This type of transcontinental mer- 
chandising has reached another bot- 
tleneck in the form of an embargo by 
the railroads against routing further 
shipments to these remanufacturing 
plants, already choked with consign- 
ments that will require many weeks 
to clear. For a time at least this 
source of supply for dressed and 
worked boards at the retail yards 
from Coast to Coast is quite effec- 
tively suspended. 

Another development of importance 
to the industry is the decision of the 
Central Committee of Wholesalers in 
co-operation with the National-Ameri- 
can Wholesale Lumber Association to 
establish a central office in Washing- 
ton with a view to securing proper 
consideration by numerous govern- 
ment bureaus for the highly essential 
and effective wholesale services as 
they affect the production, distribu- 
tion and financing of its essential war 
material all the way from the logging 
camp through to the delivery of the 
finished product. This Washington 
office was formally opened on Monday 
Jan. 17 with Secretary Sid Darling of 
the National Association in charge, 
to be aided by a secretary who comes 
from the office of the Director of 
Lumber Priorities where she has de- 
veloped a close touch with all 
branches of the lumber industry and 
its problems. In charge of the office 
half of each week will be Secretary 
Darling to be followed by Assistant 
Secretary C. J. Fisher, each dividing 
their time between the New York 
and Washington offices. This move 
has been under consideration for some 
time and has taken this form in order 
to have the wholesale position placed 
before bureau executives by experts 
familiar with all phases of lumber 
distribution and of the lumber per- 
sonnel from coast to coast, rather than 
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by so-called lobbyists or other types 





of special pleaders having no knowl- 
edge of the economic or ethical stand- 
ards to which this branch of the lum- 
ber industry adheres. ; 

The wholesale price lumber index 
(1926-100) for the week ending Jan. 
8, 1944 was 144.0. 


Demand 


Eastern Market 


The call for forest products by buy- 
ing agencies directly or _ indirectly 
serving the war program is as persis- 
tent today as at any time since this 
country became involved. That avail- 
able supplies are causing grave concern 
in Army circles at least is proven by 
the recent 2 weeks’ tour of the sawmill 
and pulp producing sections of Maine 
by a flying squadron of army jeeps, 
trucks and sound wagons. These were 
equipped to carry the story of the dire 
need for supplies in the form of ad- 
dresses at afternoon and evening rallies 
held in logging camps, sawmills and 
public auditoriums. The tour started at 
Bucksport and ended at Waterville. As 
a result of these contacts the outstand- 
ing causes of recent declines in the 
output of lumber and pulpwood were 
shown to be the extreme shortage of 
manpower. on the one hand, and OPA 
ceiling pricing that failed to balance 
with operating costs. 

In an effort to place a check upon 
excessive labor costs the Regional War 
Labor Board for New England has just 
issued a “directive” cancelling the priv- 
ilege of paying any wage rate, no 
matter how high, without first obtain- 
ing the approval of the War Labor 
Board. Mill operators contend that, 
while this order may have the effect of 
checking further advances in the wage 
level, it will not improve the man- 
power situation at the mills and log- 
ging camps, or increase the flow of 
lumber supplies in the war effort. 

At the lumber operators’ annual 
meeting in MANCHESTER, N. H., on 
Jan. 27, a composite stock sheet show- 
ing the amount of lumber on hand at 
member mills (both sold and unsold) 
will show to just what extent, if any, 
these mills will be able to fill war 
orders during the first half of the cur- 
rent year. It is known that most mill 
yards are wholly clear of unsold lots, 
and that the last of the salvaged mate- 
rial from the 1938 hurricane — some 
700,000,000 feet—has been milled and 
delivered to war jobs thus terminating 
that Government activity as a source 
of supply for needed boards and small 
dimension. There is every assurance 
from the purchasing bureaus that every 
foot of native lumber that can be made 
available for delivery to war projects 
during the next six months will be re- 
quired. There must be an increase in 
manpower and in compensating ceiling 
prices if production at the mills is to 
expand adequately upon a sound eco- 
nomic basis. 

The most exciting event in the North 
Carolina Pine field recently was the “in- 
vitation” to millmen, wholesalers, etc., 
to attend a meeting in Richmond, Va., 
on Jan. 14, with government authorities 
from Washington, D. C., for the purpose 
of buying a great quantity of long and 
shortleaf lumber. It is said that the 
government was in the market for 14,- 
000,000 feet of lumber of all kinds and 
was finding it very difficult to buy suffi- 
cient lumber to meet its immediate 
war requirements because of conditions 
now obtaining at the various mills 
throughout the South. The major part 
of demand for lumber at this time is 
from the government and these buyers 
are going to have their hands full get- 
ting as much small dressed framing as 
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they say they need for various proj- 
ects. This will continue so long as the 
price “ceiling” on framing remains at 
its present level. The retailers are 
buying some B & Better and “C”’ finish 
on approved authority from the CPA 
in Washington, and are also buying 
some rough framing, when they can get 
it. 

So far as prices are concerned, there 
have been no further changes made re- 
cently although many mill people are 
looking forward to the day when cer- 
tain inequalities in the price list will 
be ironed out. In that event, they will 
be in financial position to get out a 
little more of the lumber that the gov- 
ernment needs for war construction 
and other items looking to the early 
winning of the war. Today’s prices 
may appear high to many people not 
well informed, but the price of stand- 
ing timber, logs, mill supplies, labor 
(such as it is), ete., continues to ad- 
Vance, 


West Coast Market 


The government will buy 5,000,000 
feet of dry boards each week for the 
next 3 months. This program will tax 
the ability of Pacific Northwest mills 
to meet such a schedule. Dry _ kiln 
capacity will be an important factor. It 
takes from 1 to 3 weeks to turn a log 
into dry boards and the time factor 
will be important getting out this crat- 
ing material. The government is pay- 
ing B & Better prices, so urgent is the 
need, where it is advisable. Another 
auction in PORTLAND is scheduled at 
which about 60 million feet of lumber 
will be offered. Domestic demand is 
stronger than ever. There is no relax- 
ation in government controls. 

Shingle demand shows no letup. And 
orders for siding usually just specify 
a “car of siding’? so anxious are buyers 
to get any siding at all. 

Ordinary market problems are just 
about the least of the troubles con- 
fronting TACOMA, Wash., lumbermen 
as they swing into the new year, for 
government demands and kindred re- 
quirements of defense industries and 
housing projects are maintaining their 
No. 1 position and promise to just about 
monopolize the attention of Pacific 
Northwest mills for many months to 
come. But while they don’t have to 
worry much as to where the lumber is 
going, there are a few other matters 
to give them concern, such as main- 
taining an adequate log supply and 
obtaining shipping space for their fin- 
ished product. Log supplies are dwind- 
ling, but so far no closures have been 
reported due to lack of logs. Weather 
conditions to date have been sufficiently 
moderate so that log production has 
not been greatly hampered. The labor 
situation also is improving and the 
general outlook is quite encouraging. 


Southwest Market 


Lumbermen in the KANSAS CITY 
area report minor developments have 
taken place in the last few weeks and 
the trend, generally speaking, is the 
same as it has been for many months. 
The chief buyer is the CPA, which 
clears supplies for the military, and 
little if available for other sources. 
Demand is tremendous and the need 
for lumber in the farm areas is urgent. 
Government statistics reveal that farm 
income this year will be fully 20 per 
cent larger than a year ago and build- 
ing has been negligible in this area 
owing to the scarcity of materials. The 
value of building permits issued in 1943 
was about 25 per cent less than in the 
previous year; value of total contracts 
awarded was off about 50 per cent and 
residential building awards were off 
about 40 per cent. From these reports 
it can be readily seen that a vast 
amount of lumber is needed and no 
diminishing in the demand will take 
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place during 1944. So great has been 
the demand for boxing and crating ma- 
terials that many box manufacturers 
have been forced to draw upon higher 
grades. 

The lumber market in MEMPHIS 
shows little change with retailers hop- 
ing for a relaxation of restrictions so 
that they can fill some of the large 
volume of orders that are waiting to 
be filled. With the government’s great 
unfilled demand, however, they have 
been given little encouragement. They 
are getting some softwoods to meet 
requirements for government-approved 
home building, however. 


North Central Market 


In some sections of Minnesota and 
throughout the northwest there is a 
seasonal slump in the demand _ for 
northern pine, MINNEAPOLIS sources 
report, though it is not as evident in 
the rural regions as usual owing to 
the warm winter weather which per- 
mits outside repair work. In fact re- 
tailers say they are not sure whether 
the slump is seasonal or is to be as- 
cribed to prospective purchasers’ in- 
ability to obtain the material they 
want. The retailers have given up get- 
ting any considerable amount of mate- 
rial in good assortment, and many con- 
sumers, knowing this situation exists, 
are not attempting to make purchases. 
Commenting on WPB’'s”) recent an- 
nouncement of another quota of AA-2 
farm lumber, retailers report that de- 
spite the ruling, which applies chiefly 
in the mid-west agricultural region, 
the situation has not, as yet, been alle- 
viated to any appreciable extent. 

The mills of the Northern Pine 
Manufacturers Association accepted or- 
ders for approximately 3,800,000 feet 
during the past fortnight and the un- 
filled order file now stands in the neigh- 
borhood of 13,000,000 feet. 


Supply 
Softwoods 


Production of northern pine continues 
at a low figure, the output for the past 
2 weeks being only about 65,000 feet, 
MINNEAPOLIS sources report. Ship- 
ments during the same period totaled 
some 3,000,000 feet. Production for 1944 
totaled 82,285,000 feet, according to 
Northern Pine Manufacturers Associa- 
tion figures, and shipments for the year 
aggregated 87,869,000 feet, or 107 per 
cent of production. Sales and_ ship- 
ments during the year have been far 
below demand, and manufacturers and 
retailers alike see no hope for a change 
in the situation, as regards civilian 
needs, in the immediate future. 

Advices from the Southern pine re- 
gions represent conditions as to supply 
as not improved, with the government 
still calling for more lumber and the 
mills finding it difficult, if not impos- 
sible, to meet the demand, which leaves 
the distributors in a worse position 
than they have been in, for it means 
further impediments in the way of ob- 
taining supplies, and adds to the wor- 
ries of the wholesalers and the com- 
mission men. Labor has not become 
any more plentiful, and the quality of 
the workers secured is no higher than 
it has been. 

So far as production is concerned, 
very little lumber has been produced 
in the North Carolina or shortleaf pine 
territory since right before Christmas. 
Quite a few large mills made it their 
policy not to start up until Jan. 15 for 
the reason that the weather has been 
very bad indeed and these mills could 
not get sufficient labor to run their 
mills and get in logs, even if they 
wanted to do so earlier. The question 
of production in the Southern states is 
a very vital one at present to the gov- 


ernment, and from reoprts coming to 
hand from the recent Richmond meet- 
ing of lumbermen and government 
buyers, the outlook for anywhere near 
a normal production is very dark. 

The lumber letting, Jan. 11 and 12, 
held in SHREVEPORT, La., was fairly 
well attended, about fifty mills being 
represented, but most of them only 
spent one day at the meeting. The 
second day was so lightly attended that 
it was wound up about noon. As usual 
there was nothing like the amount 
accepted by the mills as the govern- 
ment wanted, and about 100 million feet 
was called for here. Most of the mills 
took on what they could, considering 
the fact they were already pretty well] 
loaded with government orders. The 
result showed sincere cooperation, how- 
ever with the war effort. The amount 
of lumber going “over there’ now is 
considerably heavier than last year, 
both in pine and hardwoods, with every 
effort being made to augment the vol- 
ume being shipped on war _ orders, 
Comparatively a mere trickle is going 
to domestic trade, but everyone seems 
cheerful about it. There is no talk 
about prices, the ceiling basis govern- 
ing in all cases. There is no “black 
market” in this vicinity as everyone 
recognizes the terrific penalty attached 
to such violations. 

There was a lumber letting also at 
NEW ORLEANS, just a week prior to 
the one held in Shreveport (viz. Jan. 4 
and 5), and the situation there was 
about the same as here is the comment 
we have from those of this section 
who attended the N. O. meet. Those 
who attended both took orders at both 
places. The local demand, rather the 
demand that finds its way to this mar- 
ket, is simply tremendous, but the mills 
cannot do much about it. And there 
seems to be no way of expediting the 
handling of orders that are released to 
the domestic trade. 

The supply of lumber in the KANSAS 
CITY area has shown no increase in 
recent weeks; in fact, the production 
has slipped somewhat. The manpower 
and equipment shortages have been 
aggravated by heavy snows and cold. 


Hardwoods 


Reports from distributors of hard- 
woods have it that the difficulties of 
getting lumber to take care of the 
needs of customers are steadily in- 
creasing, with the restrictions imposed 
by the government complicating the 
problem. Not only are all of the woods 
placed under ceilings, but permission 
must be obtained from the government 
whether an order may be filled by a 
mill. Moreover, the distributors must 
file statements setting forth the pur- 
poses for which the lumber released is 
to be used, and furnish other details. 
Moreover, the available supply is get- 
ting to be less and less, and there are 
other difficulties in the way of trading. 

Stocks are at their lowest point in 
years and operators with a _ backlog 
that would take the output of six 
weeks of full production at the present 
rate are hesitant about new business. 
The operators are hampered by a short- 
age of log—caused by a shortage of 
men in the woods. Production, as a 
result of these causes, is currently run- 
ning at only from two-thirds to three- 
quarters of normal. More’ cypress, 
however, would be available if new— 
and higher—ceiling prices, long prom- 
ised, were made effective. 

The hardwood picture is shedding its 
reflection over the oak flooring mills. 
The mills have been designated as pro- 
ducers and hence may buy oak lumber 
when and where they are able to find 
it—but finding it is something else. 
With a backlog of orders and little 
flooring on hand mills are reluctant to 

take new orders. 
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Present Paints Claimed 
Equal to Pre-war Products 
High-quality paint for exterior fin- 
ishes on essential civilian work is still 
available, according to Dr. J. S. Long, 
head of the research department of 
Devoe & Raynolds Company, Inc. Re- 
ports from various sources indicate 
that many paint jobs are being held 
up because of the mistaken impres- 
sion that current supplies of paint are 
of an inferior quality, he pointed out. 
“Exposure tests conducted on the 
test wall at our Princeton, Ind. plant 
indicate that the paints being made 
currently have wearing and appear- 
ance qualities equal to those manu- 
factured prior to the war,” Dr. Long 
continued. “A new exterior house 
paint, with a higher pigment volume 
and reduced oil content, is as good or 
better than the old paint in hiding, 
working and brushing properties. The 
present product has a lower chalking 
rate than other paints, though ulti- 
mately it does fail by controlled 
chalking, leaving a good surface for 
repainting.” 


Army Cites Excess Material 
Transfer Record 

In a recent letter to J. Phillip Boyd 
of the Lbr. & Lbr. Products Division 
of the WPB, Col. F. G. Sherrill of 
the Army Corps of Engineers pointed 
out that orders have been issued that 
should any excess material (including 
lumber) develop on one project and 
be needed on another, it should be 
transferred immediately. Machinery 
has also been set up for the transfer 
of excess lumber from Engineer 
projects to technical service installa- 
tions. 

In the course of building operations 
by the Corps of Engineers it is re- 
ported that more than $150,000,000 
worth of excess building materials 
were transferred to other war uses. 
The aggregate remaining quantity is 
estimated to be no more than $75,000,- 


000 worth, or less than 2% of one per- 
cent of the total domestic war con- 
struction program conducted by the 


Corps of Engineers. 


Proposed Basis for 
Masonry Coordination 

The coordination of masonry units 
with other building materials has been 
the subject of study by a committee 
of the American Standards Associa- 
tion. A proposed American Standard 
Basis has now been formulated. It 
will be followed by Application Stand- 
ards showing relationships to the 
grid for particular building products. 
Copies of this proposed basis—Amer- 
ican Standard A62.2—will be fur- 
nished on request by M. W. Adams, 
Secy., Modular Service Association, 
110 Arlington St., Boston 16, Mass. 


Seek Farmers for 
Temporary Woods Labor 


Th ree Federal agencies, WPB, 


WMC, and the War Food Administra- 
tion have united in a drive to mo- 
bilize farmers for work in forest 


industries during the off-season in 
agriculture. 

Chief purpose is to enlist the farm- 
ers with nearly 139 million acres of 
woodlands which annually produce 
about one-third of the nations forest 
products. Also an aim is to get farm- 
ers to do temporary forest work for 
other employers. 


Plywood Expansion Plans 
A statement has been issued in be- 
half of Alvin A. Voit, president, Men- 
gel Co., Louisville, Ky., relative to 
peacetime plans, and Lawrence Ot- 
tinger, president, United States Ply- 
wood Corporation, New York, indicat- 
ing that the joint post war plywood 
sales expansion plans of these two 
companies will shortly be inaugu- 
rated. 
The statement said: “Within the 
near future we expect to take the first 
= 
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ENTERPRISE 


SAW MILL MACHINERY 


NOT DOWN TO A PRICE, 
but built to tried and proven 
principles of design and con- 
struction for profitable opera- 
tion. 


ENTERPRISE meets the require- 
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definite step in the joint merchandis- 
ing program of plywood and allied 
products of those companies. The ma- 
jor expansion will occur after the war 
ends, but our confidence in the outlook 
will be shown by our action. 

“We are not waiting for the end of 
hostilities to begin this expansion, 
which will in no way interfere with 
our full scale concentration on produc- 
tion of war supplies, towards which 
practically the full capacity of both 
companies is engaged.” 





As agents for the U. S. 
purchased all woodworking equipment of the 
West Virginia Flooring Company (Williamson 
Plant) at Elkins, West Va. The mill is being disman- 
tled and shipped to South America. The follow- 
ing items are surplus and are offered for sale, for 
cash, and is, {. o. b. cars Elkins, subject to prior 
sale and withdrawal without notice: 

1—S. A. Woods No. 502 M, Serial No. 25595, full 
electric ballbearing hardwood flooring machine, 
with automatic feed table, heads, hollow backer, 
setting stand and standard fittings and controls; 
with 1 Set (2) S. A. Woods -“Rosewoods”’ full 
electric, ball-bearing, flooring end matchers, 
Serials No. 25317-G and .No. 25317-T, with heads 
and saws for tongue and groove, with standard 
fittings and controls; and with 2 grading and end 
matcher belt conveyors with 2 HP, 1800 rpm mo- 
tor drives, direct connected to DeLaval speed 
reducers xs “ .... $12,000 
1—Yates American No. 1, 24’ double end tenoner, 
Serial No. 302391, with heads and cut-off saws, 
belted to 10 HP, 900 rpm head motor and 3 HP 
900 rpm feed motor, with controls $1,200 
1—Yates American No. 22 gang flooring ripper, 
Serial No. 916942, direct coupled to 15 HP, 3600 
rpm motor, with controls Sed er ee 

1—Hoosier No. 2, spur feed, self feed gang rip 
saw, 15 HP motor ; .. $500 
1—Yates American—size 12” square head, 4-side 
drop bed molder, direct coupled to 30 HP, 900 
rpm motor, with controls $1,000 
1—Berlin No. 108, Serial No. 21770—size 10”, 
square head, 4-side inside molder, with belts, 25 
HP, 1203 rpm motor, with controls 0 
1—Yates American (Clement) No. 110, size 54 x 6, 
vertical band resaw, Serial No. 107934, direct 
coupled to 50 HP, 600 rpm motor, with con- 
trols a : $2,000 
‘—Holmes No. 102, foot treadle butting saws, 
each belted to 2 HP, 1800 rpm motors, including 
front and rear tables and controls, each $125 
1—Whitney No. 24, double surfacer, 30 x 7, 4 K 
heads, grinder, hoods, direct coupled to 20 HP 
— 10 HP bottom, 3600 rpm motors, with con- 
trols ee ~ , : : ’ 
1—Berlin 48” Royal Invincible, 3-drum roll feed 
sander, Serial No. 16718 os A 
1—Steel water tank, 12,000 gal., 10’ diameter, 
20’9” long, 1/4” plate, riveted and welded 00 


Elkins Lumber 


Government we have 


John L. Frazier, 


Superintendent, Corporation, Agents, 
Box No. 231, Elkins, 295 Madison Avenue, 
West Va. New York 

Tel. Elkins 235 Tel. Caledonia 5-7757 
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ments for accuracy and speed of opera- 
tion with low maintenance cost. Give us 


details of your requirements for our rec- . ; 
ommendations and prices. 


The ENTERPRISE COMPANY, 328 Main St., Columbiana, Ohio 
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Builder's Hardware 1221 


To give you that well equipped, 
convenient closet, Knape and Vogt 
Manufacturing Co. have _ designed 
more than thirty K-Venience closet 
fixtures — extension rods, racks for 
shoes, hats, skirts, trousers, and ties— 
which are said to practically double 
the hanging capacity of your closet. 

K-Veniences are not confined entire- 








ly to the closet. For the kitchen there 
are disappearing pan and towel racks; 
for the living room there are adjust- 
able shelf standards and brackets. 
Special hardware for glass or wood 
sliding doors and noiseless ball-bear- 
ing drawer slides. 

Some of these items will have to be 
held over for the postwar home, but 
many are available now. Illustrated 
folders show the complete line. 


New Goodrich Products 1222 


Industrial clothing coated with rub- 
ber, synthetic rubber or other synthe- 
tic materials has been added to The 
B. F. Goodrich Company products. In- 
cluded in the new line are general 
purpose work coats, industrial coats 
and worker’s leggings, work jackets, 
pants and hats. Garments will be 
made under limitations 
the War Production Board, governing 
the amounts of natural crude rubber, 
reclaim or synthetic rubber which can 
be utilized. 


Plastic Card Holders 1227 


Stock room bin card holders made of 
ivory plastic, available in a variety 
of shapes and sizes for immediate 
shipment, are the latest addition to 
the line of the Plastic Division of 
Hollywood Athletic Company. Stock 
widths of % inch, % inch, 11% inch 
may be had in any of the stock lengths 
of 3 inch, 4 inch, or 5 inch. 

Applicable to any flat surface—on 
wood by means of tacks, for which 
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imposed by, 








BAO DUCTS 


LITERATURE 


holes are provided, or on metal with 
glue, they consist of the plastic holder 
itself, an insert tab on which descrip- 
tion of the article may be typed, and a 
covering sheet of transparent plastic. 
Changes are easily made by inserting 
revised card slips. 


Paraffine Wax Oil 1224 

This oil is used as a preservative 
for lumber stock, finished wood pro- 
ducts, or concrete forms. Its heavy 
paraffine wax content, which melts 
readily at low temperatures, forms a 
penetrating and protective coating 
and produces a natural preservative 
finish. It is manufactured by Kala- 
mazoo Paraffine Company and is sold 
in a semi-solid paste form in drums. 


Marlite Trays 1223 

Colorful Marlite trays, made from 
odds and ends, are another example of 
how dealers can capitalize on the 
versatility of this plastic-finished ma- 
terial, manufactured by Marsh Wall 





Products, Inc. The Marlite base is 
stain-proof and easy to keep clean, 
while the polished wood edging fits in 
well with any decorative scheme. 


‘New Booklet 1226 


“Wartime Care of Chain Belt 
Drives” is a booklet just published 
by Chain Belt Company giving in- 
formation on maintenance, lubrica- 
tion and repair of chain belt drives. 


Another Use for Wood 

Some time ago lighting engineers 
were denied metal for flourescent- 
lamp reflectors. Steel was therefore 
eliminated and Westinghouse Elec. & 
Mfg. Co. designed a reflector of 
pressed and heated wood fiber. Ac- 
cording to the company’s engineers, 
this change from metal to wood has 
uncovered several advantages and has 
saved hundreds of tons of steel. 


Cost Systems 12211 

A 16-page report, “Representative 
Cost Systems in the Plastics Indus- 
try,” has been published by the 
George S. May Business Foundation 
and is available without charge. While 
it offers typical cost systems through 
which the plastics industry can better 
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standardize operating costs and com- 


petitive bidding, it contains facts 
which can be applied to any industry. 


New Millwork Folder 1225 


A new 12-page folder of kitchen 
and corner cabinets has just been 
published by Gregg & Son. It shows 
several interesting designs and gives 
suggestions for color combinations to 
brighten the kitchen. The company 
has also issued a 4-page folder on 
their wood louvres for attic ventila- 
tion. 


Fruehauf Calendar 12210 


Motor transport in war-time is de- 
picted on the Fruehauf Trailer Com- 
pany calendar for 1944. All twelve 
months are shown on one sheet and 
under the picture are full-year calen- 
dars for 1943 and 1945. 


“Health on the 
Production Front" 1229 


A wartime guide to the industrial 
health and staying powers of Amer- 
ica’s war workers was published re- 
cently by the National Association of 
Manufacturers. The booklet offers 
neither panaceas nor cure-alls for the 
problem of improving the worker’s 
health, but it does suggest effective 
methods to utilize existing manpower 
to the fullest extent known and in the 
healthiest way possible. 


Penn Metal Booklet 1228 


Commemorating its 75th year, Penn 
Metal Co., Inc. has published a 32- 
page booklet giving the history of the 
company since its inception in 1869. 
Copies are available upon request. 


“Uncle 'Neas" Calendar 


Another chapter in the life of this 
famous darky lumberman is told on 
the 1944 calendar offered by Moore 
Dry Kiln Company. If you have not 
received your copy, write to the com- 
pany at Jacksonville 1, Florida. 


“Industrial Safety Review" 


This publication provides a cross 
section of what goes on in the field of 
industrial accident prevention. The 
January issue is now available and 
may be obtained by writing to the 
National Safety Council, 20 N. 
Wacker Drive, Chicago, Illinois. 


Band Filing Bulletin 12212 


A new bulletin containing informa- 
tion on file broaching operations on 
metals, wood, and plastics is offered 
by Continental Machines, Inc. 


Wood-Burning Furnace 


Wood or wood waste can be burned 
in the ordinary domestic furnace by 
the addition of a hopper unit devised 
by the U. S. Forest Products Labora- 
tory. The hopper is constructed of 
firebrick with an insulation-filled wall 
formed between the brick and an outer 
jacket of sheet asbestos-cement. It 
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can be put together in a day by a 
skilled mason, at a cost of approxi- 
mately $50.00. 

Shavings, sawdust, chunk wood, 
slabs, or shop waste can be burned. A 
sawdust charge will burn for five 
hours; a chunk-wood charge will burn 
ten hours or more. No claim is made 
that the hopper will function on the 
controlled, free-of-attention basis 
usual with oil or stoker-fed coal. 

Instructions for building and oper- 
ating the hopper unit are contained in 
Report No. R1440, obtainable from the 
Director, Forest Products Laboratory, 
Madison, Wisconsin. 


Plastics in British Columbia 


The British Columbia forestry in- 
dustry is getting ready to produce 
new plastics products out of the prov- 
ince’s vast woods after the war. The 
latest firm to join in laying the ground 
work for a new “wood age” is the 
Powell River Co., which is setting up 
a search and development plan headed 
by Supt. I. J. Andrews. Mr. Andrews 
says that extensive experiments are 
now being carried on in the field of 
plastics, with the view to future pro- 
duction of what is termed “hard plas- 
tic products” for industrial and com- 
mercial use. 

“At the moment, we are feeling our 
way investigating the plastic proper- 
ties of the lignin portion of waste 
sulphite liquor, which, up to now, has 
been run off into the sea as refuse,” 
he declared. Already comprehensive 
experiments dealing with conservation 
and utilization of logging and sawmill 
waste is under way at the Comox 
Logging Co.’s operations at Lady- 


smith, B.C., and it is hoped that be- 
fore long a blueprint for the new era 
in forestry will be drawn. 





Mill Develops New Plastic for 
Post War Uses 


About a year ago Kimberly-Clark 
Corporation, Neenah, Wisc., assigned 
its staff of some 200 chemists, engi- 
neers, physicists and other  techni- 
cians the task of developing products 
that would help the war effort by 
conserving critical materials. 

The War Products Division was 
formed to work with wood pulp as a 
base for fabrics and plastics. Out of 
this research and development work 
came portable gas bags to replace 
tin containers, camouflage paper, tar- 
get balloons and aviators’ vests. More 
important, however, for post war ac- 
tivities was the reclaiming of large 
quantities of fabric scrap that pos- 
sessed high phenolic resin content and 
was piling up as waste in warehouses 
around the country. This reclaimed 
scrap was made into an impregnated 
plastic paper for high-pressure mold- 
ing into laminates that can be sawed, 
drilled or punched. 

Some of the products made from 
this new plastic called Kacelite are 
aircraft floors, ammunition boxes. It 
can also be applied to plywood sur- 
faces of various types in and out of 
the home-building field. It is conceiv- 
able that after the war when phenolic 
resins are no longer critical, this con- 
cern will be in a position to supply a 
plastic made from a wood pulp base 
that will find many outlets for use in 
homes or industrial plants. 








For Further Information 


about any new product or piece of literature described in this department 
check the following numbers which correspond with key numbers to be 
found in the heading of the items. Sign the coupon, mail it promptly to the 
AMERICAN LUMBERMAN, 139 N. Clark St., Chicago 2, Ill., and the desired 


information will be forwarded. 


1221 1222 

1226 1227 

12211 12212 
NE idiotic ah nO ee 
SED ccdinuacchbnpadnskumasaea 
SEN icakcdinnceninbhwwe onkawacsinans 
BP ID kvtvcctvccccccnteeees 


1223 
1228 


AMERICAN LUMBERMAN, January 22, 1944 


1224 
1229 


1225 
12210 


Cee eee eee eee eee seeeeeeeseerseeeseeseeees 


Ce a 


eee eee eee eee eee ee eeeseeseeeesesesesesese 








(HERE'S WHAT \ 
FOLKS NEED 


to repair walls, floors, 
furniture, woodwork or 
plaster. This plastic 
repair material comes 
in powder form... just 
mix with water and 

use. Will not shrink. 


WILL NOT SHRINK| 
MA SELURR TA | Sticks and stays put. 
u A 


OL. 








Your jobber con give immedicte 
delivery on Durham's Rock-Hord 
Woter Putty. Pocked twelve 1-Ib. 
cons or four 4-Ib. cans to cose. 
Also available in 25, 50 and 
100-Ib drums for industrial users. 


DONALD DURHAM CO. 
Des Moines , lowa 





The PLASTIC Repair Material 


in POWDER Form 





Douglas Fir 


Timbers, Dimension 
and Boards. 
Sawmill Capacity 
200,000 ft. per day. 


L. H. L. Lumber Co. 
CARLTON, ORE. 


E. J. Linke Guy Haynes 











Ponderosa Pine 
California Sugar Pine 
Arizona Soft Pine 
White Fir 


WUICHET LUMBER CO. 


Shop—Selects—Common 
Dimension 
Pattern—Flask 
WRITE 


714 Railway Exchange Bldg., 
Chicago 4 
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- - « PEOPLE & PLACES 





Phil A. Kinley, for many years with 
Keystone Lumber Co., Pittsburgh, 
Pa., and during the last year buyer 
for Mellon-Stuart Co. on the Army 
Depot at Shenango, Pa., has joined 
the sales staff of Wholesale Distribut- 
ing Co., Pittsburgh, Pa. 

A. H. Mohrhusen has been ap- 
pointed general merchandising man- 
ager of Devoe & 
Raynolds Co., 
New York, and 
associated trade 
sales companies, 
according to an- 
nouncement 
made by W. H. 
Mathews, vice 
president. This 
newly created 
post entails di- 
rection of a co- 
alition of depart- 





A. H. Mohrhusen 


ments, including 
sales promotion, advertising, mer- 
chandising, and sales research and 


training and is part of a framework 
of plans designed to assist the com- 
pany’s thousands of dealers in meet- 
ing marketing problems of the day, 
and to enable them to participate in 
the postwar program. 

Bradford - Kennedy Co., Omaha, 
Neb., has earned the Army-Navy “E” 
award for making ammunition boxes 
and export food boxes for the Armed 
Forces of the United States. The 
award was conferred at a special cere- 
mony in the yard office on Dec. 29. 

Charles Harbaugh Lumber Co. at 
Round Lake, IIl., suffered loss of 
$30,000 by fire on Dec. 28. 

James B. Hutter, WPB lumber ad- 
viser for North Carolina, has been 
made chief adviser to the softwood 
industry in the southeastern region of 
the United States, T. J. Love, district 
manager of the WPB, announced, and 
J. Lewis Thomas, Admore, Ala., now 
with the WPB in Washington, has 
been named to succeed Mr. Hutter. 
Mr. Hutter has reported in Washing- 
ton and will supervise twelve State 
lumber advisers in stimulating the 
production of softwood lumber. 


Roy Datema of General Building 
Materials Co., Grand Rapids, Mich., 
has announced the addition of Charles 
H. Laubscher, long associated with the 
retail lumber and millwork industry 
in Grand Rapids, as a member of its 
lumber and millwork division. 


Orville H. Greene, president of Wil- 
son & Greene Lumber Co., with head- 
quarters and purchasing department 
in Syracuse, N. Y., has announced the 
election as vice presidents of the com- 
pany of three employees who have 
been connected with the company for 
more than twenty years. The new 


vice presidents are John L. Debes, 
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William W. Tracey, and Charles P. 
Reniff. At the annual meeting of the 
company, Mr. Greene was re-elected 
president and John W. Beynon secre- 
tary-treasurer. 

Roderic Olzendam, public relations 
director of the Weyerhaeuser Timber 
Co., Tacoma, Wash., and Everett G. 
Griggs, II, president of the St. Paul 
& Tacoma Lumber Co., also of Ta- 
coma, have been chosen on a state 
wide committee of prominent Wash- 
ington industrialists and civic leaders 
which will specialize in providing jobs 
for men and women upon their re- 
lease from the armed services. 


Archie D. Walker, president of the 
Red River Lumber Co. of Westwood, 
Calif., who has offices in Minneapolis, 
Minn., has succeeded the late E. C. 
Gale as president of the Minneapolis 
Public Library. Mr. Walker, the son 
of the late T. B. Walker, has been a 
member of the library board since 


1928 and was the unanimous choice 
of the board. 

Officers, directors, and department 
heads of the Wood Mosaic Co., Louis- 
ville, Ky., gathered at a dinner at the 
Pendennis Club there on Jan. 7, to 
celebrate the twenty-fifth anniver- 
sary of William F. Frankett with the 
company. Mr. Frankett is at present 
secretary-director of the company. 
Angus MacLean, president, spoke 
briefly and presented Mr. Frankett 
with a silver tray and cups. 

Hughes Bros. Lumber Co., Bloom- 
ington, Ind., has been purchased by 
Cecil E. Harlos, local contractor, who 
was assistant manager of the com- 
pany from 1927 to 1936. 

The Peterson Lumber Co., Warsaw, 
Ind., has been sold to Harry E. Tal- 
bert, Westfield, Ind., owner of yards 
at Westfield and other Indiana cities, 
who will restock the yard and carry 
on the business. 


Another Octogenarian 

Daniel Wertz, president of the 
Maley & Wertz Lumber Co., Evans- 
ville, Ind., was eighty years old on 
Jan. 1 and had all of his children with 





New Organization of Sales Department 


Following the unexpected death on 
Nov. 24 of J. H. (Joe) Lane, manager 
of eastern sales, and a subsequent 
meeting of the directors at Kansas 
City, M. B. Nelson, president of The 
Long-Bell Lumber Co., has announced 
the new organization of the com- 
pany’s sales department, with Earl H. 
Houston, formerly manager of west- 





D. R. Bodwell 


ern sales, Longview, advanced to gen- 
eral sales manager, with headquar- 
ters in the company’s offices in the 
R. A. Long. Building, Kansas City, 
Mo., and the advancement of C. E. 
(Cliff) Hadley from manager of dis- 
trict sales at Longview to manager 
of western sales at Longview, and 
D. R. (Don) Bodwell, previously as- 
sistant to Mr. Lane, as manager of 
lumber sales, advanced to manager of 
eastern sales at Kansas City. 

Earl H. Houston, a native of 
Springfield, Mo., has been with The 
Long-Bell Lumber Co. for 31 years, 
his only break being for Army serv- 
ice with his country in 1918. He was 
made manager of western sales in 
1934, after having served in various 





Earl H. Houston 


capacities. He is married and his 
only son, Jerry, is enlisted in the 
Naval Reserve, in the V-12 classifica- 
tion. 

C. E. Hadley, a native of Oregon, 
also began his career in lumbering in 
1913. His Long-Bell association be- 
gan in 1922, when he became lumber 
buyer and assistant purchasing agent 





C. E. Hadley 


of the Longview division. In 1924 he 
went to the sales department at Long- 
view and for some years had been dis- 
trict sales manager, covering the Pa- 
cific Northwest. He is married and 
has two sons, one in the Army and 
one in Naval Aviation, and a daugh- 
ter in high school at Longview. 

D. R. Bodwell, a Long-Bell veteran 
of 39 years’ service, started with the 
company’s retail department at Inde- 
pendence, Kan. He also spent some 
time at the mills and working out of 
the eastern sales office at Phila- 
delphia. In 1914 he returned to Kan- 
sas City, where he has since remained. 
He is married and has five daughters 
and a son, Ted, a captain in the Army 
Air Force. 
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him at his home there, where “open 
house” was kept for his friends. Mr. 
Wertz says he never felt better in all 
his life, and he is to be found at his 
desk every day in the office of the 
Maley & Wertz Lumber Co. 

Mr. Wertz has lived in Evansville 
since 1901 and recalls that at that 
time eighteen sawmills were located 
in Evansville; now there are but two, 
the Maley & Wertz company operat- 
ing one of them. 

During the height of his career, Mr. 
Wertz was widely affiliated with 
varied business and civic interests and 
was identified with many lumber mills, 
veneer and furniture manufacturing 
corporations and similar interests in 
Indiana and other States. 

Since the death of Mr. Maley in 
1917, Mr. Wertz’ son, Claude, has been 
active in the business; he is secretary- 
treasurer. 


Continues as Wholesaler 


Wirt M. Hazen, who has been in 
the retail lumber business since 1908, 
has announced the sale of his entire 
interest in Wirt M. Hazen, Inc., with 
headquarters and purchasing depart- 
ment at Three Rivers, Mich., to Ralph 
Huddlestun of Three Rivers and Cres- 
ton Roth of Portage. The business 
was consolidated and _ incorporated 
about 1925, with Mr. Hazen as presi- 
dent. During the years, yards were 
acquired at Jones, Centreville, School- 
craft, Portage, Climax, Galesburg, 
Vicksburg, and Richland. Subsequent- 
ly the yards at Jones and Richland 
were closed. 

In 1988 Mr. Hazen relinquished ac- 
tive interest in the management and 
entered the wholesale lumber business, 
which he will continue, with head- 
quarters in Three Rivers, Mich. 


Father and Sons Take Over 
Old Established Company 


Eastman - Gardiner Hardwood Co., 
Laurel, Miss., for twenty-six years 
manufacturers of southern hardwoods 
and yellow pine, has sold its entire 
assets to Bailey Lumber Co., Ltd., 
under which name the entire opera- 
tion is now running. The change was 
effective Jan. 1. 

The new company is composed of 
J. W. Bailey and his three sons, J. L. 
Bailey, Walter H. Bailey, and James 
H. Bailey; also P. A. Rogers, presi- 
dent of The Green Lumber Co., J. L. 
Williams, secretary of The Green 
Lumber Co., and F. A. Smallwood, who 
was assistant secretary of Eastman- 
Gardiner Hardwood Co. and is now 
acting as secretary-treasurer for the 
new concern. 

There has been no change in the 
management. The same policies will 


be followed that the company has 
been carrying on for the last twenty- 
Six years. 

J. W. Bailey has been prominent in 
hardwood circles for many years. He 
served as president of the former 
Manufacturers 


Hardwood Institute; 
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has been chairman of the inspection 
rules committee of the National Hard- 
wood Lumber Association and a direc- 
tor of Southern Hardwood Producers, 
Inc., National Hardwood Lumber As- 
sociation, and Southwestern Hard- 
wood Manufacturers’ Club. 


Lumberman at Tarawa 


Comdr. Robert M. Ingram, now on 
active duty with the United States 
Navy in the South Pacific and former 
sales manager of the E. C. Miller 
Cedar Lumber Co., Aberdeen, Wash., 
gave thanks on Thanksgiving day at 
Tarawa, in a letter recently received 
by Mrs. Ingram. 

“It has been four days of hell,” he 
wrote. “Now everyone is trying to 
catch up on rest. We have very 
much to be thankful for ... just how 
much, I can’t tell you now.” 

Comdr. Ingram has been on active 
duty with the United States Naval 
Reserve for two and a half years. He 
spent 21 months in the Aleutians and 
was promoted to commander last May. 


Appointed to State Forestry 
Board 


To a completely reorganized State 
board of forestry, Governor Earl War- 
ren of California announced the selec- 
tion of Kenneth R. Walker, Westwood, 
to represent pine lumber interests on 
the seven-man board, and the reap- 
pointment of Frank W. Reynolds, 
Ukiah, to represent redwood lumber 
interests on the board. 

Mr. Walker is secretary of the Red 
River Lumber Co. and manager of its 
natural resources. 

Mr. Reynolds is a former Mendo- 
cino county assessor and a timber op- 
erator. His reappointment had the 
hearty approval of the redwood lum- 
ber industry. 

The non-salaried board acts as a 





policy making agency, advisory to the 
state forester and the division of for- 
estry in the state department of nat- 
ural resources. The board members 
hold office at the pleasure of the gov- 
ernor. 


Correction 


Through an item appearing in the 
People & Places department in the 
Dec. 11 issue of American Lumber- 
man, an erroneous impression was 
given that J. B. Bishop, who recently 
succeeded W. A. Constans as resident 
sales manager for the Weyerhaeuser 
Sales Co., at Klamath Falls, Ore., was 
also serving as general manager of 
the Anglo-California Lumber Co. in 
Los Angeles, Calif. W. A. Constans, 





Chick in 


In Cleveland its the 
HOTEL HOLLENDEN 
In Columbus its the 
NEIL HOUSE 


OTHER DeWITT HOTELS 
THE LANCASTER Lancaster, Ohio 
THE BARON STEUBEN Corning, N.Y. 








raaoe 


WY Zire 
R10 


sizes 





all portable. 


- 8T as ¥ eo" 5 
il ew. & A 








Turn timber into cash most profitably. 


Built in four 
Their many superior features are 


Sa . explained in Catalog 75; write for your copy today. 
wMillS 








1944 








GILLIES BROS. Ltd. 


BRAESIDE, ONTARIO, CANADA 


raise WHITE PINE. sess 


Genuine STROBUS) 
Air-Seasoned e Water-Cured 


Fer 102 years, 1842-1944. Capacity 30 million ft. annually 
Members N. W .L. D. Ason. 
ORY STOCK--ROUGH or DRESSED. Prompt Shipment 





SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


TIMBERS e i FACTORY 
YARD STOCK CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 32 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 




















[ENGLES WORTH 


berm 


a 








Me MINN VILLE, OREGON 
,ufacturers comer R.wORTH 











WEST COAST FOREST PRODUCTS 





Manufacturers sire 
Cua 


Members 
Ne $.P. 1. B. 


qV LA GRANGE, GA. 











Change Your Saws to Simonds 


F, 3, or 25, inserted tooth. Cut more lumber at less 
Saw returned 2nd day as 


SAVE on 2'y 


etpense, and no saw trouble 


the cost of new 


a new one, at about '; 


edger sawn, alww on solid and trimmer saws 


J. H. MINER SAW MFG. CO., Meridian. Miss. 








WHITE PINE [o'iccose- 


California White 
Also and Sugar Pine 


Fir Wallboard Wert coast Products 
William Schuette Company 


New Y 
Office--41 ‘rast 42d St. PITTSBURGH, PA. 





DYKE BROS. 


Mfrs. and Jobbers of Building Materials 


Little Rock, Ark. Dallas, Texas 
Fort Smith, Ark. 
Oklahoma City. Okla. 


Memphis, Teun. 
paaees _ °. Cc 


hattanooga, Tenn. 
leptin New Orleans, La. 
ota La. Birmingham, Ala. 
Houston, Texas 


J JAMES W. SEWALL 


Consulting Forester 


JAMES W SEWALL 
Old Town, Maine 
Estisblished 1910 


PHILLIPS & BENNER 
Ruttan Block 








Texarkana, U. S. A. 





Port Arthur, Ontario 4 


on leaving Weyerhaeuser, became vice 
president and general manager of the 
Anglo-California Lumber Co., which 


is not affiliated with the Weyer- 
haeuser interests. J. B. Bishop is 
resident sales manager of only the 
Weyerhaeuser Sales Co. at Klamath 
Falls, Ore.—Editor. 


Obituaries 


PHILIP P. AHERN, 77, manager of 
the Youmans Lumber Co. yard at Taun- 
ton, Minn., since it was established in 
1898 and village treasurer, died at the 
home of his brother in Taunton on 
Dec. 26. He is survived by three sons, 
four grandchildren, four brothers, and 
four sisters. 

HENRY BOLT, 58, retail lumberman 
of Falmouth, Mich., died unexpectedly 
on Nov. 18, at a hospital in Ann Arbor, 
after a brain tumor operation. He was 
self-educated and his hobby was music. 
He was active in the community as a 
supporter of beneficial causes and 
served as organist of the church he at- 
tended. He never missed a convention 
of the Michigan Retail Lumber Dealers’ 
Association, of which he was a member. 
Mr. Bolt is survived by his widow, a 
sister, and his son, Clarence Bolt, who 
operates a retail lumber yard at Mar- 
ion, recently purchased one at Kingsly, 
and will now also take over the yard 
at Falmouth. 


GEORGE W. BURKHART, SR., 78, 
former Memphis hardwood lumberman, 
died at the home of his son in that city 
on Jan. 10, after an illness of two 
years. Surviving are his widow and 
three sons. 

JOHN DENNIS CALVIN, 62, of Nash- 
ville, Ind., died at his home i on 
Jan. 3, after an illness of two years. 
Survivors include his widow, four 
daughters, and a sister. 


RALPH CASE, 87, pioneer lumberman 
in the Grand Traverse region, died on 
Dee. 15 after a week’s illness of the 
flu and pneumonia, at a hospital in 
Battle Creek. He was en route to Flor- 
ida from his home in Kingsley, Mich. 
He had been a member of the lumber 
firm of Case & Crotser. He maintained 
an active interest in public affairs 
throughout his life and was a founder 
of the Village of Kingsley. He leaves 
his widow and two sons. 


CONRAD L. CLOETTA, SR., 64, 
president of the Morris Lumber Co., 
Brownsville, Tex., died at his home 
there on Dec. 26, of a heart attack. 
Survivors include his widow, a son, and 
two sisters. 

WILLIAM B. 
many years of the 
Lumber Co., East 


vice 





DEERING, 79, president 
William B. Deering 
Waterboro, Maine, 
died Jan. 5 at his home in Hollis, 
Maine. He had held many State and 
town offices, was prominent in Grange 
activities, and was a member of sev- 
eral fraternal organizations. He and 
Mrs. Deering observed their 50th wed- 
ding anniversary last July 31. Surviv- 
ing are his widow, a married daughter, 
and a son, 





GEORGE E. DUPEE, 83, expert lum- 
ber inspector and timber estimator, for 
many years attached to the staff of the 
Lumber Inspection Bureau of Boston, 
died Jan. 2 at the home of his daughter 
in Marshfield, Mass. 


FRANK FOUNTAIN, 69, 
the J. Fountain Lumber Co., Appleton, 
Wis., was found dead in his apartment 
on Jan. 11, death resulting from a heart 
attack. He has spent all of his busi- 
ness career in the lumber business, 
operating mills and yards in northern 
Wisconsin. 


president of 


January 22, 


LESLIE E. FREEMAN, 82, for many 
years vice president of the Hatten 
Lumber Co., New London, Wis., died 
Jan. 11 at his home following an ex. 
tended illness. He joined the Hatten 
firm about 1890 and continued with the 
company until his retirement three 
years ago, acting as superintendent of 
the company’s extensive operations out- 
side of New London and then becoming 
vice president. His son, three sisters, 
and three grandchildren survive. 





CHARLES C. FRENCH, 66, prominent 
business and civic leader and lumber- 
man of New Holland, Ohio, died Dee. 
18 in a hospital in Columbus, following 
an operation. He had been in the hos- 
pital ten days, being taken there after 
an illness of seven months. Survivors 
include his widow, three children, and 
four grandchildren. 





HITCHINGS, 69, presi- 
dent and founder of the Hitchings 
Lumber Co., Brooklyn, N. Y., died ina 
hospital there on Dec. 16. He leaves a 
widow, a sister, and a brother. 


BENJAMIN G 


HERBERT P. (“BERT”) KENDALL, 
62, president of the Creo-Dipt Co. and 

the Weatherbest 
Corp., North Ton- 
awanda, N. Y., died 
suddenly at his 
home there on Jan, 


1 of a heart at- 
tack. He was one 
of the founders of 


the Creo-Dipt Co. 
and was nationally 
prominent 
throughout the 
wholesale and re- 
tail lumber and 
shingle industries 
Mr. Kendall was a 
vigorous leader in 
business and civic 
affairs of the Ton- 
awandas. He was 
chairman of the 
Tonawandas first 
War and Community Fund drive in 
1942 and in the 1943 campaign handled 
individual special gifts. At the time 
of his death he was a member of the 
executive committee of the War and 
Community Fund. He was. affiliated 
with various organizations. Surviving 
are his widow, two sons, Lieut. Curtis 
Kendall of the Army Engineers sta- 
tioned on Attu in the Aleutians, who 
before his induction was associate ad- 
vertising manager of Creo-Dipt, and 
Aviation Cadet H. Parkman Kendall, 
in training at Greenville, Miss. a 
brother, and a sister. 





- 





PERCY E. HOAK, 54, president of 

the Wheeler Lumber Bridge & Supply 
Co., Des Moines, Iowa, died of a heart 
ailment on Nov. 27 at Miami, Fla., after 
a long illness. He and Mrs. Hoak had 
left Des Moines on Oct. 28 to spend the 
winter in Florida. Mr. Hoak had been 
with the Wheeler company more than 
thirty years, becoming president in 1935 
after the death of W. W. Wheeler. He 
was a member of various organizations 
and active in civic and fraternal af- 
fairs, being a 33rd degree Mason and 
a member of the American Wood Pre- 
serving Association. In addition to his 
widow, he is survived by his father, 
three sons, two daughters, two sisters, 
and four brothers. 
H. KILE, 78, who formerls 
owned and managed his own lumber 
business in Akron, but more recently 
was president of the Akron Automobile 
Club, died Dec. 31 after a long illness 
His widow, a daughter, and two sisters 
survive. 


GEORGE 





GEORGE LANGLEY, 94, one of Wis 
consin’s pioneer lumbermen and |ast 
surviving Lincoln County 
veteran, died Jan. 9 at a Merrill (Wis. 
hospital, 
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two weeks and poor health of several 
months. Mr. Langley had been asso- 
ciated with the lumber industry most 
of his life, retiring in 1926. He had 
been prominent in fraternal organiza- 
tions. Surviving are his daughter, five 
grandchildren, and five great-grand- 
children. 


JOHN E. LILLIG, 75, who was vice 
president of the Peter J. Seippel Lum- 
ber Co., Dubuque, Iowa, until his re- 
tirement two years ago, died suddenly 
Dec. 19 at his home there. He is sur- 
vived by his widow, three daughters, a 
sister, and two brothers. 


WILLIAM LUTZ, 77, a founder and 
an executive of the Lutz-Lange Coal & 
Lumber Co., Detroit, Mich., died recently 
at his home in Grosse Pointe Park. 
Surviving are two daughters, and two 
grandsons. 


MARKLE, 72, 


WALLACE W. who 
operated a mill in La Conner, Wash., 
for twelve years until shortly before 


his death on Dec. 23, in a Mount Ver- 
non hospital, came from a family which 
had been associated with lumbering 
interests in Wisconsin. At the begin- 
ning of World War I he moved to Se- 
attle, where he became active in the 
wholesale and retail lumber business. 
Surviving are his widow, a son, a sis- 
ter, and a grandson. 


E. J. MASON, 77, for many years head 
of the Portia Lumber Co., Jonesboro, 
Ark., died in a hospital there on Dec. 
11. He was also interested in other 
enterprises. Surviving are his widow, 
a daughter, two sons, and a sister. 


CAPT. ROBERT WITHERS MASSIE, 
founder of the firm of Massie-Morrison 
of Lynchburg, Va., formerly Massie- 
Pierce Lumber Co., died there Jan. 1, 
after a short illness. He is survived 
by his widow, two sons, and a daughter. 


JOHN C. McCABE, 52, wholesale lum- 
berman of San Francisco, Calif., died 
recently at his home in that city after 
a brief illness. Mr. McCabe spent his 
entire business life in the lumber busi- 
ness, starting in the wholesale lumber 
business in his own name in 1933. He 
is survived by his widow, two sons, a 
brother, and two sisters. 





ELMER H. McGILL, 62, who had been 
actively engaged in the lumber busi- 
ness for over thirty years, died of a 
heart attack at his home in Garnett, 
Kan., on Dec. 17. He started his lum- 
ber career as stenographer for M. B. 
Nelson, who is now president of Long- 
Bell Lumber Co., in Kansas City. He 
later was in the wholesale business in 
Chicago and in Mobile, Ala., and was 
general sales manager for fifteen years 
for the Sumter Lumber Co., Electric 
Mills, Miss., until the mill was closed 
two years ago. Since then he and his 
wife had lived in Garnett, Kan. Mr. 
McGill was buried Dec. 19 on what 
would have been his 63rd birthday. He 
leaves his widow and daughter, Monna. 


HUGH MUNRO, 81, retired head of 
the Munro Lumber Co., died suddenly 
at his home in Toronto, Canada, on Jan. 
6. Surviving are a son and a brother. 


HENRY D. (HEINE) MOSS, 55, for- 
mer Memphis and Delta lumberman 
but since 1933 a commission lumberman 
in Chicago, Ill., died Jan. 9 at his home 
in Chicago. Mr. Moss had been mill 
agent for the Kraetzer Cured Lumber 
Co. in Moorhead, Miss., and later was 
employed by the old R. J. Hackney 
Lumber Co. in Memphis. In 1933 he 
opened sales offices for the Hillyer- 
Deutsch-Edwards Co. in Chicago and 
became a commission lumber agent. 
Mr. Moss is survived by his widow, a 
son, a daughter, a sister, and a brother. 





ROBERT HALLAM MUNSON, _ 87, 
Pioneer lumberman in Michigan, Wash- 
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ington, and British Columbia, died Dec. 


24 in New York City. He maintained 
residences there and at York Harbor, 
Maine. Surviving are his widow, a 


daughter, and a son. 


WILLIAM W. NORTON, 87, treasurer 
and a founder of Laird-Norton Lumber 
Co., Winona, Minn., died at his home 
there on Jan. 1 after an illness of two 
and a half years. He was a philanthro- 
pist and contributed to many charities 
and community programs. Two sisters, 
four nieces, and a nephew survive him. 


Cc. STOWELL SMITH, 62, War Pro- 
duction Board and Forest Service liai- 
son officer of Washington, D. C., died 
Jan. 11; death was due to heart failure 
following pneumonia. Mr. Smith en- 
tered the Forest Service in 1905 but 
since last July had been consultant on 
lumber problems to the War Produc- 
tion Board and other war agencies and 


industrial organizations. He was as- 
sistant deputy administrator in the 


lumber section of the National Recov- 
ery Administration in 1934-1935. While 
chief of the Office of Forest Products 
in San Francisco from 1910 to 1916, he 
conducted many important experiments 
in the use, seasoning and preservative 
treatment of wood, pioneering in stud- 
ies of the highly destructive marine 
borer, teredo, and of methods for pro- 
tecting marine structures from these 
pests., He also supervised the timber 
testing laboratory of the University of 
California, and was author of a number 
of published reports and bulletins. In 
1916 Mr. Smith became secretary of the 
California White & Sugar Pine Manu- 
facturers’ Association, developing lum- 
ber grading and other services, trade 
extension, and forest policies for the 
pine industry. Mr. Smith went to the 
National Lumber Manufacturers’ Asso- 
ciation in 1929 as a forest economist, 
and in 1932 became executive vice pres- 
ident of a timber connector firm. In 
1936 Mr. Smith returned to the Forest 
Service, being subsequently put in 
charge of co-operation with commercial 
forest operators in the eastern States, 
with headquarters in the Washington 
office. He was a senior member of the 
Society of American Foresters and a 
member of the Army and Navy Club. 
Mr. Smith, whose home was in Vienna, 
Va., is survived by his widow; two 
daughters, one of whom, Mrs. J. L. 
Raymond, is connected with the fores- 
try branch of the University of Michi- 
gan; and a son, Alden K. Smith, in the 
lumber business in Portland, Ore. 





JEFFERSON D. STROTHER, 82, re- 
tired lumber dealer of Memphis, Tenn., 
and Caruthersville, Mo., died Jan. 12 at 
the home of his son in Memphis. He is 
survived by two other sons and three 
daughters. 

GEORGE H. SWIFT, 76, president of 
the Sagamore Lumber & Coal Co., Saga- 
more, Mass., died Nov. 15 at his home 
there. He is survived by his widow, a 
daughter, a brother, and two sisters. 


FRANK H. WHITE, 


sales manager 
for the Hammond Lumber Co., San 
Francisco, Calif., died in Alameda, 


Calif., Dec. 8. He leaves his widow, a 
daughter, and a son. 


CONSIDER H. WILLETT, 54, presi- 
dent and founder of Consider H. Wil- 
lett, Ine., Louisville, Ky., died Jan. 4 


at his home in that city, after a year’s 
illness and an absence from his office 
for a period of months, due to heart 
trouble. He is survived by his widow, 
two daughters, a grandson, five sisters, 
and a brother, W. Roscoe Willett, with 
whom he was at one time associated in 
the W. R. Willett Lumber Co. of Louis- 
ville. 
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Wanted—EMPLOYEES 








WANTED AT ONCE—YARD MANAGER 
Northern Iowa town 1000 population; Catho- 
lic preferred. Good Yard with good volume. 
so—Manager for Southeastern lowa town; 
gos volume point, small town. Protestant. 
ood earnin ossible. 
Address as a ." American Lumberman. 


WANTED 
An Inspector and a Setter for Northern Hard- 
wood Mill. New York State. 
Address ‘K-80, American Lumberman. 











WANTED 
Foreman for Ponderosa Pine mill; one with 
sawmill machinery experience, capable of 
supervising repair and upkeep of the machin- 
ery: also handling a crew of approximately 
fifty men. All replies will be treated confiden- 
tially. Do not hesitate to write, giving full 
history and experience. 
Address ‘K-72,’ American Lumberman. 


WANTED 
Band Saw Filer for our Mill near Wayland. 
Kentucky. Steady employment at 48 to 54 
hours per week. References required. 
GRIFFITH LUMBER COMPANY. Topmost, Ky. 


WANTED 
Filer for round and band saws. Can use 
resaw man. Saw repair ae, MILWAUKEE 
SAW WORKS. 1113 N. 4th St., Milwaukee, Wis. 


WANTED 
Competent managers for retail lumber yards 
in Western Kansas and Eastern Colorado. 
Good salaries. FOSTER LUMBER COMPANY, 
Kansas City, Missouri. 


WANTED 
Yard Manager to manage yard in Central Illi- 
nois while present manager is in service. 
Address ‘‘L-21,’° American Lumberman. 
WANTED 
Experienced or apprentice Hardwood Inspec- 
tor, circle filer, millwright. War contracts — 
excellent postwar position — large central 
Indiana operator. 
Address ‘‘L-24,'° American Lumberman. 


WANTED 
Man—General office work and retail sales, 
with Machine Bkpq. experience. Yard located 
in No. Illinois, Joliet area. 
Address ‘“‘L-25,"° American Lumberman. 


WANTED 
Hardwood yard man and inspector for small 
operation who would be willing to handle 
small Pine Yard. Pine experience not neces- 
sarv but must know hardwood and be able 
to hendle labor. COLUMBUS LUMBER COM- 
PANY, Brookhaven, Miss. 


ASSISTANT MANAGER 
For small. privately owned Lumber & Bldg. 
Material Yard, now handling full line of lum- 
ber, millwork, coal, bldg. hdw. and paints. 
Postwar vlannina includes heating. plumbing, 
and appliances Dept. Avplicant must under- 
stand construction and be able to take off 
blueprints. Owner must devote more time to 
other interests. Business located in south- 
western Michiaen. 
Address “L-23,‘° American Lumberman. 


MANAGER WANTED 
Experienced man to take charge of lumber 
vard in Northern Iowa. Must be able to esti- 
mate and suvervise building program. Per- 
manent position. 
Address “L-27,"° American Lumberman. 


WANTED 
Menaaer for Plywood Dept. of well estab- 
lished business out of town. State quali- 
ficctions for interview in Chicago. 
Address ‘“‘L-33," American Lumberman. 


WANTED 
Hardware buver for line lumber yards, Cen- 
tral West. Give full particulars. 
Address ‘“‘L-36,"" American Lumberman. 
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Wanted—EMPLOYEES 





Wanted—Lbr. & Dimension 





Wanted—USED MACHINERY 





: MANAGER WANTED 
Experienced in handling retail building ma- 
terial and fuel yards. Good towns located 
northern and central Illinois. 

Address ‘“‘L-29,’° American Lumberman. 


WANTED 
Lumber Yard Managers and Assistants wanted 
for yards located in the Rocky Mountain and 
Inter-mountain area. Must be drait exempt. 
Give outline of experience. 
Address ‘‘L-28,’° American Lumberman. 





p WANTED: 1 to 5 CARS 
1’ boards, No. 5 or Better, in ponderosa pine. 
fir, hemlock, or yellow pine. Sq. edge. D&M 
or shiplap. 
BISSELL WRECKING CO. 
7834 W. Grand Ave., Elmwood Park, Ill. 
Phone: Elmwood Park 1198 


WANTED TO BUY oR 
Eastern dealer wants to make connection with 
Western buyer or manufacturer on carload 
shipments of: 2”, 3” & 4” Fir or Hemlock: Fir, 








WANTED 
Manager for small sawmill operation in 
northern Michigan. Good opportunity and 
salary to the party who can qualify. 
Address ‘‘L-32,. American Lumberman. 


WANTED 
Two men under 50 for lbr. & coal yard, So. 
Mich. town 15,000. One for general office 
work & books; another for yardman to load 
trucks and wait on trade. Both to be exp. 
in Ibr. & available under W.M.C. State in- 
come required and full details. 
Address “L-31,"" American Lumberman. 


Wanted—EMPLOYMENT 


MILLWORK EXECUTIVE 
Wants a position of responsibility: capable 
estimator and sales manager. References. 
Address ‘‘K-47,"° American Lumberman. 

















lock or Cedar Uppers; Flooring, Siding, 
Shingles, Plywood, Idaho and Ponderosa Pine, 
Cypress, Common & Clear: N. C. Common & 
Clear D4S_ Also odd lots of Plywood, Pine 
Mouldings or items without a priority. 
Address ‘‘J-64,.° American Lumberman. 


WANTED 

Inserted tooth saw 12” to 16” in diameter. 
FREY BROTHERS LUMBER CO., Michigan 
City. Ind. 


For Sale — TRANSIT SERVICES 


TRANSIT MILLING & RESAWING 

For East Side and West Side Mills. 

Pine and Hardwood—Resaw eight inch. Orig- 
inating on I.C. Tr Line, Y&MV, GAN, 
G&SI, L&6A, M&SV, MC, NOGN, O4N, S&NV, 
T&NO, T&G. Telephone 43-J. TRUE-HIXON 
LUMBER CO., Oxford, Miss. 


FOR REMILLING IN TRANSIT 
on hea timbers, see 
PAUL WILLIAMS COMPANY, Macon, Georgia 














HARD MAPLE WANTED 
200,000 teet per month each 6/4 and 8/4. 
Also beech and 4/4 cherry. High priority 
ratings. H. G. IRWIN LUMBER CO., Garland, 
Pennsylvania. 





WANTED 
5/4 & 6/4 Oak, Birch. Beech and Hard Maple 
Squares, 19-25-30-38-42"' ond multiples of 6’ 
thereafter. Drv stock if possible. 
Address ‘K-67,‘" American Lumberman. 


WANTED 
Established mill agent seeks correspondence 
with dependable mill or woodworking plant 
equipped to furnish volume quantities small 
flat wood parts steady year round business. 
Address “‘L-35,’ American Lumberman. 











RETAIL LBR.. COAL & MAT’L. MAN 
Desires new connection. Has had several 
eae experience as manager. Has thorough 
mowledge of buying. selling, estimating & 
accounting. Prefer Illinois or Wisconsin. 

Address ‘K-84,"' American Lumberman. 


WANTED 
Millwork salesman, estimator, detailer, de- 
sires connection which will develop into sales 
work after war. Thorough knowledge build- 
ing products and construction. Prefer Idaho, 
Mont., Wyoming, No. Minn. or Wisconsin. 
Address ‘‘K-82,’° American Lumberman. 








SUPT. OR MANAGER 
Wholesale lumber and concentration plant. 
Sawmill, dry kiln planning mill, in fact stump 
to car experience over 20 years. 
Address ‘K-88, American Lumberman 


LUMBERMAN AVAILABLE 

Excellent record of accomplishment as mill 
manager. production manager, and research 
specialist in manufacture, kiln drying and 
sale of northern and western softwoods. 

Considered an authority on kiln drying of 
Western Pines. 

Age 45, college graduate in Forestry (ma- 
jored in Wood Products). 

Want permanent position. 
money. 

Presently employed in responsible adminis- 
trative position. 

Address ‘K-77,’ American Lumberman. 


RETAIL YARD MANAGEMENT 





Can invest some 





22 years thorough experience, yardman to 
manager. Fully qualified all phases of the 
business. Highest references. Will consider 


investment in town under 25, pop. 
Address ‘*K-86,"' American Lumberman. 





Wanted— 
BUSINESS OPPORTUNITIES 








WANTED 


We are interested in purchasing saw 
mill facilities and sources of lumber. 
Will consider lease or royalty basis. 
Send full details. 


TURNER, KAPLAN, TURNER & FASMAN 
_ll S. LaSalle St., Chicago, Ill. 








_Wanted—USED MACHINERY 


NAILING MACHINES WANTED 
We need 3 Morgan or Doig Nailing Machines 
quickly, any size. Wire us collect. CHAS. N. 
BRAUN MAHINERY CO., Fort Wayne, Ind. 


BOXBOARD MACHINERY WANTED 
We are in the market for nailing machines 
open and closed back anywhere from two to 
eighteen track. Also interested in Mereen 
Johuson or Morgan Matchers, Edge Trimmers, 
Squeezers ond Band Resaws, and any other 
box equipment used in box a factories. 














Address ‘K-21,’ American Lumberman. 
WANTED 
Portable sawmills, lumber wagons, kiln 


equipment, resaws. INDUSTRIAL SALVAGE, 
718 E. Bay St., Milwaukee 7, Wisconsin. 





WANTED 
Complete Sawmill Outfit. Cut 30 ft. with 60 
inch up saws. BOX 685, Base Line, Mich. 





WOODWORKING PLANT ENGINEER 
Have designed, built and superintended plants 
for 24 years. Open for a position Jan. 15. 

Address *‘K-87,"" American Lumberman. 





WANTED 
To correspond with someone interested in 
hiring a anager or Plant Superintendent 


for sawmill operation. 
Address ‘“‘L-30,"" American Lumberman. 


FIRST CLASS FILER 
Circle and Band Saws. 35 years experience. 
Address ‘“K-75,"" American Lumberman. 


Wanted—RETAIL LBR. YARDS 


WANTED: SMALL LUMBER YARD 
Prefer southern state. Give all details. 
Address ‘‘K-68,’" American Lumberman. 























Wanted—MISCELLANEOUS 








RAILS WANTED 
Principally 16-20-25-30 Ib. 
THE W. H. DYER CO 


Fullerton Bidg.. St. Louis, Mo. 


RAILS: ANY SIZE OR QUANTITY 
Particularly 20 ib. 25 lb. 30 Ib. 35 Ib. & 40 Ib. 
Secure our i before selling. 
MIDWEST STEEL CORP 
Charleston, W. Va. 
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WANTED 
Right hand Carriage 42’’ opening or larger, 3 
block, hand set works. Advise make, condi- 
tion and type of dogs. Also advise type of 
track available and condition. Quote best 
price. HALSEY HARDWOOD CO., INC., Box 
55, Creswell, N. Carolina. 





WANTED 


Switching Locomotive, 80 to 
Must 


6-Wheel 
100 ton capacity: coal burning. 
have A.S.M.E. Code Boiler. 

Locomotive to be in first-class working 
order and not more than 10 years old. 


Address ‘‘K-70,"" American Lumberman. 





BOX FACTORY MACHINERY WANTED 
Large manufacturer needs additional equip- 
ment for Government contracts, such as 6 
Nailing Machines, 2 shook splicers, 2 Match- 
ers, squeezer, Printer and 54” Band Resaw. 
Will pay maximum prices for quick delivery. 
Send list and prices promptly. 

Address ‘‘K-44,"" American Lumberman. 


EQUIPMENT WANTED 
Band Resaw. Box Strapping Machine, Hand- 
hole Cutter, Box board Printer 18” or 24” Ball 
bearing surfacing Machine. Nailing Machines, 
Tenoner single end. Box painting equip. 
— SPECIALTY COMPANY, Duncan, 
la. 

















_ For Sale—MISCELLANEOUS © 


CARPENTERS APRONS 
Write for samples and prices. 
THE MINNESOTA SPECIALTY CO.., Inc. 
Minneapolis, Minn. 


For Sale—BUSINESS 
OPPORTUNITIES 


FOR SALE 
Well equipped Planing Mill & Lumber Yard 
in anal location, on railroad siding, doing 
good business. Reason for selling, recent 
death of owner. MRS. W. B. SHELTON, 320 
Atkinson St., Henderson, Ky. 


$12,000 COMPLETE MODERN 

Pine Electric Planing Mill, Asotin (near 
Lewiston, Idaho), Washington. Ready to run. 
Land, buildings, drying yard space, million 
half feet piling, 10 months air dry season 
average. Small mill cuts available. Million 
feet Ponderosa pine stumpage suitable winter 
logging. . E. SMITH. Agent, Northern 
Life Tower, Seattle, Washington. 


LUMBER MANUFACTURING PLANT 
DECATUR LUMBER CO., DECATUR, 
NEWTON COUNTY. MISSISSIPPI : 
1 Saw Mill and Planing Mill complete, in 
unusually good condition and now in opera- 
tion where it may be seen. 5 ‘ 
1 Saw Mill, with 2 motors—capacity 2M’ per 
hour. 
3 Log Loaders and skidders on rubber — fine 
machines. A as 
9 Trucks and trailers—6 in very fine condition 
and good rubber. se 
11 Horses and mules — fine condition — good 
harness, etc. ; 
Plenty axes, saws and other woods equipment. 
1 +65 American 15’° matcher—double profiler, 
and best head equipment any small plant 
in South. 

1 Circular Resaw—Dandy low-cost producer. 
2 Good boilers and 2 engines—good condi- 
tion, plenty steam and power. : 

1 Moore Cross Circulating Dry Kiln 22x88’. 

1 Standard Up-drait Kiln 22x84’. 

Plenty good pipe, headers and heavy track 
and almost new ball bearing trucks. 

2 Tractors on good rubber, good condition. 

7 Lumber Wagons—rubber tires, steel welded 
frames—ball bearing. : 

Plenty lumber buggies and other equipment 
for economical handling and plant operation. 

Will price right for cash. Would sell separate 
items. 





























FOR SALE 
6000 acres Hardwood timber. Ideal car ma- 
terial proposition. Railroad through center 
of tract. Private switch just installed. Three 
complete portable mills. Is located in O.P.A. 
zone 7. Terms can be arranged. 
Address “L-34,"° American Lumberman. 


FOR SALE 

Approximately 1,000,000 feet of Poplar, Oak, 
Hickory, Pine, Dogwood: 16”—40” diameter. 

Thousands of railroad ties—uncut. 

Hundreds of cords of wood — selling for 
$22.00 per cord. ; 

Stationary Mill—50 HP. electric motor ready 
to throw the switch. Reasonable current rates 
—$3.75 carrying charge per month while not 
operating. 

40,000 square feet of possible floor space 
with electricity and water. 

5 houses available for labor. 

2 possible Caterpillar drivers if wanted. 

Owner willing to help operation. | 

Also would rent planer, Gang Rip Saw— 
20 HP. motor. 

30 miles from Baltimcre, 90 miles from 
Philadelphia, 175 from New York. . 

Liberal time given to remove timber; ideal 
for large furniture, toy. or war manufacturing 
company. ’ 

$30,000 for timber, mill. and 50 HP. electric 
motor. 

Can be seen by appointment only. 











January 22, 1944, AMERICAN LUMBERMAN 


Address ‘‘L-37’’, American Lumberman. 
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For Sale — LBR. & DIMENSION 





For Sale—USED MACHINERY 


For Sale—USED MACHINERY 











FOR SALE 


One car selected Walnut shorts and cuttings 
8 to 36 in. random widths, 2%" thick. bill 
as 2 in., air dried, $90.00 per M f.o.b. Frank- 
fort, Kansas. Samples on request. 
WULLSCHLEGER MILL & LBR. CO., Frankfort, 
Kansas. 


WANTED CUTTING ORDERS, FINANCING 


Am equipped to get out short dimension from 
12” to 40°’ lengths from 1” to 31/2’’ in size cut 
from high or low grade Hickory, White Ash, 
Hard or Soft Maple. Beech, Sycamore, Black 
& Sweet Gum and Black Walnut. Will make 
a deal with anyone. if prices are right. who 
will advance money to purchase timber and 
meet payroll. Best of references. 

Address “*L-22," 





American Lumberman. 








FOR SALE 
Approx. 30,000 pcs. 7/s’’xl45/’° Oak Dowels. 
J. E. BOSWELL CO., Lebanon, Missouri 
FOR SALE 
200 M bd. ft. Northern Popple, 4/4 rough, 
ny ae ey 54 a3 and 3, good crating stock, 


$40. -b. shipping point. DONNY 
CHEESE FACTORY EQUIPMENT CO., Mon- 
roe is. 





WANTED 


Large order for Dowels—Poplar, Oak, Hickory, 
Dogwood. Must be instrumental in acquiring 
one or more Dowel machines. 











Address “‘L-38'’, American Lumberman. 
For Sale 
TIMBER & TIMBER LAND 
FOR SALE 


800 acres Hardwood Stumpage—estimate six 
million feet—Maple—Birch—Beech. Location, 
Adirondacks. Easy logging—short haul to 
railroad. New York freight rate 20c. Princi- 
pals only. 

*“K-60,"’ 


Address 
ADIRONDACK MTS.—NORTH OF ALBANY 


1300 acres good timber $3.400. 2100 acres, 
$16,500. 840 acres pulp $5,900. 550 acres for- 


American Lumberman. 





est $2,600. 3 sawmills. Also hunting camps, 
deer, bear, fox, partridge, trout. 60 acres, 8 
rooms, $900. EARL WOODWARD. Lake 
Luzerne, N. Y. 








For Sale—USED Ms. CHINERY | 


EARLE HART WOODWORKING MACH. CO. 


Large selection of Modern Ball- Bearing Mo- 
torized Used Machines. Get our prices and 
list before buying 
Chicago, — "565 W. Washington Blvd 
Andover 3340 
Greensboro, N. MG. Davidson Dr., Sedgetield 
Ph.: Greenboro 9633 











GLOBE PLANER AND MATCHER 
In good condition; takes lumber 14x4”; weight 
about 3 tons. Price $800.00 f.0.b. Wis. Also 
Globe rip saw with self feeder: weight about 
1800 lbs. Price $200.00 f.0.b. Wis. 
LANGVE, Westby. Wisconsin. 





TRACTORS FOR SALE 


Available for immediate delivery 5 ton or 
oo size Caterpillar crawler tractors, $495; 
Cletrac *‘55’s’’, with angledozers fully elec- 
trically equipped, $1850. Also commercial 
Caterpillar ‘30’ and other tractors. O. C. 
EVANS, Mt. Sterling, Ky. 





FOR SALE 
Due to change in operating plans, complete 


planing mill now in operation available. In- 
cludes resaw, planer, rip saw, cut-off saw, 
motors, pulleys, belting, shafting, etc., to- 


gether with blower system. Prefer to sell all 
in one unit. BOEHM-MADISEN LUMBER 
COMPANY, Milwaukee, Wisconsin. 





FOR SALE 
One American Columbia 48’ 
counter shafts and beltin 
operating condition. BO 
Texas. 


Drum Sander 
in tact, all in fair 
1477, Fort Worth, 





FOR SALE 


1 Double Drum Russell drag line No. 55, on 
“¥> wagon truck; 12’ load drum; 15’’ return. 

2 Double steel cable blocks; 2 Single steel 
cable blocks: 1 reel %%/ cable: one 1/2 yard 
drag bucket used for cleaning hot pond, per- 
fect condition. 


FOR SALE 


500, 750 & 1000 GPM Steam Underwriters 
Fire Pumps. 

Gal. Tank on 100 Ft. Tower 
7—Locomotive Cranes, 15, 20 and 25-ton 
Diesel Locomotives. 6, 8 and 14-ton 
7—Guy Derricks, 60. 90 and 110 ft. boom 
Air Compressors, 150, 220 and 550 ft. 

Wheel Presses, 159 and 200-ton 
13—Electric Hoists. 35 to 100 HP. 
9—Gasoline Hoists, 15 to 85 HP. 
1—63 ton Heisler Gear Locomotive 


2—1000 GPM Electric Underwriters Fire 
Pumps 
Mode! D American 36" gauge. 10 ton capac- 


2 4 wheel log loader 
= gal. Tank on 75 ft. Tower 
0,000 gal. Tank on 100 ft. Tower 
700.000 gal. Tank on 40 ft. Tower 
R. C. STANHOPE, INC. (Lincoln Bldg.) 
60 East 42nd Street. New York, N. Y. 


ARE THE CARS YOU WANT LISTED HERE? 


25, Ballast, Composite, 50-Ton 
150, Box, 36-Ft., 40-Ton; Steel Ends 


2, Dump, Western, Automatic, 20-Yd., 40-Ton 
6. Dump, Magor, Automatic, 25-Yd.. 50-Ton 
8. Dump, Western, Automatic, 27-Yd., 40-Ton 
2, Dump, Western, Automatic, 27-Yd., 50-Ton 
0, — Koppel, Side-Discharge, 24-Yd., 30- 
‘on 

25. Dump, Magor, Automatic, 30 Yd., 50-Ton 
25, Flat, 40-Ft., 40-Ton 

aa — Composite, 36-Ft. & 40-Ft., 40- 


150. Hopper, Double, 50-Ton 
45, Hopper. Side-Discharge. 50-Ton 
i6, Refrigerator, 36-Ft., 30-Ton 
ae x AND PASSENGER CARS TOO! 
IRON & STEEL PRODUCTS, INC. 
a years’ experience 
13424 S. Soci Ave., Chicago 33, Illinois 


“ANYTHING Containing IRON or STEEL” 





FOR SALE 


3—Diamond 72x18 Boilers with Dutch Ovens. 
1—Smoke Stack, 2 boiler feed pumps. 
1—Bates Corliss Steam Engine, 22x42 cylin- 


der: 16’x30" flvwheel. 
1—Leather belt, 2-ply, 70’ long, 271/2"" wide. 
1—Leather belt, 2-ply, 91’ long, 21" wide. 


Miscellaneous belts, pulleys, piping. shatting. 
Entire mill equipment of Dollar Bay Lumber 
Company, Dollar Bay, ee 
Complete inventory on request rite, wire, 
or call KLATZKY BROS., Calumet, Mich. 


FOR SALE 


Band Resaw, 44’’ Berlin No. 283 rebuilt 

Acetylene Generator, Carbic Oxweld 

Blowers 

Boilers, 100 and 80 HP, HRT 

me horizontal, 4 spindle Greenlee 
48°" 

Chain Hoist, 2 ton, Peerless 

Clamp, Sash & Door 

Conveyor, Roller, ball bearing 

Cut-Off Saw, American +6, Automatic 

Engines, steam, horizontal & vertical 10 HP up 

Filer & Setter for narrow band saws 

Grinder, Circular Saw, Wardwell 

Grinder, Band Resaw, Wardwell 

Grinder, Band Resaw. Rogers (2) 

Grinder, Band Resaw, BT&B #3 

Jointers, 12°’ round and square head 

Knife Grinder, 38’ Rogers Automatic Model F 

Knives, slotted, planer & moulder up to 32°’ 

Mortiser, Vertical H. C. American +20 

Mortiser, Chain, New Britain 

Motor & Compensator, 30 HP 3/60/440 

Moulder, 10°’ four-side Hermance 

Nailer, Morgan 5 track, M. D. 

Panel Raiser, double head power 
Hermance 

Pump, Worthington, horizontal Boas ¥ 6x53/4x6 

Resaw, Circular, L. Power & Co. 36/40" size 

Rip Saw. self-feed L. Power & Co. #21/2 

Roll Stretcher, Hanchett 

Saw. Beach double-arbor Rip & cut-off 

Shilsaw 9" electric A.C. 

Stacks 30°° & 36°’ diameter 

Surfacer, double. Smith +#20-B 24'’x8’’ 

Surfacer, single L. Power & Co. 24’’x7”’ 

Swing Saws, belt & motor driven 

C. ERCELL WIMBROW., Salisbury, Maryland 


FOR SALE 


Eight 54°’ portable, ball bearing Fay & Egan 
Band Mills. Four are complete with Lane 
type carriages, Logbeam 36’ opening by 16’ 
long with special dogs for band sawing and 
are equipped for rope drive feed with Spee 
Dee Steam feed; also friction geared cross 





+390— 


feed 





log haul. These mills are mounted on steel 
cars 101/,°" wide, 44° long for standard gauge 
track. There is an ample supply of new 


saws, 27’ long, 7’ wide, 17 gauge, 134" tooth 
space. Also two complete filing room units 
consisting of automatic grinders, swedges, 
shapers, stretcher rolls, brazing clamps & 
saw clamps; two Tower edgers: one 5-saw 
Clark automatic trimmer: one steam turbine 
connected with a 75 K.V.A. 220 volt, 3 phase 
generator; Pine and headers for 5 dry kilns, 
about 60M_ Lin. ft. 1°’ pipe. All formerly 
owned by Foreman-Blades Lumber Co. Apply 
— LUMBER CO., Elizabeth City, 





FOR SALE 
Six natural draft dry _ kiins, approximately 
4464’ of 1" pipe in each unit: approximately 


0x70" inside measurement: complete with 
metal covered doors and all the electrical 
equipment; one double chamber forced draft 
unit, one transfer car, kiln trucks, yard rails. 
KLATZKY BROS. CO., Calumet, Mich. 





SAWMILL FOR SALE, COMPLETE 


Von Platen Fox Co., Iron Mountain, Mich., 
now being dismantled. Available at once 
Prescott Band Mill, Trimmer, Steam Niggers, 
Log Stop. Loaders, Kickers, Transfer Table; 
Live Rollers: Filer & Stowell Horizontal Re- 
saw: 6—150 HP. Boilers; Generator and En- 
gine: many other items. INDUSTRIAL 
SALVAGE, 718 E. Bay St., Milwaukee, Wis. 





FOR SALE 
1--250 HP Heinie Water Tube Boiler with 
about one-half of stack, 130-pound steam 
ressure a es. $1000.00 
1 Upright Boiler, 42x90” with 88—2” Flues 


ee LET a RL Di ES $400.00 
10 Tivo Belle, IDEN... ..6 0 scccss Each 25.00 
eS Each 25.00 
1S Eiww. ries TO oon cs cinwcecec Each 30.00 


(All with Cast Iron Frames and 
Drive Shaft, Miter Gears) 

1 Steel Header Drum, 3’x10’, suitable for 
175-pound steam pressure......... $150.00 

2 Single Drum Winches, to operate from 
truck motor and frame, with power take- 
off ach $300.00 

1 Addressograph Machine (old model) $50.00 

1 Frick Steam Engine, 91/2°’ Bore, 12’’ Stroke, 
center crank, Drive Pulley 36x12, Sica b0 


Bore, 3°’ Val 
‘Bore, 10” a 


alve.... 
1 Frick Steam Engine, 81/," 
Center Crank, Drive Pulley 42’’x12’’, a 
Bore, 2"’ Val 100.00 
Bore, 12°’ 


alve.. 
1 Wheland Steam Engine, 10” 
Stroke, Side A 4g Drive Pulley a Hy 
1 Beech Dado and Cut-Off Saw with Car- 
riage and table, 220-Volt, Direct Drive 
| RRR RCRA AE ae REE? $250.00 
i Townley belt tal Swing Cut-off Saw 
Frame with Arbeor................. 
GRAYSON LUMBER COMPANY 
Birmingham Alabama 





FOR SALE 


1-—Diamond Model C Horizontal Slab Resaw 
in good operating condition. Equipped with 
friction set works, on press rollers, chain 
driven with 7° band wheels. Can be seen in 
operating condition. - 

Wri‘e, wire, or call KLATZKY BROS. at Calu- 
met, Michigan. 





FOR SALE 


One 35 Ton Climax Locomotive, One Flat 
Bottom Vertical Type Climax Locomotive and 
16 Log Cars, all for 36°° Gauge Railroad. 
Will sell cheap. 


Address “‘K-51,"" American Lumberman. 





WOODWORKING MACHINERY FOR SALE 


American Double end Tenoner. Capacity 
between shoulder 8°’ to 57."° 20 HP Motor. 
220-3 phase, coupled direct to drive shaft. 
Columbia Sander similar to Yates-American 
210, except belt driven. Roll Feed, 4 rolls 
top, 4 bottom. 3 straight Drums (Bottom) 
48" long. 

S. A. Woods #131 Moulder, Shop ¢18948, 
capacity 8x8—4 sides. All complete with 
heads, hoods, etc. 

These machines have been in actual use and 
are ~~ in running condition. VICTORIA 
SASH & DOOR CO., INC., Shreveport, La. 


_ 


_ 


_ 





FOR SALE 
1 HB-400 Cummins Diesel 65-85 HP. engine 
with clutch, 30° jackshaft & outboard bear- 
ing: used very little: in A-l condition. 
Address “‘L-26," American Lumberman. 





FOR SALE 


Complete Lath Mill; combination Lath Mill 
and Bolter: one iron frame bundling press; 
three wooden bundling stands; two saw bun- 





FOR SALE 
“30° Caterpillar Crawler $800.00. K35 
Allis Chalmers Crawler $750.00. Phone: 
Tiskilwa, Ill. DON HELLE, Putman, Ill 
Case Power Unit. Phone: 6954, 





KLATZKY BROS. CO., Calumet, Mich. 


AMERICAN LUMBERMAN, Januar y 


40 HP 
HELLE LUMBER CO., Savanna, Il. 






22, 1944 





dle trimmer. KLATZKY BROS. CO., Calumet, 
Mich. 
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A—Northern White Pine 
B—Northern ruce 
Bi—West Virginia Spruce 
C—Northern Hemlock 


Di—Norway Pine 


Bay De Noquet Co.......... ed 
Bissell Lumber Industries. ..ac 
Bonifas Lumber Co., Wm....ad 


Bradley-Miller & Co......... a 
Cadillac-Soo Lbr. Co........ ac 
Christiansen Co., C. M..... acd 
Connor Lbr. & Land Co....acd 
Cotton & Hanlon............ ac 
Elk River Coal & Lbr. Co...cl 
Gillies Brothers ............ 4 
Goodman Lumber Co.......... © 
Hines Lbr. Co., Edw...... 
Holland Lbr. Co., E. M 





Holt Lumber Co...........-. 
Lake Superior Lbr. Corp....ac 
Menominee Indian Mills...abed 
Michigan Pole & Tie Co ed 
Mower Lbr. Co., The 
Oconto Company ............ 
Rainy Lake Lumber Co., 





Ltd., The 
ae Lake Lbr. Co....-...-. acd 
oddis Lumber & Veneer Go. ac 


ina iis Wesccoccces a 
Shevlin Pine Sales Co....... a 
Stimson Lumber Co.......... el 
Thunder Lake Lbr. Co..... acd 
Underwood Veneer Co........ ac 
Von Platen-Fox Co.......... ac 
Weyerhaeuser Sales Co....... a 
Yawkey-Bissell Lbr. Co..... ac 


[Seas Yellow Pine 
F—Cyp 
Fi Tennesse Red Cedar 








Angelina County Lbr. Co...... e 
Angelina Hardwood Co....... f 
Augusta Hardwood Co....... ef 
Bailey Lumber Co., Ltd.......e 
Barger Lbr. Co., Inc........ ef 
Bradley Lumber Co........... e 
Brooks-Scanlan ous. evowend ef 
>t i a Ree 8 
Carr Lumber co. dntioneenee cy) 
er 4 Maple (Hard 
Basswood and soft).m 
Beech ME scovcecl 
Birch Poplar ...0 
Cherry oe Rosewood .s 
Chestnut - Sycamore .p 
Cottonwood .g Tupelo ...q 
Elm Walnut r 
ory 2 J Mahogany. .t 
Philippine k Balsa ..... u 
Magnolia ..! Butternut. .v 
Anderson-Tully Company 
SG CCCCCOSCH CCR EES abceghilmno 
Angelina Hardwood Co...... 
Cesooceccocesees abceghijinpg 
Augusta Hardwood Co 
Cecccccccoccccccoces aginopa 
Bailey Lumber Co., Ltd....ino 
Barger Lbr. Co., Inc........ 
Ceecovevesesecoese abcdfmnop 
Bay De Noquet Co....... bdmn 
Belcher, J. B..... abcdefjmnov 


Bissell Lumber Industries 
abdhm 


evececccccocese abdfmno 
oui Lumber Co., Wm. 
SoCerrereeeseccesooees abdhm 
Bringardner Lbr. C 
cocece eeseeeeeess. abedefjmnov 
eh. Wb . Biveaeacaances befno 


Bruce Co., E. L..... abchijlmno 


Burruss Land & Lumber 
Co. bedfmno 





Maple oot 

a shened Q 

Peean ch 

Block ..... i 

Plank ...c- j 

Barger Lbr. Co., Inc....... efg 

Bradley Lbr. Co. of Ark...bgij 

Sy Ge Mteccncvcdesund cE 

meas Chi. TB. Bacccccesscs bfgij 

Case Lambe? O8.....cccccccese g 
Chapman & Dewey Lbr 

WITT TT ITT Te eg 
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Directory of Products Advertised in American Lumberman 


SOFTWOOD LUMBER 


a sad Dewey Lum- 


Chicago Mill & Lbr. Co. - 
Crosby Lbr. & Mfg. Co....... 


Dowling & Camp, Inc........ 8 





Exchange Sawmills Sales Co...e 


Ferguson Lbr. Co., W. T..... e 
Foley Lbr. Sales Corp 


Frost Lbr. Industries, Inc...e 
Cpe Hardwood Lumber 
cvocesecccoeseeeeocces ef 
Hines Lumber Co., Edw..... e 
Jones Lumber Co., J. M..... ef 


Kirby Lumber Corp.......... e 


Lightsey Brothers 
Louisiana Central Lbr. Co....f 


McGraw-Curran Lbr. Co...... f 
Miller and Company, Inc..... e 
— Lumber Sales 
$eeeeseneeevccesees’ ef 
Ozan Lumber Co............. e 
Pine Plume Lumber Co....... e 
Reynolds & Manley Lbr. 
eS errr ef 
Seine TOP, Giccceccecccces e 
Shepherd Brothers Co. ...... e 
Shepherd Lumber Corp. ..... e 
Smith Lumber Co., W. T....ef 
Sondheimer Co., E........... 
Southern Pine Lbr. Co....... f 
Stone Lumber Co............. e 
Tremont Lumber Co......... ef 
Twin Harbors Lumber Co..... e 
Urania Lumber Co........... e 
Wes ER Gee cccccecesce e 


[owe 4: ere e 
Woodard Walker Bowen, Inc.ef 


G—Arkansas Soft Pine 


Bradley Lumber =. batieeee cee a 
Dierks Lbr. Ceal Co...... 
Fordyce-Crossett Sales Co.. 


Frost Lbr. Industries, Inc....g 
Ozan Lumber Co......... 8 
Southern Lbr. Co.. =e 
H—Aromatie Red Cedar 
Bradley Lumber xg pecevescces 
Brown & Co., 
BE She Ms Bib asiccsenecess 
Frost Lumber Industries, 

MA. Ktenenaceteneteeeteuss 
!—North Carolina Pine 
Barger Lbr. Co., Inc......... i 
Burruss Land & Lumber Co..i 
Ellington-Fay Lobr. i 
Hutton & Bourbonnais Co....i 
Schuette Co.. Wm...........6. i 





jJ—Fir 

K—Spruce (Engelmann) 
L—Spruce (Sitka) 
M—Western Red Cedar 
N—Western Hemlock 
O—Port Orford Cedar 


Bockmier Lumber Sales 


CO Oe jkm 
Booth-Kelly Lbr. Co.......... j 
Bradley-Miller & Co....... jlm 
Duncan Lbr. Co. Inc...... jimn 
Engle & Worth Lbr. Co..... j 
Exchange Sawmills Sales 

GE cececeneoecesecoccces jim 
Feather River Lumber Co....j 
Griswold Lumber Co.......... j 
Hines Lumber Co., Edw...... J 
“2 Lumber Corp., 

Mh Sedccevcescosnesecs jin 
ecg Lbr. Co., J. G...jimn 
Te, TE. Be, ERP, OB..cccccescee 
— Lake Lbr. Co.......... kK 


Co. 
McDuffee Lbr. Sales CHD. «00 j 
Medford Corporation ......... 
—" & Sturgeon Lbr. 


rere rrr rr rr ert jkmn 

Neils Lumber Co., J........ jk 
Oregon-American Lumber 

WE. . wacewwccbececocencete 

Oregon Lumber Co,..........-. j 


Patrick Lbr. Co 
Polson Lumber & Shingle 
Mills 


Rosboro Lumber Co.......... 
Russell & Pugh Lbr. Co....jm 
Smith Lbr. Co., Ralph L. dino 
Carl Soderberg Lbr. Co....jlm 


Southwest Lumber Co......... 
Stanton & Son, Inc., E. J...jl 
Sullivan Lumber Co....... jimn 
ag Webster’ & John- ; 
Thurston-Flavelie Lid.” 1... 2 
Twin Harbors Lbr. Co...... jin 
Wales Lumber Co.......... jim 
Wendling-Nathan Co. ........ m 
Weyerhaeuser Sales 

CE secseccccccecsecnvess jm 


P—California Ponderosa Pine 
Q—California Sugar Pine 
R—Redwood 


Bockmier Lumber Sales 


BHO ccccccccccccvccccces 
California Sugar & Western 

FIRS BGM ccccscccccccs pa 
Duncan Pbr. Co., Inc........ qa 


Feather River Lumber Co....p 
Kennedy Lbr. Co., J. G....pq 


McDuffee Lbr. Sales Corp...pq 


Medford Corporation ...... pa 
Quincy Lumber Co.......... pq 
Red River Lumber Co...... pa 
Shevlin Pine Sales Co....... pq 
Smith Lbr. Co., Ralph L...pq 
Carl Soderberg Lbr. Co...... q 


ey Webster & Johnson, 


Wending-Nathan Co. 
Western Pine Ass’n........ pq 
Wuichet Lbr. Co........-... pa 


HARDWOOD LUMBER 


Cadillac-Soo Lor. 
Co. 


oeeeevecccescce abedhmn 

Carr Lumber Co.......c.0- bfno 
Chapman & Dewey Lumber 

GE sesrvcececeooses aghimnp 


Cieetine Valley Lbr. 


Pal River Boom & Lbr. 
Wek. dansbveccenese abedefjmnov 


Chicago Mill & Lumber Co. 
TTTTTITT TTT TTT TTT abcginop 


Christiansen Co., C. M..abdhm 
Connor Lbr. & Land Co...dmn 


Copeland Lumber Co...... admn 

Cotton & Hanlon........ edemnt 

Crisp Lumber Co., M 
C406REEDTECEOC KEE CEOS acfjmno 


Dierks Lbr. & Coal Co.. 


Elk eed Coal & meson 
WED eésencesouned abcdefjmnov 


Exchange Sawmills Sales 


-ahinp 


Farrin Lumber Co., The 
M. B. abcdefjmnov 


Fordyce-Crossett Sales Co...in 
Frost Lumber Industries, 


MM  eecduteeerceens achijlng 
rae Hardwood Lbr. 

Tere Tr eT Te TT Tre aginopq 

euseas Lumber Co...... bdmn 


Hines Lbr. Co.. Edw....adhmn 


Holt Hardwood Co........ bdhm 

Hutton & Bourbonnais Co. 
é60TR KOS ECEHCCNRORORESES fno 

Jones Lumber Co., J. M. 

JUNC REENS COKewene® eghilmnop 
Kirby Lumber Corp... .aciljnpq 
Kitchen Lumber Co....... emno 
Lake epeveued Lbr. 

MM - tescoenecetees abedhmn 


Lightsey Bros. . -abedeflmnov 
Louisiana Central Lbr. Co. 


tate & Ge, B.C. .cccces stu 
May Hardwood Co., Inc. 


McCracken & McCall 
CEUTA BEOECEC ORES abedefjmnov 


McGraw-Curran Lbr. Co. 

Meadow River Lumber Co. 
Covececepoecececs abedefjmnov 

Menominee Indian Mills 


Miller and Company, Ine. 
S06USSeeeoCeC Coons abceghilmno 


Moore, Keppel & Co. 
een rece ae abedefjmnov 


Morrison, Gross & Co. 
Coccvevocceoveces aedefjmnov 


Mowbray & Robinson Lbr. 
GE cccccccecees Samael 


Nickey Brothers, Inc....... inrs 
Northceutt Lbr. Sales Corp...in 
Oconto Company ........ bdhmn 
Paxton Lbr. Co., Frank 


Pine Plume Lumber Co...... 
$0d6eccareeoeseees abceghilmno 


Reynolds & =—— Lbr. 
Co., Inc. ‘ . -abceghiimno 


Rib Lake Lumber Co....abhm 


Ritter Lumber Co., W. M. 
Ckteheeweeseoeoes abcdefjmnov 


Roddis Lumber & Veneer 
Co. ed 


Smith Lumber Co., W. T.. 
$066 eCbC EER Seoeee ees beghijno 


Sondheimer Co., E..... aghinop 


HARDWOOD FLOORING 


bead River Boom & Lor. 


COCKS CTCCRESwEeCH EE befg 
Connor Lbr. & Land Co..... ef 
Cotton & Hanlon.......... bfg 
Crosby Lbr. & Mfg. Co..... g 
Dierks Lbr. & Coal Co...... g 
Repanee Sawmills Sales 
Farrin ae Co., The te 


Fordyce-Crossett Sales Co...bg 
Frost Lumber Industries..... g 
Holt Hardwood Co.......... efg 
Lightsey Brothers 


Louisiana Central Lbr. Co...g 


a hepenenns Mfrs. 
Ass 





Southern Lumber Co. ....... in 
Southern Pine Lbr. Co...... in 
Mowbray & Robinson Lobr. 

WM SecKcurcconcaeeccesed fg 
Mower Lbr. Co., The..... bedfg 


Ritter Lbr. Co., W. M....beg 
Robbins Flooring Co...... befgij 
Roddis Lbr. & Veneer Co....f 


Southern Lbr. Co. .......... g 


January 22, 1944, 


S—Idaho White Pine 
T—Ponderosa Pine 
U—Western Larch 


—- Copper Mining 
0. 


Biles-Coleman Lumber Co....1 
wo Lumber Sales 


COSC OC ES COO EC CESS stu 

Bradley Miller > ae u 
California Sugar & Western 

FINO BOON ccccccccceccust 

Craig Mountain Lbr. Co...... { 

Duncan Lbr. Co., Ine...... stu 


Beeey Pime CO... ccccccccceses t 
Kennedy Lbr. Co., J. G...... 8 
Kesterson Lumber Corp....... t 
Kinzua Pine Mills Co........ 1 
Long Lake Lbr. Co......... stu 


Mauk Seattle Lumber Co....# 
oe a Lbr. Sales Corp....1 
Medfo.d Corporation ......... 1 
= & Sturgeon Lbr. 

0. 


Neils Lumber Co., J....... atu 
Oregon Lumber Co........... t 
Pilot Rock Sales Agency..... t 
Quincy Lumber Co............ t 
Russell & age! ae. CO. 0604 a 
Schuetty Co., Wm............ ) 
Shevlin Pine Dales CC t 


Carl Soderberg Lbr. Co..... stu 
Southwest Lumber Co........ 
Southwest Lbr. Mills, Inc.. 

Spokane Pine Products...... ‘a 
Sullivan Lumber Co.......... 1 


— ame & John- 


Twin’ Harbors Lumber Co.. 


Wales Lumber Co........... atu 
Western Pine Association....st 
Wendling-Nathan Co. ........ { 
Weyerhaeuser Sales Co....... st 
Wuichet Lbr. Co............. t 


Stantun & Son, Inc., E. J.. 
a en re dkntu 


Stimson Lumber Co..... abmnt 
Stone Lumber Co....... ahijinp 


Tennessee-Eastman Corp. 
Cévnueueetwews ..-abedefjmnon 


Thunder Lake Lbr. Co....bdhm 
Tremont Lumber Co..... ahijing 
= Harbors Lumber 


-» Ine. 
Von accom Fox Co..... abdho 
Wax Lumber Co........ aghilnp 


West Virginia Lumber Co. 
cenbeneeeeeeeeN abcdefjmnm 


ba sean Land & Lbr. 


Wood Lumber Co.......... {noo 


Wood-Mosaic Co., Ino 
oecccccccscccoce abedefgmnn 


Woodard Walker Bowen, Inc.hip 
Woods Lumber Co......... inop 
Yawkey-Bissell Lbr. Co... .dm 


Southern Pine Lbr. Co.......4 
Tremont Lumber Co......- bgb 
Webster Lumber Co., H. E..8 
Wells Lumber Co., J. W....¢ 
West Virginia Lbr. Co....- fg 
Wood-Mosaic Co., Inc.....-- fs 


Yawkey-Bissell Lbr. Co....¢ 
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Directory of Products Advertised in American Lumberman 


SASH, DOORS, MILLWORK, PLYWOOD, SHINGLES, ETC. 


CABINETS 

Carr, Adams & Collier Co. 

Curtis Companies Service 
Bureau 


PACKAGE TRIM 
Biles-Coleman Lumber Co. 
Bradley Lumber Co. 
Fordyce-Crossett Sales Co. 
Frost Lumber Industries, Inc. 
Kinsue Pine Mills Co. 

Long Lake Lumber Co. 
Southern Lumber Co. 
Southwest Lumber Mills, Ine. 
Spokane Pine Products Co. 
Weyerhaeuser Sales Co. 


SASH, DOORS, COLUMNS, 
MILLWORK 

Biles-Coleman Lumber Co. 
Barger Millwork Co. 

Carr, Adams & Collier Co 
Cole Mfg. Co. 


BUILDERS’ 


BARN EQUIPMENT 

jouden Machinery Co. 

Starline, Inc. 

cenoine MATERIAL 
JOBBE 

Dyke _—_ 

Foley Lbr. Sales Corp. 
BUILDING PAPER 

Flintkote “ee The 

Sisalkraft 

SO LKING, “COMPOUND 
Armstrong Co., Th 

Calbar Paint & Varnish Co 
Flintkote Co., The 
Macklanburg-Duncan Co. 

CEDAR CLOSET LINING 
Bradley Lbr. Co. of Ark. 

Brown & Co., Geo. C. 

Bruce Co., E. L. 

Frost Lumber Industries, Ino. 

CEMENT 

Louisville Cement Co. 

COAL HEATER 

Locke Stove Co. 

DIAMOND POINT DRIVER 

Smith, Inc., ndon P. 

FENCE AND FENCE POSTS 

Continental Steel Corp 

Keystone Steel & Wire Co. 

Michigan Pole & Tie Co. 

FLOOR RUNNER 

Carey Co., Philip, The 

FLOOR SANDERS 

Clarke Sanding Machine Co. 

GARAGE Sosa 
(OVERHEAD) 

Carr, Adams & Collier Co. 

Coburn Trolley Track Co. 

Fir Door Institute 

GARAGE DOOR HARDWARE 

The Stanley Works 

GA 


Continental Steel Corp. 
LA 


Libby-Owens-Ford Glass Co. 
Pittsburgh Plate Glass Co. 
GLASS SUBSTITUTE 
%]-0-Lite Mfg. Co. 


AXES AND LOGGING TOOLS 
American Logging Tool Co. 


BLOW PIPES 

Houston Blow Pipe & Sheet 
Metal Works 

CARRIERS, LUMBER 
Ross Carrier Co.. The 


CONVEYORS—Gravity 

Standard Conveyor Co. 
CUTTER HEADS 

Shimer & Sons, Inc., Samuel J 
DOG, SET WORKS, ETC. 
Kent Machine Co. 


ORY KILNS AND 
ACCESSORIES 

Moore Dry Kiln Co. 
ORY KILN —_— 
INSTRUMEN 

Moore Dry is Co. 


COT RAISERS AND TIMBER 
ESTIMATORS 
Drolet, Geo. 
leux Bros., Inc. 
Sewall, James W. 
800KS (Lumber and Log) 
Buck & Co., Frank R. 
Scribner's Lumber & Log Book 
CEILING PRICE BOOK 
Riddle Purchasing Co. 
piecK of REVENTATIVES 
Bruce E. L. 
Moore SS Kiln Co. 
COLLECTION SERVICE 
bermen’s Credit Assn., Inc. 


AMERICAN ILUMBERMAN, 


om 3 Companies Service 
urea! 

Frost a Industries, Inc. 
Pacific Mutual Door Co. 
Ponderosa Pine Woodwork 
Red River Lbr. Co. 
Silbernagel & Sons Co., Geo. 
Wheeler Osgood Sales Corp 


WINDOW, DOOR FRAMES 
Andersen Corporation 
Biles-Coleman Lumber Co. 
Bradley-Miller & Co. 
Carr, Adams & Collier Co 
Curtis Companies Service 
Bureau 
Frost Lumber Industries, Inc 
Kinzua Pine Mills Co. 
Long Lake Lumber Co. 
Pacific Mutual Door Co. 
Roach & Musser 
Silbernagel & Sons Co., Geo 
Spokane Pine Products Co 


SPECIALTIES, 


GLAZING MATERIAL 
Armstrong Co., The 
Biddle Co.. The 
GLAZING & PAINTERS' 
TOOLS 


Smith, Inc., Landon P 


GLUE 
Franklin Glue Co. 
laucks, Ine., 1. F. 
HARDWARE— Builders’ 
American Cabinet Hdwe. 
Coburn Trolley Track Co 
National Lock Co. 
The Stanley Works 
HEATERS 
Locke Stove Co. 
HINGES 
The Stanley Works 
INSULATION 
Barrett Company, The 
Carey Co., Philip, The 
Celotex Corp., The 
Certain-teed Products Corp. 
Fir-Tex Insulating Board Co 
Flintkote Co., The 
Insulite Co., The 
Johns- Manville 
Kimberly-Clark Corp. 
National Gypsum Co. 
National Mineral Wool Assn. 
United States Gypsum Co. 
Ueteoran! Zonolite Insulation Co. 
Conversion Co. 

LADDERS 
Babcock Co., W. W. 
Breyer Bros., Whiting & Co. 
LATH (FIREPROOF) 
United States Gypsum Co. 
LINSEED OIL 
Archer-Daniels-Midland Co. 
LOG CABIN SIDING 
Frost Lumber Industries, Inc. 
Kinzua Pine Mills Co. 
Red River Lumber Co. 
MASON’S CEMENT 
a og Cement Co. 

METAL CORNER BEAD 
Continental Steel Corp. 


Corp. 


WINDOWS 


Andersen Corporation 

Barger Millwork Co. 

Carr, Adams & Collier Co 

Curtis Companies Service 
Bureau 


PLYWOOD AND VENEERS 


Aetna Plywood & Veneer Co. 
Copeland Lumber Co. 

C-W Plywood Co. 

Douglas Fir Plywood Assn. 
Goodman Lumber Co. 

Pacific Mutual Door Co. 
Red River Lbr. Co. 

Roddis Lumber & Veneer Co 
Twin Harbors Lumber Co. 
Underwood Veneer Co. 

U. S. Plywood Corp. 

West Coast Plywood Co. 


SHINGLES 

Merthern Comer ..ccccccccced a 
Western Red Cedar.......... b 
Stained ccccccccccccccccecees® 
EE, ccctitenoevscnsceaees d 
Barger Lbr. Co., Inc......... b 
Bay De Noquet Co........... a 


Bonifas Lumber Co., Wm....a 
Bradley-Miller & Co. 
Connor Lbr. & Land Co...... a 
Creo-Dipt Co., Ine. 

Kennedy Lbr. Co., 
Mauk Seattle Lumber Co..... b 
Menominee Indian Mills...... a 
Michigan Pole & Tie Co..... a 
Morrill & Sturgeen Lbr. Co..b 
Oconto Company 
Pacific National Lumber Co..b 


‘oa Lumber & Shingle . 
i seckeresessaneennwese 

ned "Cues Shingle Bureau....b 

Rib Lake Lbr. — atanpaetele* 

Thurston-Flavelle Ltd. .......b 

Twin Harbors Lumber Co.....b 

d 


Wending-Nathan Co. ....... b 
Weyerhaeuser Sales Co....... b 
White River Lbr. Co......... b 


Winton Lumber Sales Co..... b 


TRELLIS, LAWN AND 
GARDEN FURNITURE 


Biles-Coleman Lumber Co. 
Kinzua Pine Mills Co. 
Ponderosa Pine Woodwork 


SIDING—RED CEDAR 
Thurston-Flavelle, Ltu. 


STORE EQUIPMENT AND ACCESSORIES 


METAL LATH 
United States Gypsum Co. 


METAL MOULDING 
B & T Metals Co., The 


NAILS 
Continental Steel Corp. 
Keystone Steel & Wire Co 


PAINT, ENAMEL, VARNISH 
Boston Varnish Co. 

Calbar Paint & Varnish Co 
Casein Company of America 
Devoe & Raynolds 

Kyanize Finishes 

Towe Brothers Co., The 
Martin-Senour Co. 

Parker & Sons Co., Ira 
Sherwin-Williams Co. 


PAINT BRUSH CLEANERS 
fahot Tne., Samuel 

PLASTER AGGREGATE 
Universal Zonolite Insulation Co 


PLASTER BOARD 
National Gypsum Co. 
United States Gypsum Co 


PLASTER LATH 
Johns-Manville 

National Gypsum Co. 
United States Gypsum Co 


PLASTIC MOULDINGS 
Macklanburg-Dunean Co. 


POLES 
Michigan Pole & Tie Co 
Rib Lake Lumber Co. 


PRE-FABRICATED HOUSES 
Texas Pre-Fabricated House & 
Tent Co. 


PUTTY 

Armstrong Co., The 
Durham Co., Donald 
Parker & Sons Co., Ira 


ROOF Se 

Abesto Mfg. Co. 

Barrett Div. Allied Chemical & 

Dye Corp. 

Carey Co., Philip, The 

Celotex Corp., The 

Flintkote Co., The 

Ruberoid Co., The. 

ROOF TRUSSES 

American Roof Truss = 

eae SHINGLE 
DING—Asbestes, Asphalt 

Barrett oo Allied Chemical & 


caw Co. MP philip, The 
Celotex Corp. Ss e 
Certain-teed Products Corp 
Flintkote Co., Th 

Johns- Manville 

Ruberoid €o., ae 

Texas Co., 

United States Gypsum Co. 


ROOFING, SIDING—STEEL 

Cheney Metal Products Co. 

Continental Steel Corp 

SASH BALANCES 

Caldwell Mfg. Co. 

SASH CORD 

Puritan Cordage Mills, Inc 

Samson Cordage Works 

SCREENS 

Curtis Companies Service 
Bureau 

Silbernagel & Sons Co., Geo 

SCREEN CLOTH 

Reynolds Wire Co. 

Seneca Wire & Mfg. Co., The 

SCREEN DOOR GRILLES 

Macklanburg-Duncan Co. 

SCREEN TAR ENS 

Crofoot Co., J. 

SHEATHING cieeiaiene 

Celotex Corp., The 

Insulite Co,, . = 

Flintkote Co., Th 

United States Gypeum Co. 


MACHINERY AND EQUIPMENT 


EDGERS 

Corinth Machinery Co. 
Corley Manufacturing Co 
Frick Company 

Miner Saw Mfg. Co., J G. 
ENGINES AND BOILERS 
Enterprise Co., The 

Frick Company 
FILES—Saw 

Atkins & Co., E. C. 

Disston & Sons, Inc., Henry 
HOG KNIVES 

Atkins & Co., E. C. 
Disston & Sons, Inc., Henry 
KNIVES 

Atkins & Co., E. C. 
Disston & Sons Inc., 
Taylor Stiles & Co. 
LOAD BINDERS 
American Logging Tool Oo. 
Atkins & Co., E. C. 


Henry 


LOGGING EQUIPMENT 
American Logging Tool Co. 
Lindsey Wagon Co. 
LOGGING TRAILERS 
Fruehauf Trailer Co. 
LUMBER LIFTS 

Moore Dry Kiln Co. 
MOISTURE INDICATORS 
Moisture Register Co. 
Moore Dry Kiln Co. 


mevieene CUTTERS 
8, — Samuel J. 

J Sule & 

PORTABLE SAWMILLS 

Corinth Machinery Co. 

Cerley Manufacturing Co. 

Cunningham _— Corp. 

| are agg Co., 


Company 
Kent Modine’ Co. 
Lane Manufacturing Ca 


POWER TRANSFER CARS 
Leitelt Iron Works 

SAW BITS 

Atkins & Co., E. C. 
SAWMILL MACHINERY 
American Saw Mill Machinery 


Co. 
Corinth Machinery Co. 
Corley Mfg. Co. 
Corp. 


Kent Machine Co. 

Lane Manufacturing Co. 

Miner Saw Mfg. Co., J. H 
SAWS, SAW TOOLS 

— Saw Mill Machinery 


Atkins & Co, E. C. 
Clarke Sanding Maehine Co. 
Disston & Sons, Inc., Henry 
Huther Bros. 

Mall Tool Co. 


MISCELLANEOUS SUPPLIES AND SERVICES 


FINANCIAL 
-  ~Seee Warehouse 


rp. 
Lumbermen’s Credit 
tion, Inc. 


FIREPROOFING 
Protexol Corp. 
HOTELS 

Affiliated National 
Benson 

DeWitt Operated Hotels 


INSURANCE 
aes Mutual Casualty 


Associa- 


January 22 


1944 


tte ty SEASONING 
CHEMICA 
iu Pont de =e & Co., E. 1. 
LUMBER RULES 

Buck & Co., Frank R. 
OFFICE EQUIPMENT 
Remington Rand Ine. 
OFFICE SUPPLIES 

Buck & Co., Frank R 
PARAFFINE WAX OIL 
eaten ue —_— Co. 
PRICE OK 
Riedle ie Co 
PRESERVATIVES—WooD 
— Lumber & Treating 


Bruce Co., E. L. 
Chapman & Co., A. D. 
DuPont de Nemours Co., Inc. 


Parker & Sons Co., Ira 

Protection Products Mfg. Co 
Wood Treating Chemicals Co. 
ag = PREVENTA- 


Chapman & Co., A. D. 
me te de Nemours Co.. Inc., 


Monsanto Chemical Co. 


TERMITE 
a ee 
Bruce Co., 






SHINGLE STAINS 
Creo-Dipt Co., Ine. 
SILO MATERIAL 
Sisalkraft Co., The 


SOUND-DEADENING 
MATERIAL 

Carey Co., Philip, ‘The 
Celotex Corp., The 
Flintkote Co., The 
Insulite Co., The 
Johns-Manville 

National Gypsum Co. 
United States Gypsum ('o 
Wood Conversion Co. 


STEEL SHEETS, Plain or 
Corrugated 

Continental Steel Corp. 

TECO CONNECTORS 

Timber Engineering Co., Inc 

Timber Engineering Co. of 
Michigan 

TERMITE SHIELDS 

Timber Engineering Co., Inc 


WALL BOARD 
Carey Co., Philip, The 
Douglas Fir Plywood Assn 
Flintkote Co., The 
Johns-Manville 
Pacific Mutual Door Co. 
Ruberoid Co., The. 
United States Gypsum Co 
Wood Conversion Co. 
WALL PANELS 
Flintkote Co., The 
Underwood Veneer Co. 
Upson Company, The 
WALL TILE (Fiber) 
Marsh Wall Products, Inc. 
WATERPROOFINGS 
American Fluresit Co., The 
Flintkote Co., The 
Weather Seal Co. 

woop a eat 
Worth Lambe 
woop OcK ‘FLOORING 
wooD euTT RS 
Weyerhaeuser Shits Co 


Mill & Mine Supply Co. 
Miner Saw Mfg. Co., J. H. 
Red Star Products, Ine. 


TARPAULINS 
Daniels, Inc., C. R 


TRACTORS 
Frick Company 


TRIMMERS 
Corley Manufacturing Co 
Frick Company 


VENEER DRYING 
MACHINERY 
Moore Dry Kiln Co. 


WAGONS—Log 
Lindsey Wagon Co. 


WELDING WIRE, WIRE 
ROPE, FITTINGS AND 
SLINGS 

Continental Steel Corp 


TREE FARMERS 
Grayson Co., The 

TIMBER — 
arke, 


peaeeee propucts— 
ail Ties, Poles, Piling, 
f i mber 
Fence Posts 
—— Lumber & Treating 
0. 
Crosby Lbr. & Mfg. Co. 
Fordyce-Crossett Sales Co. 
tt Lumber Industries, Inc. 
Pope & Talbot, Inc. 
Protexol Corp. 


Products, Lumber, 


65 











































































Hard at work on 
war orders now, 
Anaconda is main- 
taining its usual 
reliable quality 
during this wartime 
—_so as to be 
ready to deliver 
the same de- 
pendable val- 
ues as always 
to regular cus- 
tomers when 
peace comes. 





Member 
Western Pine 
Association 


PER MINING CO. 


ER. DEPARTMENT 


NER MONTANA 















American Logging Tool Co. 
eee oe Lumber & Treating 
‘oO 


American Saw Mill Me hey. 


Bailey Lumber Co., Ltd 


B & T Metals Co., The...... 


Belcher, J. B. : 
Biles-Coleman Lbr. ‘Co., “Ine. 


Blackwood Lumber Co., Inc. .. 
Bringardner Lumber Co... .... 
errr 


California Sugar & Western 
Pine Agency. 


Carey Mfg. Co., ‘The Philip.. 
Carr Lumber Co. 


Casein C ompany of America a, 


Div. of The Borden Co 
Chapman & Co., Ine, A. D. 


Chapman & Dewey Lbr. Co... 
Chattahoochee Valley Lbr. Co.. 
Cherry River Boom & Lbr. Co.. 


Chicago Mill and Lbr. Co... 


Clarke Sanding Machine Co.. .. 


Cole Mfg. Co. — 
Corley Mfg. Company. 


Crisp Lumber Co., M. E.. ener 
Cunningham Mchy. Corp...... 


DeWitt Operated Hotels...... 


Drolet, George. . 


Duncan Lumber Co., Ine. eee 
Durham Co.. Donald......... 
cg rr 


Elk River Coal & Lbr. Co..... 
Elkins Lumber Corp.......... 
Engle & Worth Lbr. Co....... 
Enterprise Company, The..... 


Farrin Lumber Co., The M.B.. 
Feather River Lumber Co., The 
Ferguson Lumber Co., W. T... 


METI 55's sonar uo bcalloce. one Giere 


Georgia Hardwood Lbr. Co.... 
. 60 


Gillies Bros., Ltd...... 


Holt Hardwood Co........... 
Hutton & Bourbonnais Co..... 


Peete OO. TOG 6 occ cc cscs 
Oe ee GD. «5 ovce celecds en 


Johnson Lumber Corp., C. D.. 
Jones Lumber Co., J. M....... 


Kalamazoo ParaffineCo...... 
Kent Machine Co., The....... 
Kimberly-Clark Corp......... 
Kirby Lumber Corp.......... 


Kitchen Lumber Co........ 


Lane Manufacturing Co....... 
L. H. L. Lumber Co.......... 


Libbey-Owens-Ford Glass Co 
Lightsey Brothers. 

Long Lake Lumber Co. 
Louisiana Central Samuber Co. 


- . ee Mutual Casualty 
DR arschnS oO daciee ean scce ee as 


January 22 


Cc O.. 
Anaconda Copper Mining Co.. 
Anderson-Tully Co........... 
Angelina Hardwood Co...... 
Appalachian Hardwoods..... . 
Augusta Hardwood Co........ 


Aduertisers’ IJudex 


52 


52 


59 


. 62 


44 


60 


67 
55 


55 


50 
47 


. & 


42 
67 


48 
52 


40 


. 67 


Macklanburg Duncan Co 
Mall Tool Company .. 
Mauk Seattle Lumber Co. 
May Hardwood Co. : 
McCracken & McCall, Inc.. 


McGraw-Ourran Lumber Co... f 
Meadow River Lumber Co.... 
Medford Corporation......... 


Menominee Indian Mills. 
Miller & Co., Inc.. 

Miner Saw Mfg. Co., J. H. 
Moisture Register Co. . 


Moore Dry Kiln ~guabeiee 
Moore, Keppel & Co..........* 


Morrill & Sturgeon Lbr Co. 
Morrison, Gross & Co.. pe 
Mowbray & Robinson Lr. Co. 


Mower Lumber Co., The...... & 


Neils Lumber Co., J.......... 4 


Oregon Lumber Co.........../ 


Pacific Mutual Door Co.. ..., 


Patrick Lumber Co.......... 
Pilot Rock Sales Agency.... 
Pine Plume Lumber Co. 


Protection Products Mfe. Co. 


Protexol Corp.. 


Rainy Lake Lumber Co., Ltd.. 
Red River Lbr. Co., The...... | 
Reynolds & Manley Lbr. Co... 

Ritter Lumber Co..W M..... ¢ 


Ross Carrier Co.... 
Russell & Pugh Lumber Co. 


Schuette Company, Wm...... {i 
Sowell, Jams W oo. oc oe ce cceel 
Shevlin Pine Sales Co.........4 
Geo.... ! 


Silbernagel & Sons Co., 
Sisalkraft Co., The... 
Smith, Inc., Landon P. . 


Soderberg Lumber Co., Carl... 4 


Sondheimer Co., E........... 
Southern Hardwoods.......... 


Southwest Lumber Co........: 


Southwest Lumber Mills, Inc 
Spokane Pine Products Co..... 
Stanley Works, The. 

Stanton & Son, E. J.. 

Stearns Coal & Lbr. Co., ‘Ine. 
Stimson Lumber Co., D. C.... 
Stone Lumber Co., J. E....... 
Sullivan Lumber Co.......... 


Tarter, Webster & Johnson, ale 


Taylor-Stiles & Co.. 
Tennessee-Eastman Corp.. 


Thurston-Flavelle Ltd........! 
Twin Harbors Lumber Co.....! 


Upson Co., The. 


Vestal Lumber & Mfg. Co... 


Wales Lumber Co. 

Wax Lumber Co. : 
Wendling-Nathan Company: 
West Virginia Lumber Co. 
Western Wholesalers........-: 
Wood Lumber Co.........-» 
Wood-Mosaic Co., Inc. 
Woodard Walker able: Inc.. 
Woods Lumber Co. 


Wuichet Lumber ip... coal 5 


, 1944, AMERICAN Lu MBERM 

























Directory of Products Advertised will be found on preceding ph 
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IN DEMAND -- IN WAR -- AND IN PEACE 


Appalachian Hardwoods, because of their fine texture and workability, have always enjoyed wide 


demand among buyers. 


Now in wartime, although producers and distributors are doing their best 
to maintain volume, there just aren't enough Appalachian Hardwoods to go around. 


Buyers who 


have been disappointed can depend on it that with Victory Appalachian Hardwoods will again be 


in ample supply for all comers. 


*The Mower Lbr. Co......Charleston, W. Va. 


West Virginia Hardwoods, Air-dried, Kiin-dried, Rough or 
Surfaced. 
Mills: Omar, Marmet, Cass, Colcord and Pettus, W. Va. 


*Blackwood Lbr., Co. Inc. .East LaPort, N. C. 


Manufacturers Band-Sawn Appalachian Hardwood Lumber. 
Can Surface, Kiln-Dry and Resaw. 


D. D. Brown.................-Elkins. W. Va. 
Mirs. Band and Circular Sawn West Virgi ia Appalachian Hard- 


woods—Kiln-Dryin and Planing Mill Facilities—Oak and 
Maple Flooring. Est. 1880. 


The M. B. Farrin Lbr. Co... .Cincinnati, Ohio 


Kiln-Dried and Air-Dried Appalachian Hardwoods. 
Oak and Maple Flooring. 


“Century” 


May Hardwood Co...........Louisville, Ky. 


Appalachian Hardwoods, Particularly Basswood, Butternut, 
Hard and Soft Maple, Oak, Poplar and Walnut. 


*Morrison, Gross & Co.........Erwin, W. Va. 


Lignasan-dipped hee Virginia Hardwoods. Band Mill. Dry 


In and Planing Mill. 


*Mowbray & Robinson Lbr. Co..Cincinnati, Ohio 


Mills at Combs, Ky. and West Irvine, Ey. 
Complete Line of Appalachian Hardwoods. Maple 
Flooring. 


and Oak 


‘Kitchen Lbr. Co...............Ashland, Ky. 


Manufacturers of Appalachian Hardwoods, principally Poplar, 
Oak, Maple and Beech. 


*M. E. Crisp Lbr. Co..........Welch, W. Va. 


West Virginia and Kentucky Appalachian Hardwoods, Oak, 
Poplar, Beech, Maple, Ash, ickory, Chestnut and other 
hardwoods. Aill facilities. 


“Stearns Coal & Lbr. Co..........Stearns, Ky. 


Appalachian Hardwoods, Hemlock and White Pine. 


“Cherry River Boom & Lbr. Co..Philadelphia, Pa. 


Mills. Planing Mill, os Kilns at Richwood, W. Va. Spruce, 
Hemlock, Hardwoods, Flooring, Mouldings, Trim, Standardized 
Paneling. Mixed cars. 


*Elk River Coal & Lbr. Co...Swandale, W. Va. 


Mirs. Famous “Elrico’’ Brand Appalachian Poplar and Other 
Hardwoods. 


*jJ. B. Belcher...............Bluefield, W. Va. 


Appalachian Hardwoods, Air or Kiln Dried. 


*Meadow River Lbr. Co......Rainelle, W. Va. 


Manuitacturers of West Virginia Hardwood Products. 


*West Virginia Lbr. Co.......Elkins, West, Va. 


West Virginia Hardwoods — Air-dried, kiln-dried. Rough. 
Dressed or Resawed. Appalachian Oak and Maple Flooring. 


*Wood-Mosaic Co., Inc........Louisville, Ky. 
“Parkay”’ Goatees Hardwood Flooring, Lumber, 





D. C. Stimson Lbr. Co.......Owensboro, Ky. 


Appalachian and Northem Kentucky Hardwoods, Soft textured 
Poplar and Oak. Maple, Basswood, Ash, Hemlock and Pine. 
Mills at Haddix and Madisonville, Ky. 


*McCracken & McCall, Inc....Lexington, Ky. 


Appalachian Hardwoods POPLAR BEVEL SIDING 
Band Saw and Planing Mill at Flat Lick, Ky. 


*Moore, Keppel & Co......Ellamore, W. Va. 


Band-Sawn Virgin Appalachian Hardwoods. 
56 Years of Service. 


*Tennessee-Eastman Corp....Kingsport, Tenn. 


Specializing in White Oak and Yellow Poplar from the famous 
imestone belt in the Appalachian mountains. 


Hutton & Bourbonnais Co.. .Hickory, N. C. 


Soft-textured Appalachian oak, poplar, chestnut and pinus 
strobus white pine. Planing mills, dry kilns, box factory. 


“Vestal Lbr. & Mfg. Co......Knoxville, Tenn. 


All Appalachian Hardwoods—Kiln-dried and Dressed. 
Mills at Duff and Knoxville, Tenn. 


*Bringardner Lumber Co.........Pineville, Ky. 


Finest Appalachian Hardwoods 
Path Fork, Kentucky Band Mills Gardner, Kentucky 


*W. M. Ritter Lbr. Co........Columbus, Ohio 


Appalachian Hardwoods 
Dry Thick Oak—Boat Oak 


*Member Appalachian Hardwood Manufacturers, Inc. 


\ 








Wed like to pin a 
on every dealer's chest! 


HEN it comes to distinguished service on the home front, we 
think that you hardware and lumber dealers deserve a medal for 
the swell job you are doing in the face of great odds. 

We know what a tough row you've had to hoe. We know because 
we serve the hardware and lumber trade from coast to coast. We’ve seen 
how you've had to take on strange new lines of merchandise in order to 
keep your doors open—how you've had to struggle with priorities, price 
ceilings, new help, and a thousand and one other wartime headaches. 
Buc through it all you’ve kept your feet on the ground, and we admire 
you for it. 

We don’t know how much longer this war will last, but when peace 
comes we promise to show our appreciation for the understanding co- 
operation you dealers have given us during these critical times. Until 
then, however, all we can do is to divide the merchandise we have as 
fairly as possible among our dealers so that each will get his share. 
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MACKLANBURG 
‘DUNCAN 
® 


If they gave service stars for 
products that have gone to war, 
every NUMETAL Weatherstrip 
display case should be flying a 
service flag. For today, the men 
and machines who once made 
America’s finest weatherstrip are 
busy making vital parts for Uncle 
Sam’s fighting planes. As soon 
as the materials from which 
NUMETAL is made are taken off 
the critical list it will be avail- 
able immediately. 





HIACRLATBURG DUNCAN CO. 


STRIP NU-GLAZE GLAZING COMPOUND NU-ART MOLDINGS AND EDGING 
OKLAHOMA CITY, 





OKLAHOMA 














Wu Glaze 


Glazing Compound 


VICTORY 


Wood & Felt Weather Strip 


An efficient, 
strip 
wood 


alhing «4 Ulaszing Lompoun 


No building is weatherproof until 
is calked NU-CALK Calkin 
pound will not dr gut, run, 
harde rf 


MADUCO 


PLASTICS 
MADUCO Plastic Molding and Trim 
won the National Plastic Award for 
1941, the highest honor 
plastic competition 


This dependable 
dry out, crack 
clean’ to handle 

but not putty 


compound does not 
or peel Not oily 
Applied like pu 


it 
3 Com- 


crack, 


easy-to-install weatt 


tty Made of high grade felt an 


— 


in national 


hr , 











